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FEDERAL SUPREME COURT 


HOLDS N. J. COMMISSION 
STATUTE CONSTITUTIONAL 


By a Vote of 5 to 4 Court Rules 
Commission Regulation Es- 
sential to Fair Rates 


DISSENTING OPINION READ 








Minority Declares N. J. Law Inter- 
feres With Freedom of Con- 
tract and Is Arbitrary 





By a vote of five to four the United 
States Supreme Court on Monday of this 
week upheld the constitutionality of the 
New Jersey uniform commission law and 
declared that the commission being a 
part of the fire insurance rate, which is 
generally subject to regulation, bears a 
direct relation to it. The court affirmed 
the decision rendered by the New Jer- 
sey Court of Errors & Appeals in the 
test cases brought by the Newark agen- 
cy of O’Gorman & Young against the 
Hartford Fire and the Phoenix Assur- 
ance. The dissenting opinion, on the 
other hand, held that this New Jersey 
law is arbitrary, unreasonable and_ be- 
yond the power of the legislature. 

Chief Justice Hughes and Associate 
Justices Holmes, Brandeis, Stone and 
Roberts approved the majority opinion 
which was written by Justice Brandeis. 
The dissenting opinion was written by 
Justice Van Devanter and was concurred 
in by Justices McReynolds, Sutherland 
and Butler. 

Decision Comes as a Surprise 

This decision which is bound to have a 
far-reaching effect upon fire insurance 
commission regulation has caused a great 
deal of comment in fire insurance exec- 
Most company officials 


had hoped that the Supreme Court would 
find the statute unconstitutional because 
of its interference with the right of pri- 
vate contract between companies and 
agents. While the majority of compa- 
nies are agreeable to commission regu- 
lation as brought about by company co- 
operation and do practice such regulation 
they are not altogether favorable to an 
extension of government powers as con- 
tained in the New Jersey law. They 
contend that regulation’ of rates, the 
charge to the assured, is the factor that 
counts in the end and that if rates are 
reasonable and fair, commissions cannot 
ior long be maintained at an excessive 
level. 

The Supreme Court majority opinion 
held, however, that excessive commis- 
sions may result in an unreasonably high 
rate level or in impairme nt of the finan- 
cial stability of an insurance company. 
\lso the court said that lack of a uniform 
commission scale for local agents for 
the same service may encourage unfair 


(Continued on Page W) 


utive circles. 
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Assurance Company, Ltd. 


of London 
150 William Street, New York 


A Corporation which has stood the test 
of time! 148 years of successful business 
operation. World-wide interests. Abso- 
lute security. 








Excellent Service and Facilities 


DEPENDABLE 
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Indemnity Company 


55 Fifth Avenue, New York 
Metropolitan Department, 150 William Street 
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ONSERVATION 


M any factors in the lapse problem. 
Poorly selected and poorly trained Agent. Insta- 
bility of the policyholder’s character, cessation of 
insurance need, inability to pay the premium. 
Poor selection of prospects by the Agent, high 
pressure or faulty selling, lack of Agent’s continu- 
ing his contact after delivery of policy, grievance 
against Agent, grievance against Company, twisting 
by Agent of another company, poor follow-up by 
General Agency, and, after lapse, ineffective restor- 
ation methods of Home Office. All of these causes, 
and others, contribute. Some are ineradicable, 
some cannot be modified, others can be minimized. 


The lapse and surrender turnover of our com- 
panies constitutes an item of expense and of 
wastage which must be grappled with as persist- 
ently and resourcefully as is the task of production, 
or as is the task of matching life insurance con- 
tracts and service with the public’s expanding 
needs. “Net Results” is an inclusive term, and is 
the measuring standard of a businesslike manage- 
ment in life insurance. In 1931 a great deal more 
will be heard of it. 





WM. A. LAW, President 


Wm. H. Kingsley, Vice President Hugh D. Hart, Vice President 
John V. E. Westfall, Vice President 


THE PENN MUTUAL LIFE INSURANCE CO. 


PHILADELPHIA 


Founded 1847 Independence Square 























SANBORN DECISION AFFECTS 
TAX ON “EARNED INCOME” 
OF MOST GENERAL AGENTS 


Involved Income Credits Due To 
Supervision Over Work Of 
Sub-Agents 


SETTLES IMPORTANT POINT 


Revenue Commissioner Carried 
Case To Court Of Claims; 
Many Similar Cases 








A decision of very considerable im- 
portance affecting the income tax of 
general agents for life companies was 
ago by the United 
States Court of Claims and finally ac- 
quiesced in by the 


made a short time 


Commissioner of In- 
establishes a 
precedent and will benefit all general 
This is 
C. Sanborn, general agent 
Massachusetts Mutual Life in 
who made 


ternal Revenue, which 
agents throughout the country. 
the case of F. 
for the 
Boston, a claim for earned 
income credits which was denied by the 
Reyenue Bureau but was later upheld 
by the U. S. Board of 
the Court of Claims. There are a num- 
ber of similar cases pending and if the 
decision in the Sanborn case is taken 


settled 


Tax Appeals and 


advantage of these should be 
without the expense and inconvenience 
of a trial. The case was handled for 
Mr. Sanborn by A. Morin, at- 


torney, 


George 
of Boston. 

Basis of the Case 

It has been the general practice of life 
insurance companies over a long period 
to allow their general agents certain re- 
newal commissions on business written 
by subagents of such general agents. 
These commissions are allowed by reason 
of the fact that the home offices of life 
insurance companies fully realize that it 
requires considerable time, energy and 
expense of the general agent to prop- 
erly train and supervise his subagents. 
Not only is initial training 
it is incumbent upon the general agent 


necessary but 


to keep his agency force carefully su- 
pervised and instructed in order that 
such ph may be alert and up to date. 
The U. S. District Court for the West- 
ern abuts of Pennsylvania, in a recent 
decision involving the taxation of a per- 
sonal service corporation, the business of 
which was underwriting, said 
“We do not know of any business 
where the personal service equation 
is more important than in the busi- 
ness of an insurance agent.” 
How Law Defines Earned Income 
The law defines “earned income” as 
“wages, salaries, professional fees, and 
(Continued on Page 8) 
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Often, the reaction of a prospect to 
° ° t 

the statement that he is not carrying 
\ 

enough insurance is summed up in 
: — ga t 
his question: Who says so? | 


~The underwriter who can add the 
weight of a trust ofhcer’s opinion to 


his own argument is obviously in a 





much stronger position than one who 
has nosuch support. That is one reason 
why so many underwriters have — case in which the services of this com- 
found that the “Trust Approach” pany as trustee of insurance will be. 
helps them to sell larger policies with given consideration. Send today for 
less effort. an interesting new booklet, “Selling 
One of our trust representatives | More Insurance Through the Trust 


will gladly work with you on any — Approach.” 


CITY BANK FARMERS 
TRUST COMPANY 


22 WILLIAM STREET, New York City 


Temporary Headquarters: 37 WALL STREET 
5th Ave. at 41st Street . . . Madison Ave. at 42nd Street . . . Park Ave. at 57th Street 
181 Montague St., Brooklyn 





AFFILIATED wiTH THE Nationa. City Banx or New York 
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Home Life Holds Conference 


of General Agents and Managers 


With the close of 1930 the Home Life 
of New York crossed the $400,000,000 
mark in insurance in force, another mile- 
stone in the company’s history. An- 
nouncement to this effect was made by 
Ethelbert Ide Low, chairman of the 
Home Life board, at the annual round- 
table conference of the company’s gen- 
eral agents and managers held at the 
Hotel Pennsylvania in New York City 
Tuesday and Wednesday of this week. 

It was the general sentiment at the 
meetings, which were given over almost 
entirely to discussion of agency prob- 
lems, that the company continue its 1930 
expansion program, sustaining the prac- 
tice of careful selection of agents. There 
has been a pronounced indication to- 
ward bringing new men into heavier 
production during their first year in the 
business and the company attributes this 
to the selection system followed. Dur- 
ing the past year the number of agency 





Feder Photo 
ETHELBERT IDE LOW 
Chairman of the Board 


contracts was curtailed but a substan- 
tially higher production per agent was 
experienced. 

The general agents were welcomed at 
the opening session by Chairman Low, 
who reviewed the general situation and 
depicted the conditions that the company 
faces for the new year. He announced 
the paid-for production for 1930 to be 
$56,843,576, thus bringing the company’s 
total insurance in force to more than 
$00,000,000. Considering the conditions 
of the past year, he remarked, Home Life 
representatives have every reason to look 
forward optimistically. The December 
business showed a substantial increase 
over November. 


New Agreements Advantageous 

H. W. Manning, superintendent of 
agencies, who presided at the conference, 
teviewed the agency activities and ac- 
complishments during 1930 and stressed 
the advantages which have accrued 
through the new and more liberal agents’ 
agreements brought out during the year. 
He mentioned the added facilities now 
available, including the family income 
contract which has accounted for 25% 
of the company’s business. 

Agency vactivities were also discussed 


by Cecil C. Fulton, Jr., assistant super- 
intendent of agencies, who suggested 
ideas for recruiting men and training 
them more thoroughly. He also brought 
out that the theory of “quality and not 
quantity” of agents has proven itself 
sound. 


‘These talks were followed by an open 
discussion participated in by most of the 
general agents and managers present. 
The general responsibility of the general 
agent was discussed and the means he 
can use to get the new man into prompt 
substantial production. It was the gen- 
eral opinion that the new agent need 
not necessarily go through the “lean 
years,” if he attacks the business in the 
right manner. The attempts that have 
been made to raise the standards of the 
business and enroll the favorable atti- 
tude of the public were lauded. 


Young Agency Makes Good From Start 


The Raymond C. Ellis agency at 217 
Broadway, New York City, was cited as 
being a typical progressive young agen- 
cy, the type of organization the com- 
pany wants, and Mr. Ellis was called 
upon to describe the methods he uses. 
In two and a half years the New York 
general agent has built up substantial 
production with a minimum turnover of 
agents. Moreover, he has used no su- 
pervisors but through personal efforts 
and by keeping his own hands on all 
agency activities has developed an agen- 
cy which now stands high in the com- 
pany ranks. 


The Wednesday morning session was 
given over mostly to discussion of ways 


and means of conserving policies. Poli- 
cy loans of the past year have been 
high as has been the case with most 
life companies. Some tips along this 
line were given by W. J. Cameron, vice- 
president and actuary of the Home, who 
offered suggestions on how to keep the 
business on the books. Mr. Cameron 
stated that he was deeply gratified at 
the amount of insurance in force the 
company has achieved. 

The annual business meeting of the 
general agency association of the com- 
pany was held at the close of the morn- 
ing session. John H. Scott, general agent 
in Brooklyn, is president of this body. 

President Fulton Closing Speaker 


The highlights of the conference were 
summed up by the president of the com- 
pany, James A. Fulton, in a forceful ad- 
dress given at the closing session. His 
talk was particularly helpful, as he has 
the viewpoint of the man in the field 
and knows their problems thoroughly. 
He commented on the opportunities in 
the business now for the agent if he 
prepares himself to meet conditions and 
urged the managers to continue “care- 
ful selection and thorough training.” That 
method, he said, is bound to bring the 
results we want. 

There was only one interruption in 
the business atmosphere of the confer- 
ence. That was a dinner-dance which 
was lield Tuesday evening and attended 
by the general agents and their wives 
and by a large representation from the 
home office. The fine music of the 
“Georgian Serenaders” added to the 
pleasure of the evening. 


Manning Resigns ‘To Go With Great 
West; C. C. Fulton Succeeds Him 


Having watched H. W. Manning, su- 
perintendent of agencies, preside at the 
sessions of the Home Life’s conference 
of general agents and managers, it came 
as a distinct surprise to the fieldmen to 
learn that he had resigned to accept a 
very important position with the Great 
West Life of Winnipeg, Canada. On 
March 1 he becomes assistant general 
manager of that company in charge of 
its agencies. 

Cecil C. Fulton, Jr., at present assist- 
ant superintendent of agencies for the 
Home Life, will succeed Mr. Manning. 
He has had plenty of diversified experi- 
ence in agency work since joining the 
company. 

In accepting the resignation of Mr. 
Manning and naming his successor, 
Ethelbert Ide Low, chairman of the 
Home Life board, made the following 
statement: “It is with keen regret that 
we accept Mr. Manning’s resignation. 
His work with our company has been 
extremely effective and he has contrib- 
uted much to the company’s progress in 
the past three years.. He goes to the 
Great West Life with the cordial good 
will of this company and all his asso- 
ciates. We are extremely fortunate in 
having as his successor, in the person of 
Cecil C. Fulton, Jr., a man who, as as- 
sistant superintendent of agents, has 
amply demonstrated ‘his capacity to car- 


H. W. MANNING 


ry forward the company’s program of 
development.” 
Mr. Manning’s Career 


An honor graduate of the University 
of Toronto, Mr. Manning joined the 





Home Life Progress 
The rapid progress of the Home 
Life is shown in this review of paid 
figures of the insurance in force: 


1 U0 eee ee $100,000,000 
DS. ccc 200,000,000 
||) 2. | 300,000,000 
1 |) 5.) meagre 400,000,000 
The first goal, $100,000,000, was 


reached in 1910, fifty years after the 
founding of the company. In the past 
ten years the company has doubled 
its insurance in force, which at that 
time had required sixty years to cre- 
ate. At the present rate of growth 
the Home will pass the $500,000,000 
mark by 1934. 























JAMES A. FULTON 
President 


LIBERAL AGENCY CONTRACT 
One of the most important announce- 
ments made by Home Life officers at 
the conference was that referring to 
the company’s new agency contract ar- 
rangement applying vested renewals to 
all in the field for the company, and 
granting new contracts for agents and 
general agents which assure this com- 
plete ownership of renewal commissions, 
regardless of future events. It is one 
of the most liberal arrangements of field 
operations now in effect. 





HIGH STANDARDS WORTHWHILE 

That the high standard of selection 
of new agents maintained during the past 
year has been most effective was brought 
out clearly by Cecil C. Fulton, Jr., the 
new superintendent of agencies of the 
company, in his talk at the conference. 
There was only a 15% cancelation of 
first year contracts in 1930, compared 
with a 40% cancelation the year before. 


New York company in the early part of 
1928 as assistant superintendent of agen- 
cies, and upon James S. Fulton’s ap- 
pointment to the presidency of the com- 


(Continued on Page 8) 
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Our Greatest Year... 


was not only a good year for the Continental American, 
1 93 () but by far the best year in its entire history. New 
business shows a gain of more than 40% as compared with the previous 
year, while the increase in the total amount of insurance in force was 69% 


greater than for 1929. 


These large gains in a year of acute de- 
pression are largely due to the introduction 
of our sensational new Family Income Policy 
which was instantly acclaimed throughout 
the insurance world, both in this country 
and abroad, as a remarkable new discovery 
that would revolutionize life insurance. 

This prediction is already well on the way 
to fulfillment, for the Continental Ameri- 
can’s Family Income Policy has now been 
adopted by more than fifty different compa- 
nies in the United States and Canada, while 
it is also being issued by many other compa- 
nies throughout Europe, Asia and Africa as 
well. 

From all parts of this country and Canada, 
from England, Scotland and Ireland, from 


Germany and Austria, from South Africa, 
from Japan, Australia and the Philippines— 


from virtually every part of the civilized. 


world—have come hundreds of testimonials 
and glowing tributes to this great contract. 
Nor is this at all surprising, for as one of the 
leading authorities has well said: “In effect, 
this new policy practically cuts in half the 
cost of providing an income for the family.” 

The Continental American continues to 
specialize almost exclusively on the better 





Summary of the 23rd Annual 
Statement, Decemer 31, 1930 





ST 

Assets - - - - - - $13,460,959 
115% of liabilities 

Liabilities - - - - - 11,677,645 
Only 87% of assets 

Excess of Assets - - - $1,783,314* 
15% more than liabilities 

New Insurance - - - $22,346,499 
41% more than 1929 

Insurance in Force - - $103,791,444 


Increase 69% greater than for 1929 
*Capital $652,350; Surplus $1,130,964 











class of risks, the people with the larger in 
comes who not only live longer than the 
average, but who insure in substantial 
amounts. To this high class of select risks, 
the Company offers a marked reduction from 
the usual rates. As the result of this special- 
ization 90% of the new business for 1930 
was in policies of not less than $5,000 at the 
minimum. 


PHILIP BuRNET, President 


Continental American 


Life Insurance Company 
WILMINGTON, DELAWARE 


Excellent Agency openings for men qualified to handle the high type of business in which we specialize. 


Address George A. Martin, Vice-President in Charge of Agencies. 
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J , P.Graham Agency Had 
50% Increase In 1930 


Ss. T. GREENE LED WITH $500,000 








Brokerage Business in Charge of C. S. 
Richardson Also 50% Ahead; Expect 
$1,000,000 Month in January 





“he Aetna Life agency of J. P. Gra- 
ham, Jr., in New York City which start- 
ed from scratch at 165 Broadway in May, 
1929, had a most successful year of 
achievement in 1930 with a paid-for pro- 
duction of $4,500,000 which is a 50% in- 
crease over the previous year. Sam T. 
Greene led the agency with half a mil- 
lion of business paid for. He was in his 
first year with the J. P. Graham agency 
ni his goal for 1931 is to step into the 
m‘lion dollar class. Dave Lever, also a 
bie writer, was a close runner-up to Mr. 
Greene and may steal his laurels in 1931. 
Maurice Grinberg was another producer 
who was well up on the agency honor 
roll for the year. 

‘he production of the full-time agents 
increased 50% by a gradual increase in 
man power. Full time men were in- 
crcased from five in December, 1929, 
to ten in December, 1930. The brokerage 
business in charge of C. S. Richardson, 
assistant general agent, also showed a 
50’ gain in paid business. Contacts were 
made with many new brokers during the 
year and a much greater increase in this 
partment is anticipated in 1931. 


Missed Quota Only by Inches 


The J. P. Graham agency has the dis- 
tinction of being among the few Aetna 
Life agencies which almost made its 
yearly quota—just a few thousand short. 
General Agent Graham is lining up his 
production plans for the new year with 
the thought firmly in mind that hard 
times and depression periods can be beat- 
en by hard work and he feels that his 
agency has demonstrated during the past 
year that it can be done. From present 
examined business the agency as a whole 
should go over the million dollar mark 
in January. 

The esprit de corps is running high in 
the Graham agency this year. Three 
times a week the producers get together 
for “huddle” conferences at which each 
man turns in a daily report of his ac- 
tivities. They are divided into two teams, 
the Greens and the Reds, and conduct 
a friendly battle for production honors 
with the losers paying. Such rivalry has 
afforded considerable amusement and 
plenty of competitive spirit. 





JOINS NORTHWESTERN MUTUAL 


Well Known Milwaukee Lawyer, Harry 
L. Kellogg, Made Assistant Counsel 
Of Minneapolis Company 





\ well known Milwaukee lawyer, 

Harry L. Kellogg, has been appointed 
assistant counsel of the Northwestern 
Mutual. Mr. Kellogg has been United 
States Court Commissioner since 1917, 
which position he resigned to accept the 
new office. He is a member of his city 
and state bar association and of the 
American Bar Association. 
_Vollowing his graduation from the 
University of Wisconsin, Mr. Kellogg 
located in Milwaukee where he has en- 
joyed a varied practice and wide experi- 
ence in his profession. He has been a 
member of partnerships with Conrad & 
Krez and with John O. Carbys. 





MUTUAL BENEFIT. LEADERS 


‘he leading producer of the Mutual 
Benefit Life for 1930 is R. F. Mellor of 
the DeLong agency in New York City, 
with a paid personal business of $1,597,- 
1. Max Hemmendinger of the Day & 
Cornish agency in Newark is second with 
$1,580,500, and Wallace H. King of Lima, 
O.. a member of the Cincinnati agency, 
Is third with $1,421,500. The company 
has ten agents whose personal produc- 
tion was more than $1,000,000 during 
the year. 

















LET US HAVE 
OPTIMISTS! 


The road ahead for 1931 promises 
fair rewards for those who traverse it 


with understanding and confidence. 


The “Blues” singers have had their fling 
and what is needed now are smilers 
who can sing “Happy Days Are Here 
Again” and MEAN it. 


Never before has the life insurance salesman 
had as attractive a line as he has today 
and the wise man will profit by it. 


The 
Prudential 


Insurance Company of America 
Home Office, Newark, New Jersey 


Epwarp D. DuFFie.p, President 

















Eureka-Maryland’s 
New Policy Contract 


LIFE ACCOMMODATION PLAN 





Permanent Insurance Provided at Low 
Cost; Automatic Conversion 
Privilege 





A new contract with an automatic con- 
version privilege, the “Life Accommoda- 
tion Policy,” has been issued by the 
Eureka-Maryland Assurance Corp. of 
Baltimore. It has been devised to af- 
ford permanent life insurance protection 
at a cost lower than that required under 
the regular Whole Life plan throughout 
the entire life expectancy period of the 
assured. 

The policy grants the customary non- 
forfeiture values and contains all the 
usual benefits and privileges as found in 
the other regular forms. It will be is- 
sued in amounts of $2,500 or more, to 
standard male lives from age twenty to 
sixty. Sub-standard risks cannot be con- 
sidered for this plan, neither can the 
policy be issued upon female lives, nor 
for amounts less than $2,500. 

Due to the very liberal conversion priv- 
ileges incorporated, the contract assumes 
an unusual flexibility that will supply 
practically any future assurance need. 
The policy permits unconditional change 
to any other regular form issued by the 
corporation without requiring that any 
evidence of insurability be furnished. 

Here are some representative annual 
premium rates on the Life Accommoda- 
tion Policy on a contract of $2,500: 


Policy Without 


Age Period Extra Benefits 
20 42 $28.63 
30 35 35.78 
40 28 49.18 
50 21 76.35 
60 14 133.75 





HAS ITS BIGGEST YEAR 





Continental American of Wilmington 
Reports Best Year In Its History 
With 40% Increase 
The Continental American Life of 
Wilmington had a gain in new business 
last year of more than 40% as compared 
with the previous year, according to the 
company’s figures for the year just is- 
sued by President Philip Burnet. The 
increase in the total amount of insur- 
ance in force was 69% greater than for 
1929. An important factor in the com- 
pany’s increased production was_ the 
“Family Income Policy” introduced by 
President Burnet and widely copied by 
other companies in this country and 

abroad. 

The Continental American’s assets at 
the close of the year were $13,460,959 
which were 115% of its liabilities. The 
new paid for business amounted to 
$22,346,499 which is 41% more than that 
for 1929. The company’s insurance in 
force at the end of the year was $103,- 
791,444, 69% greater than for 1929. 


R. G. SPILSBURY THE LEADER 





Close Race for Honors in Wells & Con- 
nell Agency; Close to $9,000,000 
Paid For by the Office 
R. G. Spilsbury ranked first for 1930 
in a close race for leadership in the 
Wells & Connell agency of the Provi- 
dent Mutual in New York with a paid- 
for production of nearly $400,000 of busi- 
ness. He had a total of thirty-five ap- 
plications during the year. Among other 

leaders were A. J. Miller, second; C 
Hicks, third; P. D. Fagons, fourth, and 
C. D. Connell, junior general agent, fifth. 
Despite his managerial duties Mr. Con- 
nell was able to maintain a steady pro- 
duction record. 

The agency as a whole paid for close 
to $9,000,000 for the year with nearly 
$12,000,000 in written business. 
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H. D. Appleton’s Death. 
Removes Noted Figure 


47 YEARS IN STATE DEP’T 


Retired as First Deputy in March; 
Prominent in Commissioners Con- 
vention for Many Years 
When Henry: D. Appleton died of 


heart disease last Friday there was re- 


moved from the scene a man who had 


» long and prominently identified 
with the Ne 


w York State Insurance De- 


partn especially at the Albany office 
where he made his headquarters up to 
the time of his retirement last March, 
hat he had first hand experience of most 
the major imsurance events of this 
state f nearly a half century. 
Mr. Appleton entered the New York 


t 


nsurance 


department as a clerk, at thi 


ne When the commissioner was John 
\ Call ho later became president 
he New York Life. In 1897 he was 





APPLETON 


ppo nd deputy by superinten- 
lent Louis F. Payn, and in 1908 Super- 
Otto Kelsey made him first 
\s first deputy he was stationed 
at Albany in charge of the department 
office there. On _ his retirement in 
March, 1930, Mr. Appleton was succeed- 
ed by Thomas F. Behan, now appointed 
superintendent. 


appointed seco 
intendent 


deputy. 


Mr. Appleton was best known for his 
work with the National Convention of 
Insurance Commissioners. He headed 
the important blanks committee — for 


His career with the 
convention was reviewed at the time of 
Colonel Howard P. 
Dunham, Connecticut commissioner. 
Colonel Dunham said, “A search of the 
ceedings shows that he first appeared 

committee member in 1898 as Sec- 
nd Deputy Superintendent of New 
York In that year he was made a 
member of four important committees. 
for a number of years he was the prin- 
cipal representative of New York in the 
Convention sessions, serving on a num- 
of important committees. He was 
a member of the executive committee 
from 1902 to 1905 inclusive. Various im- 


twenty-five years 


his. ret 


rement by 
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pear in ‘Proceedings’ covering a wide 
range of insurance subjects.” 

At the same time A. S. Caldwell, sec- 
retary of the commissioners, said, “I have 
known Mr. Appleton for many years and 
consider him one of the outstanding and 
most efficient officials in the insurance 
departments of the United States. He 
was of inestimable value to the conven- 
tion as chairman of the committee on 
blanks. I have always found Henry D. 
Appleton faithful, competent and help- 
ful.” 


Given Bronze Tablet 


The high regard in which he was held 
by his fellows among the commissioners 
was demonstrated to Mr. Appleton at 
the commissioners’ meeting in New York 
last month, when he was given a bronze 
tablet to be placed on the walls of the 
Insurance Department at Albany as a 
permanent memorial. The memorial 
bears the following inscription: “In 
Tribute to Henry D. Appleton; Clerk, 
1883-1896; Second Deputy, 1897-1908; 
First Deputy, 1908-1930; Acting Superin- 
tendent, January and February. 1909, 
and November, 1921; Member of Com- 
missioners’ Convention, 1897-1930; Chair- 
man of Committee on Blanks, 1905-1930. 

“With sincere appreciation of his long 
and devoted service in the career of in- 
surance and insurance supervision.” 

The presentation was accompanied by 
a display of sentiment seldom accorded 
a man still living. C. C. Wysong. then 
president of the convention, said that 
the tribute was paid to “a citizen-soldier 
who had been a private in the battles 
of life, had risen to posts of distinction 
and served his country well.” Mr. Ap- 
pleton was given an escort of three for- 
mer commissioners, Arthur Vorys of 
Ohio, Joseph Button of Virginia and 
Tames Victor Barry of New York when 
he went in to receive the tablet. Col. 
Button made the presentation speech. 

Mr. Appleton’s service in the New 
York Department totaled forty-seven 
vears. 

\mong the honorary pallbearers at the 
funeral were: William H. Hotchkiss, 
Jesse S. Phillips, James A. Beha, F. R. 
Stoddard, Albert Conway, Thomas F. 
Behan; Howard L. Hall, Luther Treker, 
George H. Jamison, Albany: Alfred Hur- 
rell and George E. Merigold, H. Pierson 
Hammond, Clarence C. Fowler. Leroy 
\. Lincoln, F. G. Dunham and Henry 
H. Kohn. 

C. LEE MOORE DIES 

C. Lee Moore, veteran Virginia state 
auditor of public accounts and the father 
of C. Lee Moore, Jr., cashier of the 
Richmond agency of the Equitable So- 
ciety, died suddenly New Year’s night, 
aged sixty-eight. 


The Lincoln Nationa/ Life Insurance Company 
Fort Wayne, Indiana 
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“70 Million Americans 


can’t be wrong! 


The magnitude of the great Thrift Army en- 
rolled under the standards of Life Insurance is 
strikingly emphasized to Guardian policyholders in 
a premium notice insert bearing the above caption. 


This is one of the ways in which, during Decem- 
ber and January, the significance of Life Insurance 
Day in National Thrift Week will be brought be- 
fore our policyholders, preparing the way for the 
Fieldman’s personal contact with them. 


THE GUARDIAN LIFE 
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WIN ADVANCED TRAINING 

Eleven agents. from different parts of 
the country attended a school of ad- 
vanced underwriting at the Phoenix 
Mutual Life home office in Hartford last 
week. These men won the privilege of at- 
tending by being the leading producers 
of ‘the Phoenix during a special sales 
contest in November. The group in- 
cluded: P. M. Cook, Indianapolis; D. L. 
3urkley, St. Louis; L. E. Campbell, Al- 
bany; M. H. Greaves, Detroit; F. P. 
Fonvielle, Jr., Oklahoma City; D. E. 
3owen, Los Angeles; C. B. Henderson, 


New York; G. A. Hyne, New Vones 2: 


K. Frost, Oklahoma City; R. E. Chad- nephews. 


DESIGNED 


tor a khusiness reed 


The Emancipator Plan 


wick, Boston, and F. P. Ingham, Pitts- 
burgh. 


DEATH OF W. R. MATSON 

Members of the insurance fraternity 
in Hartford were grieved last week to 
hear of the death of William Ross Mat- 
son, for many years connected with the 
legal department of the Travelers. He 
died at his home in Pasadena, Cal., at 
the age of sixty-three. 

Of Colonial ancestry, Mr. Matson was 
born in Hartford and was graduated from 
Yale University in the class of 1889. He 
is survived by his wife, a sister and two 
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$350,000,000 


Paid-for Insurance in Force 





GAIN in paid- for 


OR N“YNL-ANOTHER GREAT 
YEAR OF PROGRESS - : - 


insurance in force 25 Million Dollars (73%) 


JNCREASE in 


net admitted assets 44 Million Dollars (11 3%) 





In 1930— 


Paid Beneficiaries of Deceased Policyholders 
Paid to Living Policyholders - - - - 


Paid Policyholders and Beneficiaries since 
Orgenization - - - - «+ = - 


$2,233,662.38 
$2,775,718.41 


- $50,053,627.77 


FINANCIAL STATEMENT 


December 31, 1930 


RESOURCES 
Bonds, 
Government, State, County, 
and Municipal - $5,817,634.77 
Railroad, Public Utility, 

Industrial, etc. $11,870, 300. 43 
First Mtg. Loans (City and Farm) " 
Policy Loans - - » 
Real Estate - - - 


Premiums, Due and Dihenved- a oe 


Cash on Hand 


Interest Due pry ee or OukerMieets 
TOTAL - 


LIABILITIES 


Reserve on Policies - - 

Death Claims Due and Te 

Claims Reported but Proofs of = nat 
Received - - 

Present Value of ‘Deal, Disability, “ia 
other Claims Payable in Instalments - 

Premiums and Interest Paid in Advance - 

Reserve for Taxes Payable in 1931 

Miscellaneous Liabilities  - 

Contingency Reserves” - - 

Profits for Distribution to Dulicuhalders " 

Surplus to Policyholders (Including 
$1,100,000.00 Paid-in Capital) 


TOTAL - 


$17,687,935.20 
10,427,220.00 
8,298,116.14 
1,989,695.13 
1,825,903.00 
996,819.08 
856,983.59 





$42,012,672.14 


$34,014,365.00 


None 
902,772.74 


1,243,174.85 
965,278.88 
258,000.00 
985,390.53 
1,000,000.00 
2,053,100.84 


2,690,589.30 





~ 49,019,672.14 





NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


O. J. ARNOLD, presivent 


STRONG~- Minneapolis Minn. ~ LIBERAL 








New Business Paid For 
$70,000,000 
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Sanborn Decision 
(Continued from Page 1) 


other amounts received as compensation 


for personal services actually rendered,” 


and, in the case of a taxpayer engaged in 
a trade or business in which both per- 
sonal service and capital are material in- 
come producing factors, “a reasonable 
allewance as compensation for the per- 
sonal services actually rendered by the 
taxpayer, not in excess of 20% of “the 

profits of such shall be 
considered earned income. 

In Mr. Sanborn’s case an additional 
tax was proposed as the result of a re- 
duction of his “earned income credit” so- 
called, from the maximum = allowance 
claimed, to 20% of his net income. 


business” 


Decision of Tax Board 
The 


States 


case was appealed to the United 
Board of Tax Appeals, and Mr. 
Sanborn’s contention was upheld in a de- 
cision dated April 8, 1930, which held 
that: 

“All the commissions he received 
were for personal services he agreed 
to render and did actually render 
under his contract.” 

The 


“His contract was with the com- 


Board further stated: 


pany. The subagents’ contracts were 
with him. His commissions, in addi- 
tion to commissions received when 


insurance, came from the 
company by reason of his personal 
services in employing his subagents, 
instructing them, supervising their 
work, assisting them in securing and 
retaining insurance, etc. What he 
received, whether much or little, de- 
pended on his personal ability, skill, 
and services in organizing 
his territory, securing capable and 
efficient subagents, all of which re- 
quired his active and constant per- 
sonal service and attention. It was, 
as he testified, for that and nothing 
else that his commissions were paid. 

“For the services which his sub- 
agents rendered him, he paid in ac- 
cordance with the terms of his con- 
tract with them and reported the 
same as expenses in his income tax 
returns. 

“In the circumstances ‘of the in- 
stant case, we are of the opinion 
that the Commissioner was in error 
in not allowing the petitioner earned 
net income, in the maximum amount 
for each of the taxable years in 


a ” 
issue. 


he wrote 


success 


The Commissioner of Internal Revenue 
did not at once acquiesce in the Board’s 
decision. The case was by him appealed 
to the United States Court of Claims for 
review, but subsequently the appeal was 
dismissed on the Commissioner’s own 
motion and the decision of the Board of 
Tax Appeals in Mr. Sanborn’s favor be- 
came final 





BARS PART-TIMERS 


The Richmond Association of Life Un- 
derwriters is standing pat on its resolu- 
tion against part-timers in the business. 
Recently an out-of-state brokerage firm 
attempted to establish a life connection 
with a Richmond fire agency. The pro- 
posal was first laid before the Asso- 
ciation of General Agents who declined 
to give their approval and it was then 
submitted to the life underwriters with 
like results. 





ILLINOIS LIFE CLUB MEETS 


The twenty-second annual convention 
of the Green Signal Club, made up of 
home state producers of the Illinois Life, 


was held at the Stevens Hotel, Chi- 
cago, Saturday, January 3. Business 
meetings and a luncheon were held 


during the day in the Tower Ball Rooms 
and in the evening the annual banquet 
and ball took place in the Grand. Ball 
Room. 





: of more than $3,000,000 for the life 
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Travelers Life Production 
The new life insurance paid for by 
The Travelers during 1930 was just 
short of the billion mark, being in ex- 
cess of $981,500,000. While this is not 
quite equal to the new business of 
1929, the growth in premium income 


department is the largest of any de- 
partment of The Travelers companies. 
lhe premium income for life insur- 


ance was $106,119,000. 








ORDERS POLICIES PAID 


A jury in Federal Judge Clark’s Court, 
Newark, recently awarded $10,000 dam- 
ages to Mrs. Carmela Marotta and her 
daughter Louise of Maplewood, N. J. 
The award represents the full amount 
of two life insurance policies on the life 
of Andrea Marotta, Mrs. Marotta’s hus- 
band, who died August 17, 1929, less than 
four months after the policies were is- 
sued. The contention of the insurance 
company was that at the time Marotta 
applied for the insurance he gave incor- 
rect answers regarding his physical con- 
dition. The policies were $5,000 each, 
one payable to his wife and the other 
to his daughter. 











The Trust Approach 
May Hasten 


HERE is a typical case: Mr. X was a 
broker with a total estate of $250,000.00. 
An underwriter, who knew the uncer- 
tain nature of his prospect’s business, 
had long urged a $75,000 policy as cer- 
tain cash protection for his wife and 
three small children. Mr. X had pro- 


crastinated. 


The underwriter suggested a conference 
with one of our trust representatives 
who drew up a picture of the man’s 
This disinterested 
opinion proved a deciding factor and 
Mr. X agreed to take a policy at once, 
incorporating it in a trust agreement 
which assures permanent protection 


estate problems. 


under all conditions. 


We do not sell insurance but our repre- 
sentatives believe in and urge insurance 
protection for families and estates wher- 


ever possible. 





CENTRAL HANOVER 


BANK AND TRUST COMPANY 
NEW YORK 


15 Offices in 15 Manhattan Centers 
Representatives in London, Paris, Berlin and Buenos Aires 


No Securities For Sale 
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CAPITAL, SURPLUS AND UNDIVIDED PROFITS OVER 108 MILLION DOLLARS 
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Manning Resigns 


(Continued from Page 3) 


pany, succeeded him as superintendent 
of agencies. 

Previously Mr. Manning had been 
associated for fifteen years with the 
North American Life of Toronto. For 
some time he was manager of one of 
the North American’s largest branches, 
and later became the company’s assistant 
supervisor of agencies, covering their 
Canadian and American fields. He has 
taken a prominent part in most every 
phase of life insurance activity, and has 
many friends in the business both in this 
country and Canada. 

In directing the entire agency actiy- 
ities of the Great West Life, Mr. Man- 
ning’s new position will be an important 
one. The Great West Life is one of the 
largest of Canadian life companies. 
Its president is George W. Allan, 
prominent and influential in many lines 
of activity in Canada, and a member of 
the Dominion’s Advisory Board and 
General Financial Corporation. The 
company was incorporated in 1891 and 
commenced business the following year, 
It writes both participating and non- 
participating insurance on the regular 
plans, also group, and had insurance in 
force of $592,370,122 at the close of 1929, 

Mr. Manning’s successor, Cecil C. Ful- 
ton, Jr., has gone through the various 
departments of agency work with the 
Home Life and has established an ex- 
cellent record. He started as an agent 
in the company’s Newark office, later 
came to the home office as a field super- 
visor, and last year, was made assistant 
superintendent of agencies. He is the 
brother of James A. Fulton, president of 
the company. Prior to his life insurance 
career he was a member of one of the 
largest engineering concerns in the 
South. 





ROBBINS TO OPEN AGENCY 





Former Partner in Robbins & Simons 
Agency Will Open New Uptown 
Agency for Company 
One of the leading Home Life pro- 
ducers, J. Roy Robbins, a former partner 
in the Robbins & Simons agency of the 
company in New York City, will short- 
ly leave the agency to open a new up- 
town general agency for the company. 
Russell M. Simons will continue as gen- 
eral agent -in the agency in the home 
office, under the name of the Russell 

Simons agency. 

Both Mr. Robbins and Mr. Simons 
have been with the company for more 
than a quarter of a century and both 
have been outstanding in production and 
managerial work. The Robbins & Si- 
mons agency has led the company, in 
fact, for the past five years. 





NEW MUTUAL LIFE TRUSTEES 





L. A. Downs, Illinois Central President, 
and Stanley Field of Marshall Field 
& Co. Elected 
Lawrence A. Downs, president of the 
Illinois Central Railroad, and Stanley 
Field of Marshall Field & Co., Chicago, 
have been elected members of the board 
of trustees of the Mutual Life of New 
York. They fill vacancies in the board. 

Mr. Downs, who takes the place of the 
late Charles H. Markham, is also a di- 
rector of the Continental Illinois Bank 
& Trust. Mr. Field is a director of the 
Illinois Merchants Trust, the Illinois 
Central Railroad and the Peoples Gas, 

Light & Coke Co. 





MILLER BACK ON THE “POST” 


George A. Miller, insurance editor of 
the New York “Evening Post,” visited 
the insurance district last week after a 
protracted illness. He resumed his dutics 
on the “Post” this week and received 
felicitations on his recovery from a large 
circle of friends in the business. 
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Mark S. Trueblood Gets - 
Union Central Promotion 


WITH COMPANY FIVE YEARS 





Made Assistant Superintendent of Agen- 
cies; Did Excellent Work as “Agency 
Bulletin” Editor 





Following five years of effective serv- 
ice in the agency department of the 
Union Central Life, Mark S. Trueblood 
has been elected assistant superintendent 
of agencies for the company. During 
the last vear and a half Mr. Trueblood 
has been district supervisor in the Mid- 
dle West and his territory has shown 
substantial increases in business despite 
the country-wide conditions. It has been 
announced by Jerome Clark, superintend- 
ent of agencies of the Union Central, 
that the new.appointee will continue his 
work in the Middle West district. 





MARK S. TRUEBLOOD 


Mr. Trueblood is a native of Indiana, 
having been born in Marion. He ob- 
tained his early education in the city 
schools there and was graduated from 
Indiana University in 1922. He took up 
his journalistic career during college 
years when he was active in university 
publications. His senior year at the uni- 
versity he was editor-in-chief of the “In- 
diana Daily Student” and also member 
of Sigma Delta Chi, national professional 
journalistic fraternity, and Phi Kappa 
Psi. 

Following his graduation from college 
Mr. Trueblood continued his newspaper 
work joining the staff of “The Courier 
Journal” at Louisville as a copyreader. 
Early in 1925 he was brought to Cin- 
cinnati by “The Cincinnati Times-Star.” 

Mr. Trueblood joined the Union Cen- 
tral January 1, 1926, as editor of “The 
Agency Bulletin,” weekly publication. He 
soon became favorably known in the 
field through his interesting editorials 
and the rapid advancement in the “Bul- 
letin,” which his previous training made 
possible. The “Bulletin” developed rap- 
idly during his regime as editor, and in 
July, 1928, became a weekly publication, 
having previously been a monthly. A 
year later Mr. Trueblood was thrown 
into more intimate contact with actual 
field work in agency development by his 
appointment as district supervisor in the 
Middle West. 





ANNUITIES SALES ON INCREASE 

The Lincoln National Life has been 
experiencing a considerable increase in 
the sale of annuities this year and they 
are being purchased in large amounts. 
The same trend is noticeable in the sale 
or retirement income policies. J. Wade 
Bailey of the home office agency holds 
first place in the sale of annuities for 
the company while Mrs. Z. Z. Brown 


of Chicago is the sales leader of retire- 
ment contracts. 
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Additional Estimates 
Of 1930 Production | 


The estimated paid figures for 1930 of 
some of the leading life companies were 
given in The Eastern Underwriter last 
week. Some additional figures have been 
reported, as follows: 


Pacific: Mutual) Dite.........2 $100,000,000 


Bankers National Life....... 36,000,000 
Acacia Mutual Life ......... 50,000,000 
Kansas City Tate... ..<..s<.. 70,000,000 
Manufacturers Life ......... 74,000,000 
Conservative Bile <.<.cecess0 7,500,000 
Brooklyn National .......... 10,900,000 


GRAUBIETS | cc ce cca eames 981,500,000 
32,500,000 





INDIANAPOLIS APPOINTMENT 





James L. Rainey Made Manager For 
Guardian Life; Has Been in Busi- 
ness Ten Years 


James L. Rainey has been appointed 
manager for the Guardian Life in Indi- 
anapolis, succeeding Fred M. Dicker- 
man who has resigned in order to de- 
vote his full time to his personal clien- 
tele. Mr. Dickerman will remain with 
the Guardian agency. 

Mr. Rainey has had a varied and suc- 
cessful experience in life insurance work 
during the past ten years. Starting in 
the field as agent he became a super- 
visor and later was transferred to the 
office of the company he represented, 
where he engaged in supervisory work 
in the agency department. 





MERGER OF IOWA AGENCIES 

The Connecticut Mutual general 
agency in the city of Waterloo, Iowa, 
has been discontinued, and the business is 
now handled from the agencies at Daven- 
port or Des Moines. This action by the 
company follows the resignation of Don 
D. Miller as general agent, as he desires 
to join the company’s Grand Rapids 
agency. 





Presidents on Outlook 





Among the life insurance executives 
quoted in the daily paper symposiums 
on the outlook for the coming year were 
Frederick H. Ecker, president of the 
Metropolitan Life, and Thomas I. Park- 
inson, president of the Equitable Life 
Assurance Society. Their comments are 
given below: 

Frederick H. Ecker, president, Metro- 
politan Life—The new year should cer- 
tainly see the further spread in industry 
of the group insured pension or retire- 
ment annuity plan; and, though it may 
not bring materialization, I feel equally 
confident that it will witness a really 
serious consideration of the subject of 
unemployment insurance. 


Conditions prevailing during the past 
year have directed the attention of our 
population to two great needs of the 
industrial worker—some provision against 
dependent old age and protection against 
the hazard of unemployment. Group in- 
surance already offers a practical solu- 
tion to the first of these problems. Legis- 
lation is still lacking to permit the writ- 
ing of unemployment insurance by life 
insurance companies, although so long 
ago as 1919 we endorsed a proposal to 
amend the New York state insurance 
laws for this purpose. Had life compa- 
nies then been given the opportunity to 
develop and write this form of coverage, 
it is entirely probable that the emer- 
gency of today would have been less 
acute. 


Thomas I. Parkinson, president, Equit- 
able Life Assurance Society.—The year 
1931 should provide a test of the extent 
to which figures showing a steady in- 
crease in the volume of life insurance 
written within the last few years have 
been correctly interpreted. These figures 
have generally been cited as evidencing 
the willingness of the American people to 
sacrifice their own personal comfort in 
order to provide for those who come 


after them, and as indicating their appre- 
ciation of the fact that a life insurance 
policy has a very real present value 
which entitles it to rank as a necessity 
rather than a luxury. Insofar as any 
general attitude was reflected in such 
figures, it was one which developed out 
of relatively widespread prosperity. In 
the coming year we shall have an oppor- 
tunity to observe the extent to which q 
decrease in the purchasing power of 
many actual and potential policyholders 
affects their attitude toward life insur- 
ance. 





NORTHWESTERN NAT’L FIGURES 





President O. J. Arnold Issues Figures 
Showing Assets of $42,000,000, 
Income of $12,000,000 


The preliminary financial statement of 
the Northwestern National Life of Min- 
neapolis, for many years among the first 
to be issued by any company, was this 
year first to arrive in the office of The 
Eastern Underwriter. 

The preliminary figures sent out by 
President O. J. Arnold show that the 
company had at the close of business last 
year admitted assets amounting to $42,- 
000,000, a gain of 1134%. The income 
during the year was $12,000,000, a gain 
of 8%. The company’s reserve funds 
exceed $39,000,000, which is an increase 
of 114%. 

The new business paid for during the 
year amounted to $70,000,000. The in- 
surance in force totals $350,000,000.  Dur- 
ing 1930 the company paid to beneficia- 
ries of deceased policyholders $1,900,000 
and it paid to living policyholders $2,- 
600,000. The Northwestern National has 
paid to policyholders and beneficiaries 
since organization $49,600,000. 





MADE MANAGER IN NEWARK 


C. L. Fritz, who has been associated 
with the Newark agency of the Acacia 
Mutual Life Association, was recently 
made manager of the office, succeeding 
A. D. Irby, who will remain with the 
agency on personal production. 
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Unemployment Bill 
Introduced At Albany 


MEASURE MADE COMPULSORY 





John A. Hastings of Brooklyn Sponsor; 
Looked Upon As Having Good 
Prospect of Passing 





A compulsory unemployment insur- 
ance bill was introduced in the New 
York State Senate Wednesday by John 
A. Hastings, Democrat of Brooklyn, 
which will form the foundation upon 
which eventually will be erected an un- 
employment. insurance measure which 
when the proper time comes, will have 
« reasonable show of passage. -: 

The Huber bill of Wisconsin has long 
been the pattern after which unemploy- 
ment measures introduced in other states 
were fashioned. This bill first introduced 
in 1921 was full of complicated defini- 
tions and terms intended to work out 
and overcome in advance details of ad- 
juinistration. It did not provide any 
definite scientific machinery for the set- 
ting up and establishment of rates to be 

charged as premiums. 

The bill introduced in the New York 
State Senate is embodied in the simplest 
possible language and carries no excess 
verbiage. It is entirely different from 
anything as yet proposed. The under- 
lying principle of the Hastings bill is 
permanency of employment of the em- 
ploye by one employer and when the em- 
ploye has served for a sufficient length 
of time and has been insured against 
unemployment, if separated from his job 
through no fault of his own, he would 
be entitled to unemployment insurance. 

The machinery of enforcing the un- 
employment insurance would be placed 
in the department of labor which now 
administers the workmen’s compensation 
law. The initial rates to be charged are 
to be built up after an investigation of 
employment and unemployment statistics 
collected by the industrial commissioner 
in co-operation with such insurance com- 
panies as care voluntarily to share the 
work. 

The unemployment insurance, in the 
measure proposed, would cover total un- 
employment and not partial unemploy- 
ment. It depends upon constancy of 
service for the same employer. 

After an employe has worked for six 
months for the same employer, he is en- 
titled to be paid weekly benefits to the 
extent of two-thirds of his pay for a 
period not exceeding twenty-six weeks 
in any one year. 

By Companies, State Fund or Self- 

Insurance 


Insurance may be provided in one of 
three ways: through a stock or mutual 
insurance company; through the state 
unemployment insurance fund; or by the 
employer becoming a_self-insurer, with 
the permission of the industrial commis- 
sioner, Every employer employing ten 
or more persons in common employment, 
with certain classes excepted, must pro- 
cure a policy of insurance after January 
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The appointment of the genial 
PHIL HODES 
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For 


WELLS, MEISSEL & PEYSER, Inc. 
General Agent 


NATIONAL LIFE: INSURANCE COMPANY 


Montpelier, Vermont 


117 Liberty Street 
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1, 1932, if the bill becomes a law. The 
first benefits would accrue on July 1, 
1932. The bill does not apply to those 
engaged in agriculture, in domestic ser- 
vice, in the public service of the nation, 
state or political subdivisions thereof, to 
those engaged in interstate commerce or 
in the military service. It applies to 
employes earning not more than $3,000 
a year. 

One of the unique features of the 
bill is that allowing the industrial com- 
missioner to designate regularly licensed 
insurance agents and brokers to solicit 
unemployment insurance for the state 
fund. The bill was referred to the Com- 
mittee on Labor and Industries as it 
amends the labor law. 





HARRY GARDINER FIGURES 

The Harry Gardiner agency of the 
John Hancock Mutual Life in New York 
paid for $33,208,100 during 1930. This 
includes $22,000,000 of group insurance 
which is a decided increase over the 
previous year. 








IN 1931 


Be the Outstanding 
Life Insurance Man 
in Your Community 


Our Service Will Help You 


Massachusetts Mutual Life 


Insurance Company 
Springfield, Massachusetts 
Organized 1851 


More Than Two Billion Dollars of Insurance in Force 





E. S. & B. D. CHANGES 


N. J. Carter has been appointed life 
manager of the Eagle, Star & British 
Dominions, according to London advices. 
He succeeds H. E. Melville, who becomes 
acutary and secretary of the National 
Provident Institution. S. R. Ball has 
been made assistant life manager and J. 
B. Andras assistant secretary. 





CONVENTION QUALIFIERS 


W. Reginald Baker, Edward A. Marks 
and W. H. Kee, attached to the Newark 
office of the Mutual Life of New York, 
have qualified for the company’s $250,- 
000 Field Club convention which will be 
held next June at the Hotel Antlers, 
Colorado Springs. 





OKLAHOMA SALES CONGRESS 


A big sales congress is being planned 
by Oklahoma life underwriters to be 
held on Oklahoma Life Insurance Day, 
January 10. 


Collects on Policy 
After Killing Husband 


CASE IN ARGENTINE COURTS 





Decision Holds Wife’s Act Was Not In- 
tentional and No Liability Could Be 
Attached to Her 





An interesting case was recently de- 
cided in the courts of Buenos Aires, Ar- 
gentina, on the question of whether a 
wife has the right to collect the life 
insurance contracted for her by her hus- 
band whom she killed in self-defense. 
It was held that the wife’s act was casual 
and not intended or deliberate and that 
in such a case no liability. for the con- 
sequences of her deed could be attached 
to her. 

The wife in the case was a Mrs. Vero- 
nelli, who, it was held, killed her hus- 
band in self-defense and the criminal ac- 
tion against her was dismissed. Her hus- 
band had taken out three policies of in- 
surance: one for 10,000 pesos and one 
for 40,000 pesos, in both of which his 
wife’ was named:as beneficiary, and one 
for 10,000 pesos in which his mother 
was named as beneficiary. 

The company refused to pay the pol- 
icies to his wife who’had caused the 
death of the assured. Suit was instituted 
by the widow for 50,000 pesos. 


Court’s Decision 


The Argentine Code of Commerce, 
which regulates insurance matters, pro- 
vides that a contract of insurance is void 
if the assured loses his life in‘ the execu- 
tion’ of a criminal act and further that 
no person’can claim as beneficiary under 
a life insurance policy if such person has 
caused the death of the insured person. 
The court held that the wrfe had caused 
the death of her husband, the insured, 
by a deed which was casual and‘not in- 
tended or deliberate, and that it is a 
general ‘principle of justice that in such 
a case no liability for the consequences 
‘of Her deed attaches to her. The wife 
had caused the death of her husband 
“without criminal intent.” Judgment was 
rendered against the insurance company 
for 50,000 pesos, interest and cost. 

The insurance company appealed but 
judgment was affirmed, the court of ap- 
peals accepting the interpretation of the 
law as found by the Jower court. The 
plea of the defendant company that the 
law does not make the distinction the 
lower court made but only speaks of “an 
author or accomplice in the death of the 
assured person” was not upheld: 

The husband was known as a violent 
character ‘who had mistreated his wife 
for several years. 





CANADIANS TO MEET 


A general meeting of the Life Un- 
derwriters’ Association of Canada has 
been called for Friday, January 16, and 


will be held in the Royal York Hotel, 
Toronto. 








Established 1879 








625,852 Prospects 


received advertising letters in first nine months of 1930 


$36,210,101 of Business 


sold on lives of “advertised” prospects in same period. 


BANKERS LIFE COMPANY 


GERARD S. NOLLEN, President 


Des Moines, Iowa 
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Companies To Make No Reduction 





In Policyholder Dividends In 1931 


Action by companies on dividend 
schedules for 1931 indicates that a ma- 
jority of them will continue unchanged 
the dividends paid during 1930. 'The 
Eastern Underwriter asked a number 
of the leading companies what action 
had been taken with reference to the 
1931 dividends. Information concerning 
the companies named was as follows: 

Mutual Benefit—Continues during 1931 
the dividend scale which has been used 
since 1926 inclusive. 

Fquitable Life Assurance Society—The 
dividend scale adopted for 1931 is with 
minor exceptions the same as for 1930, 
the fifth year special dividends being 
slightly reduced. Final disbursements 
for last year brought the total to $52,- 
000.000, an increase of $3,860,000 over 
1929. On dividends and insurance pro- 
ceeds left on deposit the company will 
in addition to the 3% guaranteed, pay 
the same rate of excess interest as this 
year (1.75%), making a total of 4.75% 
allowed on such funds. The total divi- 
dends disbursed to policyholders by the 
Equitable Society since organization ag- 
eregate $640,000,000. 

Equitable Life of Towa—Dividends for 
1931 will be the same as for 1930 up to 
the end of the dividend year, June 30. 

Home Life, New York—Dividends for 
the first three months of 1931 are on 
the same basis as in 1930. Action on the 
remaining nine months of 1931 will be 
taken at the January meeting of the 
board. 

Union Central— Will pay the same 
scale of dividends in 1931 as in 1930. 

New York Life—For policies without 
disability benefits the company will pay 
the same dividends as in 1930. 

Aetna Life—1930 dividend scale will be 
continued without change for 1931. 

Connecticut General—The dividend 
schedule for 1930 has been declared ef- 
fective for 1931. 

National Life of Vermont—Dividends 
for 1931 will be the same as 1930 except 
for changes in the five year renewable 
term policies. Net cost of these policies 
for most ages remains the same. 

New England Mutual—There will be 
no change in the dividend scale for 1931. 

State Mutual—Dividend scale for 1931 
will continues the same as that which 
has been used since January 1, 1928. 
Provident Mutual—Dividend scale re- 
mains the same as for 1930. 

Connecticut Mutual—Dividend | scale 
for 1931 remains unchanged over that 
of 1930. 


Northwestern Mutual—Dividend scale 


L. G. SIMON’S PRODUCTION 

The personal paid for production of 
Leon Gilbert Simon of the Equitable 
Society, president of the Life Underwrit- 
ers’ Association of New York City, was 
$1,245,000 for 1930, somewhat. of an 
achievement in view of the numerous 
other activities of the agent. During 
the year Mr. Simon made several speak- 
ing trips, appearing in sixteen cities, and 
also devoted considerable time to the 
writing and publishing of his book on 
“Business Insurance,” in addition to his 
New York Association activities. More- 
over, he has been a member of the fac- 
ulty at the New York University life 
insurance training course. 

In the twelve years in which Mr. Simon 
has been engaged in the business, his 
production has always been well over a 
million annually. 





ENLARGE BROOKLYN OFFICE 

The Sackerman & Lewis Agency of 
the Massachusetts Mutual in Brooklyn 
has enlarged its offices at 16 Court street, 
doubling the amount of space. The 
agency was started in August, 1929, and 
is producing $3,150,000 this year. 


the same as for 1930. 

Guardian Life—Company continues the 
same scale that has been used in 1929 
and 1930. 

Phoenix Mutual—Dividend year ends 
June 30 and existing scale continues un- 
til then. 


MARBLE DESK SET GIFT 

One of the most prized gifts which 
J. P. Graham, Jr., general agent, Aetna 
Life in New York, received during the 
holidays was a handsome marble desk 
set from his agency staff. The presen- 
tation was made at a dinner by Dave 
Lever, one of the leading producers in 
the office, and was accompanied by ap- 
propriate remarks attesting to the es- 
teem with which General Agent Graham 
is held by his men. 








Extra Money 
For Your Later Years 


Extra Money For Later Years assured through 
our Life Income Plan is one theme in our 1930- 


1931 Sales Campaign. 


The public is as awake today as it ever has been 
to the investment value of life insurance and quite 
as interested to make certain provisions for future 


financial needs. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 


Over a Billion in Force 











ety. 





hands. 


The needs and requirements of 

all classes in society are found in the 

unique full coverage contracts of the United Life providing Single, 
Double, and Triple Indemnity life insurance; non-cancellable, non- 
proratable accident insurance; waiver of premiums and monthly 
income for permanent and total disability—all in one contract. 
These policy contracts protect the insured while he lives; protect 
the future of his loved ones when he is gone; pay off the mortgage 
on the home; pay for the education of the children; provide for 


comfort and security in old age. 


Every home should own one or more of these life insurance 
Increase your earning capacity through the sale of this 


policies. 
contract. 


Write 


EUGENE E. REED, Vice President 
UNITED LIFE AND ACCIDENT INSURANCE 
COMPANY 
UNITED LIFE BUILDING 
CONCORD, NEW HAMPSHIRE 


Two men. They are representa- 
tive of America’s vast population. 
One, a rising young business or pro- 
fessional man; typical of millions of 
executives, doctors, lawyers, engineers, 
teachers, and clerks, all serving soci- 
The other, but one of millions 
in factory and shop, contributing to 
the good of the world with their 














Equitable of Iowa’s 
New Policy Contract 


“CONVERTIBLE FAMILY INCOME” 





More Complete Coverage Than Ordinary 
Family Income Policy; Income 1% 


of Policy Face Per Month 





A new policy, the “Convertible Family 
Income,” has been launched by the 
Equitable Life of Iowa. It provides for 
the. essential needs of the average man 
with family responsibilities—including a 
clean-up fund, family income, disability 
and double indemnity, and in addition, 
convertible features which enable the in- 
sured to make a policy a limited payment 
life or an endowment. 

The policy is written with income pay- 
able until the policy anniversary when 
the insured, had he lived, would have 
been age forty-five, fifty-five, or sixty- 
five. The income is 1% of the face of 
the policy per month—$100 monthly on a 
$10,000 policy. The three income periods 


make it possible to meet the needs of | 


most any prospect. 

In case the insured dies during the in- 
come period a clean-up fund equal to 
15% of the policy face is immediately 
payable to the beneficiary. When the 
insured dies after the expiration of th 
income period the face amount of the 
policy is immediately payable or this 
sum can be used to purchase income op- 
tions. : 





RIEHLE AGENCY CHALLENGE 





To Have 1931 Production Contest With 
Beamer, Jamison, Levy, Rathbun 
and Townsend Agencies 

The John M. Riehle agency of the 
Equitable Society in New York City has 
challenged five of the leading Society 
agencies to a production contest in 193]. 
The other agencies, all of which have 
accepted the challenge, are V. E. Beam- 
er, Jacksonville; Homer Jamison, Okla- 
homa City; A. B. Levy, Philadelphia; 
G. A. Rathbun, Los Angeles, and C. E. 
Townsend, Boston. All the agencies 
were in the $10,000,000 class in 1929 or on 
the Ten Months’ Honor Roll in 1930. 

The prize for the competition is an 
elaborate silver placque which will have 
engraved on it the names of the agen- 
cies competing dnd the leading agency 
each month as well as the final winner. 

The committee of the Riehle agency in 
charge of the contest is composed of 
John L. Bryden, Jack L. Klein and Mor- 
ris J. Prusansky. 





R. M: HAMBURGER MANAGER 





Well Known Northwestern Mutual Man 
Made Sole General Agent In 
Minneapolis 

Effective January 1, Ralph M. Ham- 
burger was appointed general agent for 
the Northwestern Mutual in Minneap- 
olis, with offices in the New Northwest- 
ern Bank Bldg. He succeeds the firm 
of Hamburger & Kaufman, due to the 
retirement as general agent of Harold 
R. Kaufman, who will give his time to 
fae production in the Minneapolis 
field. 

Ralph Hamburger is well known to all 
Northwestern Mutual agents. He is 
president of the company’s Association 
of Agents, and finished in 1930 a two- 
year term as president of the General 
Agents’ Association. He has represented 
the company for twenty-two years, ten 
year as a special agent in Chicago, and 
twelve years as general agent in Minne- 
apolis. 





MERGER OF LIFE COMPANIES 

The American Old Line Life of Chi- 
cago has merged with the Ohio National 
Life of Cincinnati, according to the re- 
cent announcement made by the presi- 
dents of these two companies. The Ohio 
National takes over the assets, business 
in force and agency organization of the 
Chicago company and that company’s 
capital stock will be liquidated and its 
charter surrendered. 
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Andrews Agency Holds 
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hearers and after that was able to sell 
an idea that his audience previously 
would not have listened to. 

Mr. Weeks said that “most salesmen 
don’t sell as well as they know how.” 
They neglect to use the fundamentals of 
selling in terms of human nature. The im- 
portance of an agent’s working to a defi- 
nite conclusion was also stressed, but Mr. 
Weeks warned against “making a sale 
a speech.” There must be a lot of lit- 
tle sales, a continued arousing of inter- 
est, until the prospect gets the idea that 
he wants to buy the thing. He must 
never be made aware of the fact that it 
is sold to him. 

Several prevalent faults of agents 
were referred to by the speaker. Many 
agents have “I-trouble,” use the personal 
pronoun incessantly. Others talk in gen- 
eralities, never lead their conversation into 
channels in which the prospect is inter- 
ested. Others have plenty of mental ca- 
pacity, but lack the necessary mental at- 


since. The company’s insurance in force 
now totals more than $22,000,000, repre- 
senting an increase during the year of 
$4,250,000. 
Company’s Incorporators 

The incorporators of the company in- 
cluded fifteen of the leading bankers and 
business men of Brooklyn, practically all 
of whom are still connected with the 
organization in an official capacity. The 
committee on organization included Wil- 
liam R. Bayes; G. Foster Smith, former 
president of the Nassau National Bank; 
Frederick W. Rowe and James S. Gra- 
ham, real estate operators, and Meier 
Steinbrink, attorney. 


Ladue, fourth vice-president; Frederick 
W. Rowe, treasurer; Dr. Frank D. Jen- 
nings, medical director; Dr. William L. 
O’Connell, associate medical director; 
Hunter L. Delatour, secretary, and 
George M. Selser, assistant secretary. 

The board of directors includes: 
George W. Baker, Jr., Henry C. Bohack, 
William M. Calder, Henry J. Davenport, 
James S. Graham, Gabriel Lowenstein, 
Nathaniel H. Lyons, John McCooey, Jr., 
Manasseh Miller, William Obermayer, 
Edward A. Richards, G. Foster Smith, 
Arthur Somers, Meier Steinbrink, Frank 
D. Jennings, William R. Bayes and Fred- 
erick W. Rowe. 





1851 


BERKSHIRE LIFE INSURANCE COMPANY is_ justly 
proud of its record for past year. 

The marked gain of insurance in force has resulted principally 
from the success and efforts of its loyal field force. 


1930 


ance leader and business executive of 
Toledo, Ohio, died last week in the fam- 
ily home there following an illness of 
more than a year. He was seventy-six 
years of age. For many years his name 
ranked not only high on the lists of the 
Equitable Society, for whom he was spe- 
cial agent in northwestern Ohio, but 
among the leading life agents of the 
country. 

Mr. Chapin served the Equitable for 
more than thirty-six years. Previously 
he had been business manager of the 
“Toledo Bee.” He was a director and 
one of the largest individual holders of 
stock of the Ohio Savings Bank & Trust 
Co. of Toledo. A widow and an adopted 
daughter survive. 


NEW GUARDIAN AGENCY 
The Guardian Life has opened its sec- 
ond agency in the state of Washington, 
in Wenatchee, and Alva Snyder is named 


manager, with headquarters in the Don- 
een building. Before entering life in- 
suance five years ago, Mr. Snyder was 
for a number of years general secretary 
for the Y. M. C. A. He is an alumnus 
of Southwestern University at Winfield, 
Kansas. 


_ THE HOME LIFE INSURANCE COMPANY OF AMERICA 


A good many men will admit | INCORPORATED 1899 


that their success in building a profitable volume of PROTECTS THE ENTIRE FAMILY 


business has been hastened by the cooperation given ; 
Home Life Agents are equipped to serve every need for protection. 


by our Agency Department. Modern policies are issued on both Industrial and Ordinary plans from birth 


PHIL ADELPHI A LIFE to Age 65 next birthday. The Home Life sales-kit means a whole family of 


potential policyholders back of every door-bell. 
INSURANCE COMPANY THERE IS A HOME LIFE POLICY FOR EVERY PURSE AND PURPOSE 
111 North Broad Street 


OVER ONE HUNDRED MILLIONS IN FORCE 
Philadelphia, Pa. Independence Square Philadelphia, Penna. 


Interested in Replies from Pennsylvania and Delaware. 


New policy contracts—keeping pace with public demand. 
“ASK ANY BERKSHIRE AGENT.” 
BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 1851 

PITTSFIELD, MASSACHUSETTS 


titude. That quality, declared Mr. 
Weeks, is essential for success in any 
field of endeavor. 

Following the business meetings of the 
day the Andrews agency enjoyed a din- 
ner and theatre party in the evening. ————= 
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Johnson & Higgins Stages 80% 
Life Insurance Gain Over 1929 


The year 1930 saw the life department 
of Johnson & Higgins of New York, 
general insurance office, do a remarkably 
good job. Life insurance totaling $38,- 
625,756, of which $14,769,000 was group, 
was paid for, representing an 80% in- 
crease over 1929. Gerald A. Eubank, 
general manager of the firm’s life de- 
partment, in reporting these figures, cites 
them as evidence of the importance of 
this new field of life insurance develop- 
ment, the business written by brokers. 

Johnson & Higgins opened its life de- 
partment in 1928 under Mr. Eubank, who 
had been co-manager of the widely 
known Hart & Eubank agency. The 
first year the office paid for $16,584,000 ; 
the following year the total was $21,- 
388,000, and in 1930 $38,625,756. This 
record is striking as it represents only 
the production of brokers and previously 

has always been said that brokerage 
business was the chief contributing fac- 
tor to losses in periods of recession. Yet 
in 1930, when the business as a whole 
fell off, the Johnson & Higgins office 
staged an 80% gain. Mr. Eubank credits 
this to the application of professional 
underwriting to the brokerage field. 


General Agents for Prudential and 
Home Life 


The life department of Johnson & Hig- 
gins operates as a distinct general agen- 
cy, having actual general agency repre- 
sentation for both The Prudential and 
the Home Life of New York, but it does 
its business entirely through brokers— 
those in the Johnson & Higgins organi- 
zation and also outside brokers. It has 
no full-time organization of life insur- 
ance specialists. It has branch offices 
throughout the country, all operating on 
the same basis. This is the chief dif- 
ference between this and most previous 
developments in the brokerage field, for 
in the past the life departments of gen- 
eral insurance agencies and_ brokerage 
offices have usually operated through def- 
inite life insurance solicitors. 

Mr. Eubank opened the department in 
1928 with the plan to demonstrate that 
the huge field of brokers offers a great 
opportunity for life insurance develop- 


M. T. ABEL NOW MANAGER 
Atlantic Life Appoints Former Assistant 
Superintendent of Agencies General 
Agent at Raleigh 

Melbourne T. Abel has been made gen- 
eral agent at Raleigh, N. C., for the 
\tlantic Life of Richmond. During the 
past five years he has been the com- 
pany’s assistant superintendent of agen- 
¢ ws 

Mr. Abel started his insurance career 
with the New York Life as cashier of 
its Columbia, S. C., office. He was edu- 
cated at Amherst, where he was proim- 
nent in athletics, graduating in 1904. At 
Raleigh he succeeds the George D. Rick- 


ardson Co. Mr. Richardson desired to. 


devote more of his time to large personal 
interests. 


RUNKEL BROS. GROUP 

On December 1, 1930, a combined plan 
of group life, accident and sickness cov- 
erage went into, effect on the lives of 
the employes of Runkel Bros., chocolate 
and cocoa manufacturers with branches 
in principal cities. This plan was en- 
thusiastically received by the employes 
which resulted in a high percentage of 
enrollment. 

Under this plan the employes benefit 
from $1,000 to $5,000 on the life cover- 
age and from $10 to $40 weekly on the 
accident and sickness coverage. These 
amounts are based on salary classifica- 
tions. 

This insurance was arranged for by 

















GERALD A. EUBANK 


ment. He believes that the general in- 
surance brokers have frequent cases 
where it is preferred that they who han- 
dle large general lines should place the 
desired life insurance coverage. Also, 
they encounter many obvious life insur- 
ance needs in their general solicitation 
work which would not be seen by the 
life insurance specialists. It is practical- 
ly a new field and not a competitive one 
for the life underwriters. 

In the past, these brokers have often 
let such cases go by default, as they 
knew little of the technique of life in- 
surance. To meet this, Mr. Eubank 
started at once to offer a brokerage 
service of field aid and underwriting 
guidance, which now even includes an 
estate planning department under the di- 
rection of a specialist in that field. 





Elmer G. Leterman, vice - president of 
Stebbins, Leterman & Gates, and placed 
with the John Hancock Mutual through 
the Harry Gardiner Agency. 





SECTIONAL MEETING IN NEWARK 
Howard C. Lawrence, general agent for 
the Lincoln National Life, with head- 
quarters in Newark, is making prepara- 
tions for a sectional meeting of the com- 
pany which will be held in the office 
of the Newark agency of the company. 
It will open the week beginning Janu- 
ary 18 and continue for three days. 





ENDOWS MATERNITY WARD 


The Prudential Assurance Co. of Lon- 
don has given an annual subscription of 
£500 ($2,500) for the endowment of a ma- 
ternity ward at St. Mary’s Hospital, Lon- 
don. It is to be named the Prudential 
Ward. The hospital is planning an ex- 
tension of its maternity services, the 
scheme including thirty additional mater- 
nity beds. 





PRE-APPROACH LETTERS FREE 

The Lincoln National Life is offering 
its pre-approach sales letters free to 
every man under contract. These let- 
ters are in series of three and are spe- 
cially written for definite classes of pros- 
pects. There are series of three letters 
each for young men, young husbands, 
mortgagors, farmers, business men, busi- 
ness women, investors, parents and one 


for the kiddies. 
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Over THREE BILLION DOLLARS has been paid 
by New York Life Insurance Company under its Policy 


Contracts. Of this total, more than Two Billion Dollars 


was paid to and on account of Living Policy-holders. 
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New York Life Insurance Company 
MADISON SQUARE, NEW YORK, N. Y. 


Darwin P. Kingsley, President 
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James O. Jensen Made 
Fidelity Mutual Mer. 


WELL KNOWN IN PHILADELPHIA 
New Manager Has Enjoyed Success 
With Aetma and Penn Mutual 
Agencies in City 





A well known Philadelphia insurance 
man, James O. Jensen, is opening a cen- 
tral city agency there for the Fidelity 
Mutual in the  Fidelity-Philadelphia 
Trust Building. Mr. Jensen made an 
outstanding success in the two posts he 
has held in the city, as assistant general 
agent of the W. R. Harper agency of 
the Aetna and more recently as a unit 
manager of the home office agency of 
the Penn Mutual. 

As an organizer and trainer of men 
Mr. Jensen is well qualified to build a 
new agency. He was chairman of the 
managers’ committee of the Philadelphia 
\ssociation of Life Underwriters in 1929 
and declined re-election in 1930, accept- 
ing, however, the general chairmanship 
of the Tri-State Life Insurance Congress 
which convenes in’ Philadelphia on 
March 23. 

Mr. Jensen is a Major of Engineers 
in the Reserve Corps of the United 
States Army and was among the first in 
the United States to obtain an Inter- 
national Aviator’s certificate. He is a 
member of the Federation Aeronautique 
Internationale and the American Insti- 
tute of Electrical Engineers. 





HODES WITH NATIONAL LIFE 





Joins Wells, Meissel & Peyser Agency 
as Field Manager; Was With 
C. R. Harper 

Phil Hodes has been appointed field 
manager for the Wells, Meissel & Pey- 
ser Agency of the National Life of Ver- 
mont in New York City, and started in 
that position last week. Mr. Hodes has 
been in the brokerage field for the C. 
R. Harper agency of the Colonial Life 
in New York. 

Mr. Hodes, who is a native of New 
York City, started his business career 
with the Travelers. After a number of 
years with that organization he left the 
insurance field and sold automobile parts, 
covering at various times all of the 
United States and most of Central Am- 
erica. In 1921 he re-entered insurance 
as cashier of the C. R. Harper agency 
of the Colonial Life, having studied ac- 
counting at N. Y. U. After a year he 
went out into the field, handling broker- 
age business. Last year his brokerage 
business was $2,600,000, compared with 
$2,000,000 in 1929. 

In his new post Mr. Hodes will as- 
sist agents in addition to soliciting brok- 
erage business. 





ENGELSMAN TRAINING SCHOOL 
The Ralph G. Engelsman agency of 
the Penn Mutual in New York has made 
plans for four recruiting schools this 
vear, the first of which will start on Jan- 
uary 12 with twenty-five new men. Three 
training classes will have been conduct- 
ed by July 15 and there will be another 
in the fall. General Agent Engelsman 
is drawing upon his extensive education- 
al experiences in planning a most com- 
plete course of training for each class. 





NEW TITLE FOR HARVEY WEEKS 

Harvey Weeks, assistant secretary of 
the Central Hanover Bank & Trust Co., of 
New York, has been made assistant vice- 
president. Mr. Weeks, formerly a gen- 
eral agent of the Provident Mutual L ife 
in Buffalo and well known to life under- 
writers throughout the country, joined 
the bank as assistant secretary in charge 
of the development of general trust busi- 


ness in June, 1929. 





KEFFER FIGURES 
The R. H. Keffer agency of the Aetna 
Life at 100 William street, New York, 
paid for $2,204,545 during December. The 
total for the year was $35,195,893. 
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WANT HOME COMPANIES TAXED 





Michigan Commission Thinks State Com- 
panies Should Pay Premium Tax As 
Outside Companies Do 


Michigan insurance companies would 
have to pay a premium tax on business 
written in the state the same as outsiders 
operating under license there do if the 
legislature were to adopt a recommenda- 
tion contained in a report just filed with 
the governor by a special commission for 
inquiry into taxation. 

The commission’s report is an exhaust- 
ive document covering practically every 
angle of the taxation problem. The com- 
mission is made up of nine prominent 
Michigan citizens, five of them legisla- 
tors, thus practically assuring serious 
consideration of the recommendations. 
The commission seriously criticized tax 
exemptions in various guises, the report 
stated, and indicated that Michigan in- 
surance companies are practically tax- 
exempt, a condition that should not con- 
tinue. 





FIDELITY MANAGERS MEET 





Three-Day Conference Held at Home 
Office This Week; School Con- 
ducted By Holcombe and Kenagy 
Seventy-five Eastern and Mid-West- 
ern managers of the Fidelity Mutual Life 
held a three day conference in Philadel- 
pha this week at the company’s home 
office. The first two days were devoted 
to a school conducted by John M. Hol- 
combe, Jr., and H. G. Kenagy. Monday 
night the managers were guests at a 
dinner held at the Penn Athletic Club, 
and Tuesday night they were tendered a 

theatre party. 

The subject of conservation featured 
the third-day sessions. Speakers on this 
subject were C. T. Feddeman, in charge 
of conservation at the home office; Earle 
H. Schaeffer, Harrisburg: Thomas M. 
Green, Baltimore; and Vice-President 
and Comptroller J. R. Sykes. 





EQUITABLE’S NEW RECORD 





Society’s 1930 Business Totals $887,895,- 
171, New High Peak; Large 
Increase in Annuities 
The new ordinary life and annuity 
business of the Equitable Society figured 
on the agency production basis for the 
year 1930 amounts to $887,895,171, an in- 
crease of $6.596,402 over the total pro- 
duction of 1929. Announcement to this 
effect was made by Frank L. Jones, vice- 
president in charge of agencies, at a 
convention of the company’s managers 
for the Eastern division held in New 

York Monday. 

The 1930 figures establish a new high 
year for the Equitable. Mr. Jones point- 
ed out that there was a large increase in 
the annuity business and that the com- 
pany’s business in this class comprises 
half of that in force today in the United 
States. 





R. G. GREGORY APPOINTMENT 


Raymond G. Gregory has resigned as 
St. Louis general agent for the Frank- 
lin Life of Springfield. Mo., to become 
production manager of the Morton & 
Morton Agency, St. Louis general agents 
for the Connecticut Mutual Life. Prior 
to his connection with the Franklin Life 
Mr. Gregory was manager of training 
of the former Hart & Eubank Agency 
of the Aetna in New York. 





H. J. REINMUND ANNIVERSARY 


Herbert J. Reinmund, veteran member 
of the L. H. Andrews agency of the 
Phoenix Mutual in New York City, re- 
cently completed twenty-nine years of 
service with the Hartford company. 





NEW ROGGE BOOK 


The Spectator Co. has just published 
“Super-Selling With Rogge,” a compila- 
tion of articles which Charles P. Rogge 
contributed to the insurance press to- 
gether with some new material. 





Governor Roosevelt 


On Old Age Relief 











In his annual message to the New 
York legislature on Wednesday Gover- 
nor Roosevelt had this to say on old 
age security: 

“In 1929°I recommended to the legis- 
lature a commission to report on Old 
Age Security Against Want. The re- 
port of this commission resulted in the 
passage of the Old Age Security bill by 
the last legislature, and actual payments 
under the new law went into effect on 
January 1 of this year. I have many 
times stated that I am not satisfied with 
the provisions of this law. Its present 
form, although objectionable as provid- 
ing for a gratuity, may be justified only 
as a means intended to replace to a 
large extent the existing methods of 
poor house and poor farm relief. Any 
great enlargement of the theory of this 
law would, however, smack of the prac- 
tices of a dole. Our American aged do 
not want charity, but rather old age 
comforts to which they are rightfully en- 
titled by their own thrift and foresight 
in the form of insurance. It is, there- 
fore, my judgment that the next step 
to be taken should be based on the the- 
ory of insurance in a system of contri- 
butions commencing at an early age. In 
this way, all men and women will, on 
arriving at a period when work is no 
longer practicable, be assured not merely 
of a roof over head and enough food to 
keep body and soul together, but also 
enough income to maintain life during 
the balance of their days in accordance 
with the American standard of living. 

“The commission which reported last 
vear gathered ample data along these 
lines on which legislation may be based. 
I trust that your honorable bodies will 
give this great subject immediate prac- 
tical consideration.” 





INDUSTRIAL SURVEY 





What California Body Reported as to 
Affect of Old Age Pensions on Age 
Discrimination Employment 
The adoption of industrial - pension 
plans and prejudicial personnel policies 
were ascribed as two reasons for dis- 
crimination against middle-aged and old- 
er workers by California employers in 
a report of a survey made by the State 

Department of Industrial Relations. 

Pension plans, more than group insur- 
ance systems, were found to be a factor 
in the unemployment of older persons, 
according to the report. Of the estab- 
lishments which had group insurance 
plans without pension systems, 12% had 
maximum hiring age limits. Of those 
which had pension plans but no group 
insurance, 26% had maximum hiring age 
limits. While 10.9% of all firms report- 
ing had such limits, 18.9% of those with 
group insurance or pension plans, or 
both, and/or physical examinations op- 
pose employment of older persons. 





HENRENDSEN DEP’T COUNSEL 


Superintendent of Insurance Thomas 
F. Behan has appointed as counsel of 
the insurance department Walter B. 
Henrendsen of Elmira. He _ succeeds 
Charles P. Butler, who was recently ap- 
pointed third deputy. 





NEW STUDY OF FOUNDATIONS 


The Foundation Study of 222 Fourth 
avenue, New York, is engaged in mak- 
ing a comprehensive study of all founda- 
tions, trusts, scholarships and fellowships 
in the United States. Among those con- 
ducting the investigation are Patricia 


Krell and E. C. Lindeman. 





PRUDENTIAL ANNUAL MEETING 


It has been announced by Willard I. 
Hamilton, secretary of The Prudential, 
that the annual meeting will be held on 
Monday, January 12, at which time di- 
rectors of the company will be elected. 


LIVE AND 
LET LIVE— 


On that sound basis of mutual 
satisfaction Fidelity has framed its 
More than half 
a century of fair dealing has built 


agency contracts. 


the high reputation among field 


men it now enjoys. 


lead 


service is backed by a very com- 


A singularly successful 


plete offering of modern policy 
forms. Low Rate policies also 


The 
Fidelity is financially solid and 


contribute to easier selling. 


operates in thirty-nine states, in- 
cluding New York, on a full level 
It has over 
$425,000,000 insurance in force. 


net premium basis. 


Openings are available 


for the right men. 


IDELITY MUTUAL LIFE 
INSURANCE COMPANY 
PHILADELPHIA 


* WALTER LEMAR TALBOT President 
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NEW YORK LIFE LOANS 

Nearly $55,000,000 was invested by the 
New York Life in mortgage loans dur- 
ing the first eleven months of 1930. 
These loans were distributed throughout 
thirty-five states and in Canada and were 
subdivided as follows: 446 apartment 
house loans for $20,818,585; 203 business 
property loans for $19,654,205; and 2,279 
residential loans for $14,371,261. The 
company’s total outstanding loans on De- 
cember 1 amounted to 31,361 for a total 
of $575,707,224. 





NEW HOME OFFICE 


A three-story building at 1010 North 
3roadway, Oklahoma City, has been pur- 
chased by the Home State Life. It is 
being remodeled into a model insurance 
office building, according to the an- 
nouncement of A. L. Hadley, manager 
of the company’s ordinary department, 
who says also that the new building 
will give the company an increased floor 


space of 50%. 





John G. Maher, president of the Old 
Line Life of Nebraska, will spend the 
next six months in European travel and 
in a study of life insurance history and 
conditions. With his wife and daughter 
he will sail after the company’s annual 
meeting to be held this month. 


David F. Houston, president of the 
Mutual Life and a member of Woodrow 
Wilson’s cabinet during his second ad- 
ministration, has been elected to the 
board of trustees of Columbia University. 
Mr. Houston comes from North Carolina 
and was educated at South Carolina 
College and Harvard University. 





MYRICK DECEMBER PAID-FOR 


The Julian S. Myrick agency of the 
Mutual Life in New York paid for $2,- 
764,092 as compared with $3,860,639 in 
December, 1929. The total for 1930 was 
$42,724,403 as compared with $47,005,296 
in 1929. 
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LIVE HINTS FOR BUSINESS 
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Practical Suggestions to Help the Man With the 
Book Increase His Income and General Effickency 


It is estimated that 


10,000,000 America has about 
Potential 10,000,000 women who 
Prospects are earning their own 


way, says the Bank- 
ers Life “Onward.” In the profession 
of teaching, the number of women en- 
gaged is 78% of the whole. Government 
offices, federal, state and local, employ 
many women. Hundreds of thousands 
are working in business and professional 
offices as secretaries and stenographers. 
The department stores employ other hun- 
dreds of thousands. 

There are very few of these ten mil- 
lions who do not need life insurance pro- 
tection, something to carry on and pro- 
vide an income for each woman as her 
period of earning comes to a close. Here 
is a great field for service. 

a ae 


Life companies are 


Definite able to offer the ideal 
Investment investment—an_ undi- 
Advantages vided interest in liens 


on the _ productive 
wealth of the United States, represented 
by the most fundamental enterprises, 
says “The Cook Book,” one of the most 
valuable sales volumes for insurance 
men. It says that over even the best 
ordinary single investment the life in- 
surance investment has six points of 
definite advantage: 

1. An exact science: based on the im- 
mutable laws of average and compound 
interest, “You insure your investments 
as well as your life.” 

2. Perfect diversification as to the kind 
of business, dates of maturity, geo- 
graphical location. “In effect, you get 
a first mortgage on the productive wealth 
of the United States.” 

3. Principal and interest guaranteed on 
demand: predetermined, stipulated cash 
equity. Known rates for borrowing 
money. Minimum interest guaranteed 
with share in surplus. 

4. Unaffected by general business con- 
ditions or financial disturbances: “85% 
of investors buy or sell securities at the 
wrong time.’”’—Babson. 

5. Favored by legislation and taxation: 
no state property tax or inheritance tax. 
Federal Estate Tax specifically exempts 
$40,000 of life insurance. Frequently no 
income tax on proceeds. 

6. Strongest human institution: per- 
petual institutional management elimi- 
nates personal equation. Cannot be 
wrecked at a profit. Unequaled factor 
of safety. Protected and supervised by 
state and Federal governments. 





The price of suc- 

The Price cess is extremely well 

of defined in the words 

Success of Herbert Francis 

de Bower, printed here 

through the courtesy of the Modern Elo- 
quence Corporation. 

“T often wonder what it is that brings 
one man success in life, and what it is 
that brings mediocrity or failure to his 
brother. The difference can’t be in men- 
tal capacity; there is not the difference 
in our mentalities indicated by the dif- 
ference in performance. In short, I have 
reached the conclusion that some men 
succeed because they cheerfully pay the 
price of success, and others, though they 
may claim ambition and a desire to suc- 
ceed, are unwilling to pay that price. 

“And the price is—to use all your cour- 
age to force yourself to concentrate on 
the problem in hand, to think of it deep- 
ly and constantly, to study it from all 
angles, and to plan: to have a high and 
sustained determination to put over what 
you plan to accomplish, not if circum- 
stances be favorable to its accomplish- 
ment, but in spite of all adverse cir- 
cumstances which may arise—and noth- 
ing worth while has ever been accom- 
plished without some obstacles having 
been overcome: to refiisé to believe that 
there are any circumstances sufficiently 
strong to defeat you in the accomplish- 
ment of your purpose. Hard? I should 
say so. That’s why so many men never 
attempt to acquire success, answer the 
siren call of the rut and remain on the 
beaten paths that are for beaten men.” 

x * * 


‘*This_ particular 
business depression is 
full of extraordinarily 
hard times,” says Bill 


A Puzzling 
Business 
Depression 


Albrecht of the New.. 


York agency of the Union Central Life 
in the current “Agency Bulletin.” 

“We still have a hard time to get or- 
chestra seats for the theater; in fact, 
we must always pay a bonus to some 
speculator for them. We still have a 
hard time getting through traffic on a 
Sunday because of the many cars on 
the road. We even had a hard time 
depositing money in the savings bank 
because of the long line of depositors 


ahead.” 








Among America’s Industrial Life Leaders 
THE COLONIAL LIFE INSURANCE CO. 
Of America 


Now Leading Forty Other Companies With Over $120,000,000 In Force 
And More Than $23,000,000 In Ordinary 


Growing Stronger and Stronger Every Day 
A Good Company to Represent 


Home Office: Jersey City, N. J. 





Court Holds Double 
Indemnity Continues 


WITH EXTENDED INSURANCE 





Cash Value of Lapsed Policy Held° to 
Buy Benefits in Spite of Clause 
to Contrary 





The double indemnity clause of a life 
insurance policy is effective under ex- 
tended insurance even though the policy 
expressly states that the continued in- 
surance shall be without double indem- 
nity, according to a recent decision in 
the case of New York Life v. Rositzsky 
by the United States Circuit Court of 
Appeals for the Eighth Circuit. 

The policy in question lapsed for non- 
payment of premiums and several months 
afterwards the insured was killed in an 
automobile accident. The New York 
Life admitted liability for $5,000, the 
face of the policy, because of the auto- 
matic extended insurance provision but 
contended that double indemnity was 
excluded when the extended feature be- 
came effective. The policy provided that 
after three full years’ premiums had been 
paid the insured could surrender the pol- 
icy within three months of default in 
payment of premium for its cash value 
or paid-up insurance. In the event neith- 
er option was exercised extended insur- 
ance was to be purchased with the cash 
value. 

The court pointed out that, under the 
law of Missouri, the agreement of the 
parties that no part of the value of the 
policy at the time of lapse should be ap- 
plied to the purchase of double indem- 
nity benefits, was void. The accident 
benefits were held to be life insurance 
and did not constitute a separate con- 
tract as contended by the insurer. Thus, 
it was stated in the opinion, “The policy 
in question here must be held to be a 
policy of ‘insurance on life,’ as to the 
entire $10,000 within the meaning of sec- 
tion 6151.” 


Double Indemnity Extended 


The insurance company had argued 
that there was no cash value for the 
double indemnity feature, and therefore 
it could not be extended, but the court 
overruled this contention, pointing out 


SREP RG A OE 


that the cash value at lapse was more 
than sufficient to pay a full year’s pre- 
mium on a new policy like the one in 
question if taken out by the insured on 
the day the lapse occurred. 

“Tf the premium had been paid on Feb- 
ruary 2, 1928, the policy in the amount 
of $10,000 would have been continued,” 
Judge Kenyon said, “and no question 
would have arisen that the company was 
carrying the risk of double indemnity 
for a premium that compensated it only 
for the $5,000 indemnity. The extension 
of the insurance by the statute auto- 
matically brought about the same result 
and there is no more injustice in the 
one instance than in the other. Surely 
the agreement as to net value of the 
policy computed upon actuaries’ or com- 
bined experience table of mortality would 
not have been made if there were no! 
a net value to the policy covering both 
what the appellant terms the life insur- 
ance feature and the accident feature.” 





INSURANCE SURVEYS FOR ALL 





Oregon Mutual to Survey Every Policy- 
holder’s Insurance During 1931, 
Silver Anniversary Year 

“An insurance survey for every pol- 
icyholder” will be the silver anniversary 
activity of the Oregon Mutual during 
1931. In regard to the plan, W. C. 
Schuppel, executive vice-president of the 
company, says: 

“While every company’s plans include 
the servicing of its policyholders, I know 
from my own sales experience that the 
tendency of all salesmen is to confine 
this service to their larger policyholders. 
But I believe that the solicitation and 
sale of a $1,000 or $2,500 policy carries 
with it an obligation of service just as 
surely as it does with the sale of $5,000, 
$10,000 and larger policies. Consequent- 
ly we are going to see to it that in 1931 
every Oregon Mutual policyholder, re- 
gardless of the size of his insurance es- 
tate, receives a competent survey of his 
insurance in this company.” 


HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Kansas City 





Omaha 




















34 Nassau Street 


President 
DAVID F. HOUSTON 








The Rewards of Consistency 


F A BUSINESS MAN takes care of his business, the business takes 

care of him. Life insurance field work is a business, and subject 

to the principles of general business. Those who achieve in this 
work are those who give it their undivided and full thought and effort. 
Isn’t this merely natural and logical? 


Life insurance field work under satisfying conditions is a career 
giving opportunity for achievement and profit according to ability and 
undivided effort. THE Mutuat Lire InsurANcE Company oF New York 
affords such conditions to its field workers. Life insurance in all stand- 
ard forms, annuities, disability and double indemnity benefits. prompt 
and equitable dealings, and facilities for serving policyholders in 
practical ways combine to make its agency force successful. 


Earnest-minded men and women of character and ability contem- 
plating a career in full-time field work are invited to apply to 


The Mutual Life Insurance Company 
of New York 





New York, N. Y. 


GEORGE K. SARGENT 
2nd Vice-President 
and 
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Pacific Mutual Life 
Continues Expansion 


MANY NEW EASTERN AGENCIES 





Company’s 1930 Paid Business Estimated 
at $100,000,000, a Substantial 
Gain Over 1929 





Pacific Mutual Life faces the new year 
in an optimistic frame of mind, with a 
new paid-for production goal of $125,000,- 
000. The company’s paid business for 
1930 amounted to $100,000,000, a substan- 
tial increase over the previous year, when 
$89,637,299 was written, and bringing the 
total insurance in force to approximately 
$706,700,000. 

For the past year the Los Angeles 
company has been aggressively opening 
ip new agencies throughout the East. 
{here are approximately fifteen new 
-eneral agencies functioning which have 
not completed a full calendar year with 
the company. During the first eleven 
months of 1930, fifty-two Pacific agen- 
cies out of a total of eighty-five showed 
in increase in paid-for business over the 
previous year. 

New general agency appointments are 
as follows: Claude G. Phelps, Jackson- 
ville, Fla.; R. Robert Sharp, Peoria, Lil.; 
( M. Fuller, Hammond, Ind.; J. L. 
Mueller, Fort Wayne, Ind.; G. H. Poul- 
sen, South Bend, Ind.; A. Wayne ‘Toy, 
Evansville, Ind.; H. R. Stapp, Davenport, 
lowa; Glen C. Webb, Lima, Ohio; Kob- 
ert F, Freeman, Portland, Ore.; George 
C. Hutchins, Allentown, Pa.; Ellsworth 
Kelly, Scranton, Pa.; Cyrus Lund, Erie, 
Pa.; John A. Witherspoon, Jr., Nash- 
ville, Tenn.; Vance E. Winkle, Chat- 
tanooga, Tenn.; James O. Armstrong, 
Knoxville, Tenn.; Boyer & Excter, Salt 
Lake City. In addition to these, the 
company is consummating a new ap- 
pointment in Rockford, Ill. 

Arthur C. Parsons, vice-president and 
superintendent of agencies, recently re- 
turned from an extended agency trip, 
having spent two months in the field. In 
regard to general conditions he makes 
the following statement: “The general 
impression | have received is that busi- 
ness conditions have reached the lowest 
level and that almost universally mer- 
chants have allowed their stocks to run 
down to the minimum. This very fact 
should bring about the placing of new 
orders almost immediately with the re- 
sult that factories will begin to increase 
their production, which will materially 
help the unemployment situation. Per- 
sonally, I believe 1931 will be a much 
better insurance year than 1930.” 





LEADS PENN MUTUAL FORCES 





Joseph T. Van Meter, Member of Pat- 
terson Agency in Chicago, Company 
Leader for 1930 


A Chicagoan, for the first time in fif- 
teen years, leads the 5,000 representa- 
tives of the Penn Mutual Life all over 
the United States in volume of new paid 
for business for the year 1930, accord- 
ing to an announcement from the home 
office. He is Joseph T. Van Meter, mem- 
ber of the Alexander E. Patterson 
agency. 

The Patterson agency, one of the larg- 
est life agencies in the Chicago district, 
closed the year with nearly $16,000,000 
of business, a gain of 10% over the pre- 
ceding year. The organization has main- 
tained production in excess of $1,000,000 
of new life insurance monthly for a pe- 
riod of twenty-two consecutive months. 





SAVANNAH MANAGER 
The Mutual Life of New York has ap- 
pointed Olin F. Fulmer manager for the 
company at Savannah, Ga., succeeding 
Cornelius F. Moses, who retired Janu- 
ary 1 after being with the company 
forty-four years. 
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BENJAMIN FRANKLIN 


The Apostle of Thrift 


Said: “If you know how to spend less than 


you get, you have the philosopher’s stone.” 





The above poster, printed in two colors, has been widely 
distributed in the interests of THRIFT WEEK by the 


JouHN HANCOCK MUTUAL LIFE INSURANCE COMPANY 
of BOSTON, MASSACHUSETTS 
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BEHAN 


SUPERINTENDENT 
f Behan, first 


The naming of Thomas F. 
puty superintendent of insurance of 


New York and 


uring the six 


acting superintendent 
nonths since the 


\lbert 


itendent is in the best 


resig- 


nation of Judge Conway, to be 


interests 


f the insurance business as well as of 


the public. It is easy to believe that 


osevelt found considerable 


satisfaction in putting Mr. Behan in 


y f insurance supervision in this 


state because he has been an insurance 


executive himself and is familiar with 
the requirements of the position and the 
lvantage of an insurance background 


the incumbent. As Mr. 


also a lawyer, the 


Behan is 
judicial functions of 
the superintendency will be in competent 
vands 


NEAL BASSETT IS OPTIMISTIC 

\ message of cheer and optimism is 
sent to the agents of his large group of 

mpanies by Neal Bassett, president of 





the Firemen’s Insurance Co. of Newark, 
the head company in the Loyalty Group. 


Mr. Bassett is not generally given to 
sentimental statements and his cheerful 
utlook on the future at this time is 
based on more than a mere hope for bet- 
ter things. We 
ntitled 


with in full: 


produce Neal Bassett’s 


message here- 


“True Optimism,” 


True Optimism is Faith; Faith in Hu- 
Faith in the Nation; Faith in its 
Faith in Yourself; Faith in 
the Present; and Faith in the Future. 

False Optimism is Hope based on De- 
Siri 
Pessimism is compounded of lack of 
iith in all that True Optimism is found- 
d upon, and is acknowledgment of un- 
belicf in self, too often coupled with the 
wish to profit through the misfortune of 
thers 

History, that Just Judge of Humanity, 
reads the record and inexorably records 
the verdict. 

The Verdict is, always has been, and 
always will be that True Optimism is 
justified and its results proven; that 
False Optimism cannot last because of 
its unsound foundation; and that Pes- 
cannot prevail, but must ever 
fail because of its inherent untruth and 


vic1ousness. 


manity ; 


Institutions; 


simism 


History records that the world pro- 
eressed, and was in every way better 
more prosperous in the year 100 


than in the year 1 A. D.; History records 


that the world progressed, and was in 
very way better and more prosperous 
n the year 1000 than in the year 100 
\. D.; History records that the world 
progressed, and was in every way bet- 
ter and more prosperous. in the year 


1900 than in the year 1000 A. D.; and 
History will continue to record the prog- 
ress of the world, and this record will 


Single. copies, 25 cents. 
Other countries outside of Canada, 


1907, at 


meetings will take 





Canadien subscriptions, $1. 00 
$1.50 for postage 


the post office of New York City under the act 


show the year 2000 in every way better 
and more prosperous than the year 1900 
A. D. It is reasonable to believe, and 
it is wise to believe, and most people 
do believe that the year 1931 will be in 
every way better and more prosperous 
than the year 1930. Voice, therefore, 
your belief by word and act and aid it 
to come true in fullest measure. 

Almost two thousand years ago a wise 
teacher and leader of men said: 

“Now Faith is the substance of things 
hoped for, the evidence of things not 
seen.” Today Faith is as then. Today, 
as then, True Optimism is Faith. Think- 
ing men must be and are True Optimists. 
That individuals have suffered misfor- 
tunes in the past and many have suc- 
cumbed, and that individuals will suffer 
misfortunes in the future and more will 
succumb cannot be denied, but such mis- 
fortunes, however hard for the individu- 
als, are after all individual misfortunes 
and will not, in fact cannot stay the 
world march of progress and prosperity. 

Do not be ashamed of your True Op- 
timism, and do not be afraid to express 
it because you fear some pessimist may 
ridicule it and tell you that some day 
he will say “I told you so.” Have cour- 
age and make known your True Optim- 
ism by voice and deed; make known your 
Faith in Humanity; make known your 
Faith in your Nation; make known your 
Faith in the Future; make known your 
Faith in Yourself; and make known your 
Faith that the tide has turned and that 
Prosperity has its hand stretched to 
knock at the door, and will surely enter 
if we but heed it, instead of harkening 
to cowardly fear. 





Vice-President Alfred Stinson of the 
Automobile of Hartford and also the 
Standard Fire, in company with Vice- 
President E. J. Perrin, of the marine de- 
partment, are on a six weeks’ agency 
trip which will take them to the Pacific 
Coast. In so doing they set an example 
which is a policy of the Automobile and 
that is for home office executives to keep 
in first hand touch with the field. On 
the Coast their visit will have to do with 
laying plans for the future expansion of 
the fire and marine departments. They 
will return in February when the annual 
place. 





DECIDE IMPORTANT AUTO CASE 
Judgment of Lower Courts Reversed in 
Brustein v. New Amsterdam Casu- 
alty by N. Y. Court of Appeals 
The New York state court of appeals 
on Tuesday in the case of Samuel Bru- 
stein, respondent, v. New Amsterdam 
Casualty Co., appellants, reversed judg- 
ment of the lower courts and dismissed 
the complaint with costs in all parts. An 
opinion was written by Justice Pound 
in which all concur except Justice Hubbs 
not sitting. The case involved an inter- 
pretation of Section 109 of the New 
York insurance law and has attracted 
nation-wide attention amongst casualty 
companies. The insurance department 
through Attorney General Hamilton 

Ward testified as amicus curia. 


























DR. HENRY W. COOK 


Dr. Henry Wireman Cook, vice-presi- 
dent and medical director of the North- 
western National Life, has just com- 
pleted twenty-five years of service with 
the Minneapolis company. Twenty-five 
years ago this month a capable young 
Johns Hopkins. graduate, then a Mutual 
Life medical referee, went west, entered 
upon his duties as medical director and 
has grown with the company. Dr. Cook’s 
splendid work as medical director is at- 
tested by the uniformly favorable mor- 
tality ratio that the Northwestern Na- 
tional has experienced. His services in 
connection with the selection of the site 
for the company’s home office and the 
ergction of the beautiful building were 
notable. Dr. Cook has also gained rec- 
ognition on the outside in a number 
of fields of activity, has won a name as 
both speaker and writer. He is a lec- 
turer at the University of Minnesota, a 
past chairman of the Medical Section of 
the American Life Convention and a 
past president of the Life Office Man- 
agement Association. 

x ok x 


Morgan B. Brainard, now occupying 
his offices in the new Aetna building at 
Hartford, is the fourth president of the 
Aetna Life and Affiliated Companies. 
Eighty years ago last August the Aetna 
Life really came into being by issuing 
its first life insurance policy. On June 
11, 1850, a separate life department of 
the Aetna Insurance Co. had been 
formed. This was known as the Aetna 
Insurance Annuity Fund and was the 
immediate predecessor of the Aetna Life, 
incorporated in 1853. Judge Eliphalet A. 
Bulkeley, who had been a director and 
counsel of the parent company, the Aetna 
Insurance Co., was first placed in charge 
of the life department, and upon incor- 
poration was elected president of the new 
company. He remained in office until the 
time of his death in 1872, when Thomas 
O. Enders, then secretary of the com- 
pany, was chosen to succeed him. In 
1879 President Enders was compelled by 
ili health to resign and Morgan G. Bulke- 
ley, son of the first president, assumed 
the office. For forty-three years he con- 
tinued as president. To his wise guid- 
ance and _ far-sighted leadership the 
steady growth of the organization during 
more than two score years was largely 
due. He died November 6, 1922, and 
Morgan B. Brainard was elected to suc- 
ceed him. During the eight years that 
Mr. Brainard has been in office there 
kave been many notable things accom- 
plished, the most apparent from a ma- 
terial standpoint being the planning and 
construction of the marvelous new build- 
ing. 





J. STEWART HALE 


J. Stewart Hale, actuary of the North- 
western National Life, has, like Dr. Cook, 
just completed twenty-five years of serv- 
ice with the company and is being hon- 
ored this month as a result. Mr. Hale 
has spent practically his entire business 
life with the Minneapolis company. A 
Beloit College graduate, he began as a 
clerk and advanced from time to time 
in recognition of his efficient service un- 
til in 1918 he was selected for the posi- 
tion he now holds. It is said that there 
is hardly a department in the home office 
with the details of whose operation he 
is not familiar. Mr. Hale’s has been a 
contribution of major importance to the 
company’s consistent growth. His al- 
ways unruffled disposition has won him 
the affection of all identified with the 
Northwestern National. 

* * Ox 


G. A. Blumenreiter, now president of 
the Crescent Brokerage Corporation with 
main offices in New York City and a 
branch in Chicago, and who was former- 
ly secretary of the Home of New York 
and for twenty-two years connected with 
that company, will leave shortly on a 
Pacific Coast trip with a stop-off at Chi- 
cago. While in California he plans to 
establish a branch office of his firm at 
Los Angeles and will look over the 
southern territory with the plan in mind 
of opening another branch either at Dal- 
las or Atlanta. This will give the Cres- 
cent Brokerage Corporation practically 
nation-wide scope. Mr. Blumenreiter 
will be back in New York City about 
February 15, 

+ £ & 


William J. Traynor, who has been as- 
sociated with Publicity Director Chaun- 
cey S. S. Miller of the North British & 
Mercantile for several years and who 
has made a host of friends among insur- 
ance advertising and newspaper men, is 
now assistant publicity director of the 
N. B. & M. group of companies. This is 
in recognition of his constructive work 
in advertising and publicity work. He 
has acted as Mr. Miller’s right hand man 
and often carried on the work of the 
department while Mr. Miller was away 
on trips to various parts of the country. 


Angus O. Swink, president of the At- 
lantic Life, has an interesting article in 
the current issue of the “Wharton News 
of Finance and Commerce” entitled 
“Life Insurance—A Professional Career 
With an Unbounded Future.” Robert 
G. Richards, agency secretary of the 
company, also contributed an article to 
the December issue of “Richmond Maga- 
zine” entitled “A Depression-Proof In- 
dustry.” 
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Laughs From the Aetna Life’s 
New Building Opening 


More than 25,000 persons visited the 


new home office building at Hartford 
of the Aetna Life on New Year’s Day 
on invitation from the company and 
guides took them through the building 
showing the executive offices as well as 
other departments. The following are 
some actual incidents of the occasion: 

One young lady in pointing out Presi- 
dent Morgan B. Brainard’s office to her 
escort observed the plain pine walls. 
“This office isn’t quite done,” she ex- 
plained, “so they boarded it up for the 
day.” 


A sweet old lady modestly approached 
Vice-President Stillman Westbrook as 
he stood before his mantlepiece in his 
beautiful office. “I beg your pardon,” 
she inquired, “but is this one of the rest 
rooms?” Mr. Westbrook without a 
pause replied, “Yes, madam, it is.” 


Someone asked Secretary John Parker 
to explain the sound-proof ceilings. 
“Well,” said J. M., “the noise goes into 
the little holes you see up there and then 
we clean them out later with a vacuum 
cleaner.” 


A group was admiring the furniture 
in Assistant Secretary Clarence Hub- 
bard’s office. “Expensive, ain’t it?” a 
man inquired. “Yes,” replied Hubbard, 
“we have been saving years for this.” 
“Well,” replied the spokesman, “I'll bet 
this building and its furniture cost near- 
ly a million dollars.” 


Signs were around reading: “Please 
refrain from smoking.” Vice-President 
Brewster during the late afternoon start- 
ed to light a cigarette in his own office. 
One of the visitors immediately stepped 
up and said, “You known, they’d rather 
you wouldn’t smoke here.” 


A lady in the cafeteria sampled the 
orangeade being served and exclaimed 
to Secretary Norman Stevens “Is this 
all they serve here? I thought this was 


a regular restaurant!” 
* * 


London ‘Pea Soup,” Politics and 
Edgar Wallace 


A London friend, who periodically 
writes me interesting and chatty letters, 
has this to say in his latest: 

“As I write we are in an atmosphere 
of fog, fog natural, fog unnatural, and 
fog political, They are all bad and it’s 
only a question of degree which is the 
worst. Atmospherically in all my years’ 
experience of London IT have never seen 
the like. Day after day, week after 
week, scarcely a glimpse of the sun, and 
artificial light going all the time. Why, 
even our own snecial “pea-soup” Novem- 
ber fogs (London’s own particular) pale 
into insignificance compared with today’s 
productions. I’m sure that one dav I 
swallowed a good ton of coal, or rather 














the soots emanating from its use. And 
the very few hours when it ceases fog- 
ging then it rains in almost tropical 
form. That produces more fog and thus 
the vicious circle continues. 


“One night recently—and this was out 
of the recognized fog area, in the midst 
of Surrey and Kent—some hundreds of 
keen motorists took advantage of a clear 
atmosphere on arriving home to enjoy a 
little spin. Most of them took cargo of 
the female persuasion with them. The 
night was clear when they started, but 
Nemesis was on their track, and within 
half an hour they ran into a solid bank 
of fog. Accidents were so frequent that 
a general halt was called. Practically 
every car was deserted and left on the 
roadside to be called for. A few man- 
aged to get home when they could find 
a friendly railway; others took advan- 
tage of any hospitality offered at way- 
side cottages or inns. Now lawyers are 
busy chasing up lost cars and suggest- 
ing reasonable grounds for divorce. And 
all through the filthy fog! It’s an ill 
fog that does nobody a good turn. 

“Then the Government’s in a hopeless 
fog. The Socialists are flirting with the 
Liberals and the Conservatives are sit- 
ting on a fence, smiling . The Govern- 
ment doesn’t want to be kicked out, but 
no one else wants the job with matters 
in such a chaotic state as they now are 
in. So when defeat seems certain on a 
division, somehow just enough Conserv- 
tives absent themselves to give the bar- 
est majority to the Socialists. They call 
it a Government victory, while the op- 
position papers class it as a moral defeat. 

“And yet possibly there is one little 
item of interest to tell. The busiest man 
in London, Edgar Wallace, has an- 
nounced his intention of contesting a 
seat in the Liberal interest. Originally 
he had thought of working hand-in-glove 
with Ramsay MacDonald, but since then 
Edgar has made so much money that 
Socialism doesn’t appear to possess the 
same appeal it once did. However, he 
is nothing if not thorough, and as Lib- 
eralism is a hopeless proposition at the 
present time—in fact, the party is rent 
in twain—and a comeback is most un- 
likely, Wallace has purchased a local pa- 
per in his district to pave the way for 
his contest. Now that makes him at one 
and the same time our most prolific 
dramatist, producer of plays, producer of 
films, author of a thousand and one 
books, dramatic critic, musical ditto, oc- 
casional actor in his own plays, race- 
horse owner, racing correspondent, tip- 
ster, chain-cigarette smoker, etc. At the 
moment he has only two plays running 
in London—‘On the Spot,” which looks 
like never ending, and “Smoky Cell,” a 
recent production the fate of which is 
still in the balance. It was variously re- 
ceived by the critics. But if a play does 
not pay from the jump, Wallace is not 
the man to risk his good dough in the 
hope of an ultimate success. His sec- 
ond last play was a flop, so Edgar cut 
his losses. announced that it had “failed 
to attract.” and. scrapped it after a week. 
How many plays and films he has on the 
road, the plays under his own direction, 











it would be impossible to say. Think 
what he saves in author’s royalties; but 
when it comes to a book he demands and 
gets a higher scale of royalty than prob- 
ably any other living author. He cer- 
tainly is making a princely income, but 
he works darned hard for it. As an il- 
lustration, on a recent trip to Germany, 
before the train left the London termi- 
nus, a picture of Edgar Wallace was 
snapped showing him already at work 
writing a new story. And he turns down 
work that many a man would give an 
eye or an arm to execute. For instance, 
Drury Lane wanted a new story for a 
Christmas production. Sir Alfred Butt, 
as director-in-chief, sought Wallace’s 
aid. Wallace promised the mss. on short 
order. It was duly delivered, Butt ap- 
proved, but one of the financial magnates 
of the Lane criticised it and requested 
certain alterations. Wallace refused to 
alter a single line and further declined 
to return the mss., saying that never 
again would he write except for people 
who knew more about the stage require- 
ments than about filthy lucre. Result, 
other brains to be sought, and Drury 
Lane is as yet amongst the closed Lon- 
don theatres, an unheard of thing for 
Christmas time. 

“Notwithstanding all the bad times so 
much harped upon, all the theatres seem 
in a pretty healthy state. There have 
been but tew flops of late. Both “the 
lirst Mrs. Fraser’ and ‘Bitter Sweet’ 
have been running for well over eighteen 
months, and while the former is shortly 
to be withdrawn, the Operette is packed 
both at matinees and evenings and looks 
much like the ‘Brook.’ [ understand seats 
can now be booked for December, 1931. 

“Farce is playing a very strong hand. 
The following are all playing to capacity: 
Aldwych (Marry the Girl); Duke of 
York’s (Her First Affaire), exceedingly 
funny and rather more than a young girl 
could take her grandmother to see; 
Princes (Oh, Daddy); Shaftesbury 
(Leave It to Psmith); Strand (It’s a 
Boy); Vaudeville (The Breadwinner), as 
near the knuckle as is advisable; and 
Garrick (Almost a Honeymoon). The 
newest musical play is a huge success at 
the Kingsway, ‘The Toymaker of Nu- 
remberg.’ The music is by Dudley Glass, 
who has recently returned from U. S. A. 
Dudley looks like making good now. He 
has not had too good a time, but in Jan- 
uary will have three of his works run- 
ning in London at once. One is at the 
Duke of York’s and is only a trifle, but 
a new production at the Lyric Hammer- 
smith is to see daylight early in Jan- 
uary. From all accounts it is far and 
away his chef d’oeuvre, and under the 
auspices of Sir Nigel Playfair it is pre- 
dicted that it may eclipse the run of 
‘The Beggar’s Opera,’ which put up a 
record for long runs and has been suc- 
cessfully revived five times and always 
with success. By the way, a good joke 
is told about this opera by Gay. When 
it had been running some months, the 
income tax collector called, thinking 
there was a good chance for a big col- 
lection, as Gay had failed to send in any 
returns. It took some time to persuade 
him that Gay had been under the turf a 
few hundred years.” 

* * x 


A West African Unemployment 
Protest 


Oscar Prentice, chairman of the Liver- 
pool Underwriters’ Association, delivered 
a witty address at the recent dinner in 
Liverpool of the Marine Engineers’ and 
Naval Architects’ Guild. Mr. Prentice 
interpolated in his talk a letter written 
by a discharged West African insurance 
inspector to his head office in Liverpool. 
The text of this epistle was as follows: 

“Kind Sir on opening this epistle you 
will behold the work of a bejobbed_ per- 
son. and a very bewifed and childenised 
gentleman. 

“Who was violently dejobbed in a 
twinkling by your goodself. For heaven’s 
sake Sir consider this catastrophe as 
falling on your own head, and remind 
yourself as walking home at the moon’s 
end to five savage wives and sixteen 


voracious children with your pocket 
filled with non-existent £ s. d.: Not a 
solitudery sixpence pity by horrible state. 
When being dejobbed and _ proceeding 
with a heart and intestines filled with 
misery to this den of doom, myself did 
greedily contemplate culpable homicide, 
but him who protected Daniel (poet) 
safely through the lion’s den will protect 
his servant in his home of evil. As to 
the reason given by yourself esquire, for 
my dejobbment the incrimination was 
laziness. No Sir. It were impossible 
that myself who has pitched sixteen in- 
fant children into this valley of tears 
can have a lazy atom in his mortal frame, 
and the sudden departure of eleven 
pounds monthly had left me on the verge 
of the abyss of destitution and despair. 


“T hope this vision of horror will en- 
rich your dreams this night, and socd 
Angel will meet and pulverize your heart 
of nether milestone so that you will 
awaken and with as much alacrity as may 
be comparable with your personal safety, 
you will hasten to rejobulate your serv- 
ant. 

“So mote it be, Amen, 
“Yours despairfully.” 


Air View of Pittsburgh’s Golden 
Triangle 


Again with the New Year comes the 
annual Airgraph of Pittsburgh’s Golden 
Triangle used by Logue Brothers & Co., 
Inc., Harry C. Fry, Jr., president; J. A. 
Hetrick, treasurer; W. H. Kensinger, 
secretary, 307 Fourth avenue, Pittsburgh, 
as the decoration for their business 
calendar. 


This picture is taken from up along the 
Monongahela River, looking down that 
stream to its junction with the Alleghany 
River and on below a view of many 
miles showing the entire Golden Tri- 
angle of Pittsburgh proper, four of the 
bridges across the Alleghany River to 
Alleghany and five of the bridges across 
the Monongahela River including the 
new Victory bridge connecting the fa- 
mous vehicular tunnel under Mount 
Washington, as well as the railroad con- 
necting bridge over the Ohio River be- 
low Pittsburgh. 

It also shows the very ingenious en- 
gineering feat accomplished in the new 
roadway from the Victory Bridge up the 
steep slopes of Mount Washington. 
Many of the suburbs below Pittsburgh 
are shown. It is one of the most in- 
teresting of pictures in this marvelous 


series of Logue Brothers & Co. from 
copyrighted snaps made by the Aero 


Service Company. 
x * x 


A Surprise Breakfast With Hoover 


It really wasn’t so surprising to me 
that Arthur J. De Mars, the St. Paul, 
Minn., insurance agent who was invited 
to an early breakfast by President 
Hoover on New Year’s Day, should have 


been first in line at the White House 
gates with C. P. Ruby, Pennsylvania 
trainman, to greet the chief executive 


of the United States. My impression of 
insurance agents in all parts of the coun- 
try is that they are a mighty alert bunch 
of men quick to snap into action and in- 
variably on the job early. 

The papers said De Mars was amazed 
at being invited to breakfast in the 
White House but his amazement was 
paralleled only by Mr. Hoover’s asron- 
ishment that two men should rise on a 
wintry morning to obtain places in the 
New Year’s Day line before daybreak 
in order to make sure of seeing him in 
the afternoon. 

As a matter of fact almost anyone in- 
cluding persons of prominence would re- 
sort to any legitimate means of having 
breakfast (or any other meal) in the 
White House. The enterprising Mr. De 
Mars was apparently so pleased over his 
reception, the newspapers reported, that 
he headed back to St. Paul to tell his 


friends of his interesting breakfast. He 
could not be found later in the day. 
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Gov. Roosevelt Names 
Behan Superintendent 


APPOINTMENT IS FOR MERIT 





New Insurance Department Head Close 
to 48 Years at Albany; Was Not 
Backed by Political Leaders 
Thomas F. Behan, who became acting 
insurance superintendent of New York 
state at the end of June last year when 
Albert Conway resigned the su- 
perintendency to take his post as county 
Brooklyn, is now the real head 
State Insurance Department by 
irtue of his appointment on January 1 
y Governor Franklin D. Roosevelt. Al- 
1ough this choice came as a surprise to 
he insurance fraternity it is viewed with 

sincere and widespread satisfaction. 

Mr. Behan has been with the New 
York Insurance Department for more 
than forty-seven years, has a deep and 
thorough knowledge of the duties of his 
office and enjoys the respect and confi- 
dence of those engaged in the insurance 
business. His appointment by Governor 
Roosevelt was for merit only and not 
the result of suggestion from any politi- 
cal leader. He is 58 years of age. 

New York City saw comparatively lit- 
tle of the new superintendent before he 
became [ 


acting head of the department 
in July. He has spent his time almost 
altogether in Albany at the offices main- 
tained there by the insurance depart- 


micnt. 


ernor 


When Grover Cleveland was gov- 
of New York Mr. Behan entered 
the department as a clerk. He worked 
up through various positions quietly but 
effectively without attracting much at- 
tention from those with whom he did not 
come into direct contact. As a youth he 
studied law at night at the Albany Law 
School and was admitted to the bar. 
Worked Under H. D. Appleton 

Mr. Behan was extremely fortunate in 
having as a superior in the insurance 
department the late and widely beloved 
Henry D. Appleton, who as first deputy 
superintendent had complete jurisdiction 
of the Albany offices. Much of Mr. Be- 
han’s work in recent years has had to 
do with interpreting insurance company 
charters and rights to underwrite new 
and additional types of coverages. He 
has had also to pass upon the applica- 
tions of companies of other states and 
countries for admission to New York. 
This important work he handled and 
performed in a capable manner. 

When Mr. Appleton, who died last 
Friday, the day after Mr. Behan was 
appointed superintendent, retired from 
active service with the insurance depart- 
ment last March on account of his age 
and impaired health, he was succeeded 
as first deputy by Mr. Behan, who re- 
ceived the appointment from Superin- 
tendent Conway. Up to that time Mr. 
Behan was under civil service. He had 
held this new position only a few months 
when Superintendent Conway left and 
thus automatically became acting super- 
intendent pending a definite appointment 
by the governor. 

\t the time that Superintendent Con- 
way resigned from office it was expected 
that the new superintendent would be 
named by John H. McCooey, the Demo- 
cratic leader of Brooklyn. Mr. Conway 
was a Brooklyn man and those in the 
know believed that this post would again 
be filled by a someone from King’s 
county. In fact, the name of the prob- 
able successor to Judge Conway was pub- 
lished in the newspapers. However, no 
word emanated from the governor’s of- 
fice at Albany and after several weeks 
it became evident that there was a con- 
test in progress between the Brooklyn 
organization and Tammany Hall in Man- 
hattan. John F. Curry, the Tammany 
chieftain, presented several names to 








THOMAS F. 


BEHAN 


Governor Roosevelt and so did Mr. Mc- 
Cooey, who, however, was ultimately re- 
ported to be in favor of Arthur S. Som- 
ers, well known politically. 

Roosevelt Picks Behan to Reward Merit 

On New Year’s Day Governor Roose- 
velt, without having taken into his con- 
fidence the New York City political lead- 
ers or even the Albany leader, sent a 
brief announcement to the newspapers 
that he had named Mr. Behan as in- 
surance superintendent. During the six 
months that he held the chief executive 
post as acting superintendent Mr. Behan 
demonstrated his fitness to remain there 
by his intelligent handling of important 
administrative matters and the governor 
became determined to name him as su- 
perintendent for the two year term end- 
ing December 31, 1932. In this the gov- 
ernor showed independence and courage 
which has brought him commendation 
from both Democrats and Republicans. 

In speaking to newspaper correspond- 
ents at Albany Governor Roosevelt said 
with respect to Mr. Behan’s appoint- 
ment: 

“He knows the business of the de- 
partment thoroughly, he is solid and has 
his feet on the ground and you only 
need take one look at his face to know 
that he is honest. In appointing him 
without consulting the local leader I 
have merely followed a policy that has 
been applied during the two years of 
my first administration. If you examine 
the list of appointments I have made 
for positions in my cabinet, you will 
find that they are all personal appoint- 
ments. There were some department 
heads in regard to whom I had no power 
to exercise my personal choice because 
they had been appointed for terms which 
had some time to run.” 

Politically Superintendent Behan is a 
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Qemocrat but not one who has taken 
an active part in local or state politics 
and so could be expected to have his 
present post as a reward for party serv- 
ices. 





FIELD CLUB ELECTIONS 





B. esi Hegner President of West- 
ern New York Field Club; Meeting 
Held at Rochester 

The annual meeting of the Western 
New York Field Club was held Decem- 
ber 31, 1930, at the Hotel Rochester, 
Rochester, N. Y. The following officers 
were elected: 


B. Harrison Hegner, president, Alli- 
ance; W. H. Cooper, vice-president, Lon- 
don & Lancashire; H. E. Bross, secre- 
tary and treasurer, American Eagle and 
Niagara. 

K. J. Cole, chairman of executive 
committee, Yorkshire. The other mem- 
bers are E. A. Spaulding, Rochester 


American; A. J. Peters, Home; L. L. 
Miller, American Central, and E. W. 
Van Buran, Home Fire & Marine. 
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STANDARD 
of NEW YORK 


80 John Street, New York 


STATEMENT DECEMBER 31, 1929 


$1,000,000.00 
1,343,126.03 
275,065.00 
2,319,515.19 
4,937,706.22 





GREAT AMERICAN PROMOTIONS 





Llewellyn Freeman and John G. Loose 
Are Made Secretaries; Advance- 
ments Are Well-Merited 

Llewellyn Freeman and John G. Loose 
have been appointed secretaries of the 
Great American. Mr. Freeman joined 
the organization on January 1, 1925, and 
was made assistant secretary two years 
ago. He has charge of underwriting in 
the Southern territory. Mr. Loose has 
been with the Great American since July 
1, 1907, following his graduation from 
Lehigh University.: He has filled vari- 
ous positions in the field and on April 
of last year was appointed manager of 
the loss department at the home office. 
He will continue this work. 





NEW JERSEY FIELD CLUB 


The New Jersey Field Club has been 
organized by special agents in that ter- 
ritory and the following officers have 
been elected: president, Paul Thompson; 
vice-president, John Monroe; treasurer, 
Samuel A. Mehorter; secretary, S. R. 
Howard. The executive committee is 
composed of P. G. Burleigh, Samuel 
Reiter, W. H. Frazier and John Arnuth. 
The permanent organization was effected 
at a meeting held on Monday of this 
week. 





SYRACUSE FIELD CLUB PARTY 


The Syracuse Field Club held its an- 
nual New Year’s party in the small ball- 
room of the Syracuse Hotel last Satur- 
day. An entertaining program was ar- 
ranged by the entertainment committee 
composed of P. D. Fogg, chairman, and 
T. W. Posthill and W. M. Wakeman, Jr., 
associates. Members of the club pre- 
sented P. M. Taylor, their retiring presi- 
dent, with a handsome electric mantel 
clock. ‘ 
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Fidelity Union Joins 
The Firemen’s Fleet 


COLLINS REMAINS’ PRESIDENT 





Outstanding and New Risks Reinsured 
In Firemen’s and Commercial Cas- 
ualty of Loyalty Group 





The Fidelity Union Insurance Co. of 
Dallas, Texas, has become a member of 
the Firemen’s of Newark fleet, other- 
wise known as the Loyalty Group of 
companies, according to announcements 
made late last week by President Neal 
Bassett of the Firemen’s and President 
Carr P. Collins of the Fidelity Union. 
The Texas company at the close of the 
last year reinsured its fire business with 
the Firemen’s and its casualty risks, with 
the exception of title guaranty liability, 
with the Commercial Casualty, another 
member of the Loyalty Group. The Fi- 
delity Union will continue as a separate 
company with Mr. Collins as president 
and its business will be reinsured auto- 
matically in the two aforementioned 
members of the Firemen’s fleet. 

The Fidelity Union was formed a few 
months ago through a merger of the 
Fidelity Union Fire and the Fidelity 
Union Casualty which were under the 
same management. The combined com- 
pany has authority in Texas to write all 
lines of insurance except life. It has a 
capital of $1,000,000. The fire company 
at the close of last year had assets of 
over $1,830,000, capital of $500,000 and 
net surplus of $471,959. It was formed 
in 1920 and Mr. Collins became president 
in 1925. The company is under experi- 
enced management, has reputable back- 
ing and enjoys an excellent loss paying 
record. The casualty unit was formed 
also in 1920 and at the end of 1929 had 
assets of $1,667,992. 

President Basset of the Firemen’s wel- 
comes the agents of the Fidelity Union 
into the Loyalty Group in a short letter 
sent to them. With respect to the af- 
filiation of this Texas company with the 
Firemen’s fleet Mr. Bassett says: 


Basset’s Letter to Agents 


“President Collins has fully and con- 
vincingly set forth his reasons for this 
affiliation. No one can possibly ques- 
tion his logic, and no one can properly 
question the wisdom of his action and 
the action of the Fidelity Union. 

“The Loyalty Group welcomes you to 
membership and assures you that the 
Fidelity Union and President Collins will 
continue in the future, as in the past, to 
give you every consistent and possible 
service, and this will also be done by 
your new associates. As has been stated 
to you by him, the Dallas office will be 
maintained under President Collins, but 
with increased facilities. 

“We sincerely believe, and know that 
you will sincerely believe, that the Dal- 
las division will continue to progress and 
will soon take the highest possible rank 
in southwestern insurance operations and 
prestige.” 

_President Collins of the Fidelity Union 
directs a lengthy communication to his 
agents in which he explains the rea- 
sons for the company becoming a mem- 
ber of the Loyalty Group. He consid- 
ers that what he and his associates have 
done is best for the company’s agents, 
policyholders and stockholders. 

In his letter Mr. Collins begins with 
a few observations on current fire in- 
surance conditions and the trend toward 
group operations: 

Collins Outlines Reasons for Move 


_“Every agent knows that for some 
time past there has been a campaign of 
insidious propaganda directed against the 
small and independent insurance compa- 
nies,” writes President Collins. In spite 
of this campaign Fidelity Union Agents 
have remained loyal. 

“The Fidelity Union companies are 
sound, and have been sound through all 
the years, and we know that you, our 


agents. and friends, know this to be true. 
However, with conditions as now exist- 
ing, we feel that we are not justified 
in continuing to assume the responsi- 
bility of writing fire and casualty lines. 
We know and you know that for some 
years there has been a definite trend to- 
wards ‘group operations,’ with the result 
that today more than 80% of the total 
fire and casualty business of the coun- 
try is transacted by the large groups. 
We therefore feel we owe a definite ob- 
ligation to our policyholders, and to the 
hundreds of agents who have so long and 
loyally supported us, as well as to our 
stockholders to conform to present eco- 
nomic conditions and join with a large 
group. Fully realizing this responsibil- 
ity, we have determined to join the Loy- 
alty Group, consisting of the Firemen’s 
of Newark, Girard Fire and Marine, 
Mechanics of Philadelphia, National-Ben 
Franklin Fire, Capital Fire, Underwriters 
Fire of Concord, N. H.; Concordia Fire 
of Milwaukee, Superior Fire, Milwau- 
kee Mechanics, Metropolitan Casualty 
and Commercial Casualty. 

“In selecting the Loyalty Group we 
feel that not only will our agents and 
policyholders be well served, but that in 
addition they will commend us for hav- 
ing selected this outstanding leader 
among groups. * * 


“This group is one of the largest in-. 


surance organizations in the world, with 
an annual premium income approximat- 
ing $50,000,000, and an aggregate of as- 
sets in excess of $100,000,000. * * * 

“The business in every detail will be 
handled by our agents in the same man- 
ner as at present. You will continue 
therefore to report your business as here- 
tofore to this office at Dallas, Texas. 

“By this arrangement I am glad to 
advise you, and I am sure that you will 
be glad to know, that I will continue to 
come in direct personal contact with you, 
and it is my hope and belief that noth- 
ing will interfere with the continuance 
of our always cordial personal and busi- 
ness relations. I frankly state that I 
am very happy over the new connection, 
and I with equal frankness state that I 
believe you will also be happy. 

“Permit me to repeat that we believe 
that in making this move we are doing 
that which is best for our agents, best 
for our policyholders, and best for the 
stockholders of the Fidelity Union In- 
surance Co. 

“IT do not believe that the Fidelity 
Union has a single agent who will not 
give that same loyalty to us and our 
group in the future that we have re- 
ceived in the past. No greater loyalty 
could be hoped for. 

“Pursuant to the foregoing you will 
please handle your business in the fu- 
ture as you have done in the past; you 
will please write your policies and re- 
port them to this office at Dallas, Texas; 
you will please report your losses and 
render your accounts and pay your bal- 
ances to this office, and you will please 
call upon us whenever you feel that you 
can use our services. 

“Tt has been my good fortune to be 
left in charge of the affairs of the Fi- 
delity Union Insurance Co., and to be 
placed in charge of the affairs of the 
Loyalty Group as they are affected by 
this matter.” 





N. F. P. A. COMMITTEE MEETING 


Richard E. Vernor, chairman of the 
committee on visual education of the 
National Fire Protection Association, has 
called a meeting of that body for 2 p. m. 
January 19 in the board rooms of the 
Motion Picture Producers and Distrib- 
utors of America, Inc., 469 Fifth ave- 
nue, New York City. Several matters 
of importance will be up for discussion 
at that time. 





SINGLETON WITH WICKHAM 


Wilbur McCord Singleton, who has 
been a local underwriter for the Han- 
over since 1904, has joined the agency 
of Charles E. Wickham. He will be 
active in the underwriting and produc- 
tion department of the Wickham agency. 


CONN. AGENTS ARE UPHELD 





Court Rules Commissioner Dunham Had 
No Authority to Revoke Licenses 
for Soliciting Renewals 


Judge Simpson in the Connecticut Su- 
perior Court late last week decided 
against Insurance Commissioner Howard 
P. Dunham in the case in which he sus- 
pended the agency licenses of James T. 
Farrell and Margaret A. Schuckerow for 
alleged raiding of renewals of business 
of the agency of the late Robert J. Far- 
rell which was sold to a third party. 

The court sustained demurrers that the 
solicitations of expirations of the Robert 
J. Farrell agency is not a cause for sus- 
pension or revocation of licenses and also 
held that the insurance law does not give 
the commissioner authority to revoke a 
license because of unethical practices and 
that the commissioner has no right to 
revoke an existing license because of 
some alleged violation of duty or con- 
tractual obligation toward some third 
party even if such claimed duty or con- 
tractual obligation in fact existed. 

The licenses of these agents were 
taken from them in July and they im- 
mediately sought restoration of their 
powers to continue in insurance. An 
appeal on this decision of Judge Simp- 
son will probably be taken by the Con- 
necticut State Insurance Department. 





MISSOURI REFUND REQUEST 





Attorney General Shartel Makes An- 
other Application to State Supreme 
Court to Handle $13,000,000 
Attorney General Shartel of Missouri 
on December 30 asked the Missouri Su- 
preme Court to assume jurisdiction over 
the distribution of refunds on fire, hail, 
tornado and lightning insurance premi- 
ums collected by the stock fire insurance 
companies operating in Missouri be- 
tween November 15, 1922, and August 
1, 1929. On December 15 the Supreme 
Court en banc declined to assume juris- 
diction, claiming that its jurisdiction of 
the now famous Hyde 10% rate case 
ceased with the ending of the April term 

of court in 1926. 

The petition for the rehearing on the 
question was filed with the high court 
by Glen C. Weatherby, assistant attorney 
general, who has been especially assigned 
by Attorney General Shartel to help the 
Missouri Insurance Department in its 
litigation with the stock insurance com- 
panies. In addition to endeavoring to 
see that all of the Missouri insurance 
buyers get the refunds that they are 
entitled to the Missouri department is 
fighting the efforts of the companies to 
sustain the 16 2-3% increase in fire, hail, 
tornado and lightning insurtnce rates ef- 
fective on June 1, 1930, under the pro- 
tection of federal and state court in- 
junction and over the protest of Super- 
intendent Thompson, who had rejected 
the companies’ application for the higher 
rates. 





LEE P. PRESTON KILLED 


Lee P. Preston, special agent of the 
New Hampshire Fire and the Granite 
State for northern New Hampshire, was 
killed recently in an automobile accident 
when his car slid down an icy road and 
crashed through a bridge railing into a 
tributary of the Connecticut River at 
Haverhille, N. H. His wife was badly 
injured. Mr. Preston has been employed 
for several years at the home office of 
the New Hampshire at Manchester. He 
was a member of the New England In- 
surance Exchange. 





FIELD & COWLES CHANGES 
Field & Cowles, general agents at Bos- 
ton for the New England field for the 
Royal and other companies, have admit- 
ted as members of the agency Frederick 
A. Bailey, Payson E. Barber and Walter 
C. Small. These three have been with 


Field & Cowles for several years, Mr. 
Bailey being head of the brokerage de- 
partment, Mr. Barber in the marine de- 
partment and Mr. Small head of the lia- 
bility department. 
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Fine Program For 
N. Y. Agents’ Meeting 


BEHAN ASKED TO MAKE TALK 





Beha, Erskine, Moffatt, Gardner, Hol- 
lerith, Rogers, Dodge and Potter To 
Speak at Astor on January 19 





An imposing array of speaking talent 
has been secured for the regional meet- 
ing of the New York State Association 
of Local Agents, Inc., to be held on Mon- 
day, January 19, at the Hotel Astor in 
New York City. From all indications 
this will be one of the largest local agen- 
cy meetings ever held in this city for 
one of the principal subjects for discus- 
sion, the formation of the New York 
Suburban Agents Association, is certain 
to attract many agents. The meeting 
will open promptly at 10 a. m. and con- 
tinue through the day. 

An invitation has been extended to the 
newly appointed New York State Super- 
intendent of Insurance, Thomas F. Be- 
han, to address the agents during the 
luncheon period and it is hoped that 
he will be able to be present. James A. 
Beha, former New York State Insurance 
Superintendent and now manager of the 
National Bureau of Casualty & Surety 
Underwriters, will speak at the luncheon 
on “What the National Bureau Is Doing 
for Casualty Insurance.” J. Douglas 
Erskine, assistant manager of the East- 
ern Underwriters Association, will also 
speak at the luncheon on the subject of 
“What Organization Means to Fire In- 
surance.” 


Talk on Inland Marine Lines 


J. P. Hollerith, secretary of the North 
British & Mercantile and a member of 
the executive committee of the newly 
formed inland marine association, is go- 
ing to speak on inland marine and spe- 
cialty lines, a subject of vital interest 
today. 

From the agency field the speakers 
will include Thomas C. Moffatt of New- 
ark, N. J., former president of the Na- 
tional Association of Insurance Agents, 
who will talk on “The Local Agent and 
His Association”; Frank L. Gardner of 
Poughkeepsie, N. Y., another former Na- 
tional Association president, who will 
lead a discussion on “Mortgage Institu- 
tions and Mortgage Interests”; Theodore 
L. Rogers of Little Falls, N. Y., presi- 
dent of the New York State Association, 
who will lead a discussion on the pro- 
posed agents’ qualification law; Albert 
Dodge of Buffalo, former state associa- 
tion president, who will discuss compen- 
sation rates, and Wellington Potter, local 
agent at Rochester, who will give a talk 
on competition with mutuals and the 
State Fund. 

In addition to the foregoing time will 
be allotted for open discussion, thus giv- 
ing an opportunity to all those present 
to be heard. The formation of the New 
York Suburban Agents Association will 
take place in the early afternoon. 

Allan C. Stevens of White Plains, is! 
chairman of the committee in charge of 
this regional meeting. Assisting him are 
A. C. Edwards of Sayville, L. I., and G. 
Lindsay Bell of Yonkers. 





HARRY R. TYLER DIES 

Harry R. Tyler of the Lumbermans 
of Philadelphia and formerly a_ well- 
known field man in New York state, died 
at his home at Elmira, N. Y., on Janu- 
ary 1, and was buried at Cedar Hill 
Cemetery, Hartford, Conn., last Satur- 
day. He had been ill for several months. 
Mr. Tyler was for many years New York 
state agent of the American Central and 
later was associated with Valentine, Itt- 
ner & Poggenberg, Brooklyn agents. 
About two years ago he joined the 
Lumbermans. 





CENTRAL FIRE GEN’L AGENT 

M’Clure Kelly, Pacific Coast manager 
of the Insurance Co. of North America, 
has been named general agent for the 
Central Fire of Baltimore, which has just 
entered California. 
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J. R. Wilbur Retires 
From Fire Insurance 


WAS AMERICA FORE VICE-PRES. 


Had Shared Supervision of Western 
Dep’t at Chicago With E. A. Henne 
Who Now Assumes Complete Charge 
J. K. Wilbur has resigned as _ vice- 

president at the Chicago office of the 

companies in the America Fore group 
and will retire from active service in 
the insurance business. He has also re- 
signed his membership in the several 
committees of the Western Underwriters 
\ssociation to which he has been giv- 


ing valuable aid. Mr. Wilbur expects 
to devote his time now to travel and 
some of the hobbies and_ recreations 


which the pressure of business has de- 
nied him in the past. 

Following the announcement of Mr. 
Wilbur’s resignation, employes of the 
Western department office in Chicago 
arranged a farewell testimonial luncheon 
which. was held this week. 

Mr. Wilbur became a_ vice-president 
f the Continental in December, 1922, 
and in 1924 assumed supervision of the 
new joint Western department, later 
sharing the direction of that department 
with E. A. Henne, vice-president, who 
now assumes complete charge of the 
Western department following Mr. Wil- 
burs’ resignation. 

Mr. Wilbur was born in New York 
state but his family moved to Chicago 
when he was a boy of five and for the 
past forty years he has made his home 
in Evanston, Ill. He received the de- 
gree of mechanical engineer from Cor- 
nell University in 1897 and the follow- 
ing year entered the Continental West- 
ern department, later becoming depart- 
ment engineer. After being stationed on 
the Pacific Coast as special agent, he 
returned in 1908 to the Chicago office, 
four years later being made assistant 
secretary, and four years after that sec- 
retary In November, 1917, he was 
placed in charge of the Continental 
Western department and three years 
later was made second vice-president. 


KIZER SUCCEEDS LLOYD DORT 


J. L. Kizer has been named by Gov- 
ernor-elect Bryan of Nebraska to act 
temporarily as insurance commissioner 
to succeed Lloyd Port, whose term of 
fice expired January 8&8 Mr. Kaizer 
served as temporary commissioner dur- 
ing 1929 and was succeeded on Novem- 
ber 1 of that year by Mr. Dort. The 
former has held the position of head of 
the State Bureau of Securities and will 
now attend to the duties of both offices 
at his present salary of $3,600 a year. 
Both are bureaus under the secretary of 
Trade and Commerce. There is some 
feeling among insurance men that Gov- 
ernor Bryan is undoing some of the 
constructive work in raising the stand- 
ard of the state insurance department, 
accomplished a couple of years ago, by 
climinating a separate commissioner and 
ombining the insurance regulatory work 
with another branch of the state govern- 
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NEW SALVAGE CO. OFFICE 


The Underwriters Salvage Co. has 
pened a new office in Denver, Colo., 
in the Gas and Electric Building. F. L. 
Henkel, special agent, is .in charge of 


the fice under the» supervision of 
(seo! (;. Searlett, general agent of the 
Pacific Coast department From the 
Denver office the Underwriters Salvage 
( is offering its usual sales, salvage, 
inventory, evaluation and advisory serv- 


ices in Colorado, Wyoming, Utah, south- 
Idaho and southern Montana. 


JERSEY SPECIALS TO MEET 


The New Jersey Special: Agents’ As- 
sociation will hold a dinner meeting on 
Monday, January 12, at the Elks’ Club 
in Newark.» 

















Producer Who Became Suspicious of 
Assured Cancelled Off; Property 
Burned Three Months After 
One hears continually about agents 
whose chief aims are to get business ir- 
respective of its character for the sake 
of the commission income. However, 

here is a story of another character. 

An agent not long ago called up one 
of his fire companies and stated he had 
reason to feel suspicious of a certain 
policyholder who ,he- stated, had been 
making inquiries about his policy, how it 
covered, what could he collect, could he 
receive payment without satisfying the 
mortgagee, and so forth. The agent in- 
spected the property, found it in poor 
repair and only one tenant living on the 
premises instead of six as was supposed. 

This agent requested cancellation of 
the policy and this the company did. 
About three months later there was a 
fire and the police are investigating the 
cause as a can of gasoline was found 
where the fire occurred. This agent who 
cancelled had the interest of his company 
at heart and is typical of thousands of 
such producers the country over. 


IRVAN NECKERMAN DIES 

Irvan Neckerman, for many years 
prominent in Pittsburgh fire insurance 
circles and retired since 1912, died this 
week at his home in Pittsburgh. He 
was eighty-two years of age. Mr. 
Neckerman began his insurance career 
with the Humboldt Fire and in 1898 was 
elected manager of the Pittsburgh Un- 
derwriters, whose policies were under- 
written by several local companies. He 
continued to manage this office until 
1912 when he retired from active busi- 
ness. For several years he lived at An- 
napolis, Md., but in 1918 returned to 
Pittsburgh. He is survived by two 
daughters and four sons. 





CHICAGO AGENCY CHANGE 

Herrick, Auerbach, Vastine & Dudley, 
local agents at Chicago, have changed 
the name to Herrick, Auerbach & Vas- 
tine, the old name, because of the re- 
tirement from the office of Laurence H. 
Dudley. Willis S. Herrick, Benjamin 
Auerbach and Sedgwick S. Vastine have 
been partners in local agency work for 
more than twenty years. 


A CONSCIENTIOUS AGENT 
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EAGLE FIRE ADDS TO GROUP 

It has been announced by Franklin W. 
Fort, general manager of the Eagle Fire 
of Newark, that the consummation of 
the deal for control of the Essex Fidel- 
ity & Plate Glass Co., of Newark with 
his company has been completed. The 
Fssex Fidelity is one of the Lippman & 
Lowy group of companies which was or- 
ganized several years ago, as a running 
mate to the fire companies of the group. 
It has a capital of $150,000 and a surplus 
of about $125,000. This completes the 
passage of control of the four compa- 
nies which were under the control of 
Lippman & Lowy, the other companies 
being the Ajax, Essex and Sussex. They 
passed into the control of the Eagle Fire 
the first part of last year. Acquisition 
of the Essex Fidelity was effected by 
the exchange of four shares of that com- 
pany for one share of the Eagle. 





NAT’L LIBERTY DIVIDENDS 


The directors of the National Liberty, 
the Peoples National and the Baltimore 
American, all members of the Home of 
New York group, met this week to take 
action on dividends. The National Lib- 
erty declared the regular semi-annual 
dividend of 25 cents a share; the Peoples 
National declared the regular semi-an- 
nual dividend of 25 cents a share, and 
the Baltimore American declared the 
regular semi-annual dividend of 40 cents 
a Share. These dividends are payable 
January 15 to stockholders of record Jan- 
uary 8. 





R. J. CROSSMAN WITH TOKIO 


Robert J. Crossman has been appoint- 
ed special agent of the Standard of New 
York and the Tokio Marine & Fire for 
western Pennsylvania and the entire 
state of West Virginia, with headquar- 
ters at Pittsburgh. He has been with 
the general agency of L. A. Burnett & 
Co. of Pittsburgh and prior to that was 
with the National Union Fire. 





HOME FIRE SECURITY MEETING 


The annual meeting of stockholders of 
the Home Fire Security Corp. will be 
held at the office of the company at 
59 Maiden Lane, New York, on Mon- 
day, January 12, at 11 a. m. 


Cc. P. CARLSON ADVANCED 


C. P. Carlson, who has been superin- 
tendent of the local fire department of 
the Automobile of Hartford in New Jer- 
sey, and acted as an assistant to State 
Agent Frank C. Gieb before the latter 
was killed in an automobile accident sev- 
eral months ago, has been made special 
agent of the company and the Standard 
Fire of Hartford, succeeding Mr. Gieb. 
H. M. Matthesen, who has been assist- 
ant special agent, will continue in the 
same capacity. Mr. Carlson has been 
in the insurance field for the past ten 
years, two years at the home office of 
the company and the past eight in New 
Jersey. 








REPUBLIC ENTERS NEW YORK 


The Republic of Dallas has been li- 
censed in New York to write fire and 
marine insurance. This company is un- 
der the control of the Globe Underwrit- 
ers Exchange, Inc., of New York and as 
of September 30 last had a capital of 
$2,000,000 and net surplus of $1,777,446. 
The Republic was operated under the 
control of the Jalonicks until sold to the 
Globe Underwriters Exchange in 1929. 





E. V. SULLIVAN’S NEW POST 


Ernest V. Sullivan has resigned as ad- 
vertising manager of the Insuranshares 
Corporation to join the staff of Graves, 
McCleish & Campbell, advertising agen- 
cy of New York City as a copy and con- 
tact executive. He will specialize in in- 
vestment trust and insurance advertising. 
Mr. Sullivan was graduated from Cor- 
nell in 1919 and was for several years 
with the Spectator Co. in New York. In 
1929 he joined the Insuranshares Corp. 
as manager of advertising and publicity. 





JOHN F. STOCKDELL DIES 


John F. Stockdell, connected with the 
Fire Companies’ Adjustment Bureau, 
and for several years an independent fire 
adjuster at Birmingham, Ala., died there 
on December 26 after a short illness. 
He went to Birmingham from Atlanta 
where he had been assistant manager of 
the Southern department of the old 
Phenix of Brooklyn. He was a native 
of Kentucky. He is survived by his 
widow and a son. * 
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WESTERN DEPARTMENT 
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It believes in maintaining the splendid traditions of the old English fire insurance 
companies in this country for the prompt payment of losses, be they small or large. 


It believes in modern present day underwriting methods and ideas. 
It believes in the local agent and considers him the bulwark of the business. 


And it practices what it believes in. 
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TRUE OPTIMISM 


True Optimism is Faith; Faith in Humanity; Faith in the Nation; Faith in its Institutions; 
Faith in Yourself; Faith in the Present; and Faith in the Future. 

False Optimism is Hope based on Desire. 

Pessimism is compounded of lack of Faith in all that True Optimism is founded upon, and is acknowledg- 
ment of unbelief in self, too often coupled with the wish to profit through the misfortunes of others. 

History, that Just Judge of Humanity, reads the record and inexorably records the verdict. 

The Verdict is, always has been, and always will be that True Optimism is justified and its results proven: 
that False Optimism cannot last because of its unsound foundation; and that Pessimism cannot prevail, but 
must ever fail because of its inherent untruth and viciousness. 


History records that the world progressed, and was in every way better and more prosperous in the year 
100 than in the year 1 A. D.; History records that the world progressed, and was in every way better and 
more prosperous in the year 1000 than in the year 100 A. D.; History records that the world progressed. and 
was in every way better and more prosperous in the year 1900 than in the year 1000 A. D.; and History will 
continue to record the progress of the world, and this record will show the year 2000 in every way better and 
more prosperous than the year 1900 A. D. It is reasonable to believe, and it is wise to believe, and 
most people do believe that the year 1931 will be in every way better and more prosperous than the 
year 1930. Voice, therefore, your belief by word and act and aid it to come true in fullest measure. 

Almost two thousand years ago a wise teacher and leader of men said: 

‘‘Now Faith is the substance of things hoped for, the evidence of things not seen’’. 
Today Faith is as then. Today, as then, True Optimism-is Faith. Thinking men must be and are True Opti- 
mists. That individuals have suffered misfortunes in the past and many have succumbed, and that individuals 
will suffer misfortunes in the future and more will succumb, cannot be denied, but such misfortunes, however 
hard for the individuals, are after all individual misfortunes and will not, in fact cannot stay the world march 
of progress and prosperity. 

Do not be ashamed of your True Optimism, and do not be afraid to express it because you 
fear some pessimist may ridicule it and tell you that some day he will say ‘‘I told you so”. Have 
courage and make known your True Optimism by voice and deed; make known your Faith in 
Humanity; make known your Faith in your Nation; make known your Faith in the Future; 
make known your Faith in Yourself; and make known your Faith that the tide has turned and 
that Prosperity has its hand stretched to knock at the door, and will surely enter if we but heed 
it, instead of harkening to cowardly fear. 








IG 
















ILA 





NEAL BASSETT, President. = 
EN 8a 


= 
7 


NEAL BASSETT, President 
JOHN KAY, Vice-President and Treasurer A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCH-BALD KEMP, 2d Vice-President 


FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY 


Se a” cae Board 
NRY M. GRATZ, President ‘ , Vice-President A. H. HASSIN _ 
_ WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President saints 


THE GIRARD FIRE AND MARINE INSURANCE COMPANY 


NEAL BASSETT, President 
JOHN KAY, Vice-President A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 


THE MECHANICS INSURANCE COMPANY OF PHILADELPHIA 


NEAL BASSETT, President 
JOHN KAY, Vice-President A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 


NATIONAL-BEN FRANKLIN FIRE INSURANCE CO. OF PITTSBURGH, PA. 


NEAL BASSETT, President 
JOHN KAY, Vice-President A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President 


SUPERIOR FIRE INSURANCE COMPANY 


NEAL BASSETT, Chairman of Board 
JOHN KAY, Vice-President 
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W. E. WOLLAEGER, President A. H. HASSINGER, Vice-President 
WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 


THE CONCORDIA FIRE INSURANCE COMPANY OF MILWAUKEE 


CHARLES L. JACKSON, President NEAl BASSETT, Vice-President 
JOHN KAY, Vice-President A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 


THE CAPITAL FIRE INSURANCE COMPANY 
CHARLES L. JACKMAN, President NEAL BASSETT, Vice-President 
UNDERWRITERS FIRE INSURANCE CO. OF CONCORD, N. H: 


NEAL BASSETT, Chairman of Board 
CHAS. H. YUNKER, President JOHN KAY, Vice-President A. H. HASSINGER, Vice-President 
WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 


MILWAUKEE MECHANICS’ INSURANCE COMPANY 


NEAL BASSETT, Chairman of Board 
J. SCOFIELD ROWE, President H.S. LANDERS, Vice-Pres. & Gen’! Counsel S. WM. BURTON, Vice-Pres. J. C. HEYER, Vice-Pres, 
EARL R. HUNT, Vice-Pres. S. K. McCLURE, Vice-Pres. JOHN KAY, Vice-Pres, A. H. HASSINGER, Vice-Pres, WELLS T. BASSETT, Vice-Pres, 


THE METROPOLITAN CASUALTY INSURANCE COMPANY OF NEW YORK 


NEAL BASSETT, Chairman of Board 
C. W. FEIGENSPAN, President H. S. LANDERS, Vice-Pres. & Gen’! Counsel W. VAN WINKLE, Vice-President E. C. FEIGENSPAN, Vice-President 
JOHN KAY, Vice-President A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President 


COMMERCIAL CASUALTY INSURANCE COMPANY 
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Carter President Of 
Large Detroit Agency 


PROMINENT ‘AGENCY LEADER 





Member of Executive Committee of Na- 
tional Association; One of Country’s 
Largest Personal Producers 





The Detroit Insurance Agency of De- 
troit announces that George J. Gnau and 
Howarth W. 
the agency, having sold their interests. 
: George W. Carter, 
president; Henry L. Newman, vice-presi- 


Gnau have retired from 


The new officers are 


dent, and Louis J. Lepper, secretary and 





GEORGE W. CARTER 


treasurer. “We assure our clients of the 
continuation of the same conscientious 
service that has prevailed and plan for 
an expansion enabling greater facilities 
in the future,” says the agency. 

Mr. Carter is one of the largest per- 
sonal producers of fire and casualty bus- 
iness in the United States. He also is 
an active organization man in local agen- 
cy affairs and is taking a conspicuous 
part in the national activities of agents. 
In addition to being a member of the 
executive committee of the National As- 
sociation of Insurance Agents, he is a 
member of the Mid-West Conference 
Committee, is in himself a committee of 
one to confer with stock insurance com- 
panies with respect to additional public 
relations work through speakets in the 
various states and is a member of the 
national council of the National Associa- 
tion as the representative from Michigan. 
Mr. Carter was one of those who came 
to New York several weeks ago to at- 
tend the conferences on workmen’s com- 
pensation rates, commissions and other 
matters 


NEW KY. DWELLING SCHEDULE 


The Kentucky Actuarial Bureau un-. 


der date of December 26 notified all 
agents of the state of a new dwelling 
schedule for Kentucky, with the excep- 


tion of Kenton and Campbell counties, 
which are under separate schedule, the 
order eliminating on and after Decem- 
ber 27 the added charge for automobiles 
garaged in residences; as well as added 
charges for kerosene and fuel oil, and 


other special permits and exposure 
charges, which will place underwriting 
in Kentucky on the same general basis 
as in other states where the added 
charges have not been made for some 
time. 

In the case of private barns, garages, 


etc., occupied for business purposes, such 
as dairy barns, delivery barns and ga- 
rages of gr hucksters, teamsters, 
etc., also boarding, feed, livery and sales 
stables, the bureau is to be referred to 
for specific ratings. 


cers, 
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STOCK SECURITY PURCHASES 





Standard Statistics Co. Finds Fire Com- 
panies Are Now Buying Leading 
Stocks as Investments 

The Standard Statistics Co. in a recent 
survey of the security markets finds that 


a number of leading fire insurance com- 
panies are placing a considerable part 
of their liquid funds into high grade 
stocks. This would indicate that these 
companies believe that for the long pull 
leading investment issues have now 
reached a buying level. Summarizing the 
situation “Standard Trade and Securi- 
ties” says: 

“In other words, during the past month 
approximately 50% of all security pur- 
chases made, by these fire insurance com- 
panies, have been in the common stock 
market; 36% in bonds, and the remain- 
der in preferred issues. Since bonds 
have recently declined to the lowest lev- 
els witnessed in years, it is evident that 
these alert managements are taking ad- 
vantage of the high yields now obtain- 
able from these senior securities. It is, 
likewise, apparent that this group of in- 
vestors is of the opinion that a num- 
ber of common stocks are now in an at- 
tractive buying range for the pull and, 
meanwhile, return a satisfactory income 
on capital invested.” 


MANAGER OF PUBLIC FIRE 
Walter A. Munns has resigned as Phil- 
adelphia local. manager of the Indepen- 
dence Fire and the Corroon & Reynolds 
office there to become Philadelphia local 
manager for the Public Fire of Newark. 
He succeeds Special Agent James E. 
Bentley, who has been acting manager 
since the resignation of former Man- 
ager Horace B. Jennings. Mr. Bentley 
continues his supervision over New Jer- 
sey. Mr. Munns is one of the best 
known fire insurance men in Philadel- 
phia and his connection with the Public 
will add greatly to that company’s 
strength there. 





NAMES UPTOWN AGENT 


The Massachusetts Fire & Marine, af- 
filiated with the Great American group, 


has appointed George J. Gould, 1829 
Lexington avenue, as uptown branch 
manager for New York City. He is a 


well-known real estate operator. 





LICENSES REVOKED 
The New York State Insurance De- 
partment has revoked the licenses as 
agents and brokers of Charles J. Zender, 
New Hyde Park; J. Barclay Bleecker, 
Flushing; Ludwig Hess, New York City, 
and Harold Newton, Long Island City. 











LOYALTY TO OUR 
AGENTS HAS MADE 
OUR AGENTS LOYAL 


WILL WRIGHTEM, Field Correspondent 
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Atlas Assurance 
Promotes Several 


WALLINGFORD U. S. SECRETARY 





M’Fadden and Myring Made Secretaries 
of the New York Branch; H. 


Jackson Manager at San Francisco 





With the retirement on December 31 
of Deputy United States Manager Her- 
bert H. Ray of the Atlas Assurance and 
Thomas H. Palache, manager of the San 
Francisco office, several changes have 
been made in the official family of this 
group which includes the Albany as well 
as the Atlas, according to United States 


Manager Ronald R. Martin. Mr. Ray 
is a native of England and first joined 
the Atlas in 1897. He has not yet an- 
nounced his future plans. 

George C. Wallingford, formerly 
branch secretary of the Atlas, becomes 
United States secretary for the New 
York branch. He has been with the or- 
ganization for more than thirty years in 
the Chicago and New York offices and 
was one of the old Manchester Insur- 
ance Co. staff. 

James M’Fadden, formerly general 
agent, becomes secretary of the Atlas 
and vice-president of the Albany for the 
New York branch. He is also an old 
Manchester. man and was for several 
years in the field in Pennsylvania and 
New Jersey before being transferred to 
the home office as general agent. By 
this promotion he is receiving recogni- 
tion due him for his fine services to the 
company. 

Thomas F. Myring, now promoted to 
secretary too in the New York branch, 
was formerly superintendent of the spe- 
cial risk department. He will continue 
in charge of this branch of the under- 
writing and likewise supervise inland ma- 
rine covers and all the unusual fire side- 
lines. Like the other advances Mr. My- 
ring’s is a well-merited promotion. 

Ralph F. Woltersdorff, made secretary 
of the Chicago branch of the Atlas and 
branch secretary of the Albany there, 
was formerly general agent of the par- 
ent company and assistant secretary of 
the Albany. He was a field man for sev- 
eral years in Michigan before going to 
the Chicago office, where he was assist- 
ant general agent. Then he became gen- 
eral agent, the post he has held until 
the present promotion. Arthur S. Hall, 
formerly assistant general agent at Chi- 
cago, now becomes assistant secretary. 

At the San Francisco office H. R. 
Jackson succeeds Mr. Palache as man- 
ager and A. J. Penfield is promoted 
from branch secretary to secretary. 





DECHERT AGENCY HITS MUTUAL 


The W. L. Dechert Co. agency of Har- 
risonburg, Va., has filed complaint with 
the State Corporation Commission 
against the State Farm Mutual Automo- 
bile of Bloomington, IIl., charging that 
it has failed to comply with the Virginia 
insurance laws requiring all contracts of 
insurance to be made through regularly 
constituted agents residing in the state. 
The complainant contends that mutuals 
are subject to the same requirements as 
stock companies in this respect. Accom- 
panying the complaint were two policies 
covering automobiles for J. W. Myers 
of Edom, Va. It is alleged that these 
were not properly countersigned. 





BOSTON AGENCY CHANGES 


Russell, Fairfield & Ellis, prominent 
local agency of Boston, has made several! 
changes in the membership of the firm. 
Franklin T. Towle, who has been with 
the office since 1913 on the production 
end, and Percy L. Handy, who joined the 
agency last March after seventeen years 
with John C. Paige & Co., have been 
admitted to partnership. William H. 
Rogers, who formerly for many years 
was with Rogers & Howes, retired from 
the firm on January 1 
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Helpless 
to prevent loss! 
Residence Burglary Insurance 
is the surest protection’ 


The AMERICA FORE GROUP of Insurance Companies 


THE CONTINENTAL INSURANCE COMPANY  FIDELITY-PHENIX FIRE INSURANCE COMPANY NIAGARA FIRE INSURANCE COMPANY 
AMERICAN EAGLE FiRE INSURANCE COMPANY FIRST AMERICAN FiRE INSURANCE COMPANY MARYLAND INSURANCE COMPANY OF DELAWARE 
ERNEST STURM, Chairman of the Boards 
Eighty Maiden Lane, amd PAUL L HAID. Prendent BS New York ,N.Y. 

or THE FIDELITY AND CASUALTY COMPANY ' 


ERNEST STURM. Chairinan of the Board 
WADE FETZER. Vice Chairman’ 
PAUL L HAID. President 
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C. H. Coates Retires 
From Nat’! Liberty 


VICE-PRESIDENT OF GROUP 


Was With Company for More Than 30 
Years; Prominent Figure Both in 
New York and Chicago 


Charles H. Coates, vice-president of 
the National Liberty, Baltimore Ameri- 
can and Peoples National for about eight 
years, retired from active duty on Janu- 
ary 1 and now is on the reserve offi- 
cers’ list He was with the National 
Liberty and its predecessor, the Ger- 
mania Fire, for more than thirty vears 
but still is in the prime of life and can 
now devote his time to those activi- 
ties outside of insurance which he en- 
joys. He was born on March 20, 1872, 
at Neenah, Wis. 

\fter being educated at Valparaiso 
(Ind.) University and securing a law de- 
gree from the University of Michigan 

Ir. Coates entered insurance with the 
Western department of the old Ger- 
mania Fire at Chicago, then under the 
management of Col. E. G. Halle. He 
went through the various underwriting 
and loss departments and then was as- 
signed to field work. He traveled suc- 
cessively in the southern Tllinois field, 
Kentucky and West Virginia and five of 
the Rocky Mcuntain states. After that 
he was recalled to Chicago and promot- 
ed to executive special agent. This work 
took him over the whole western part of 
the country. 

The next step upwards was to be as- 
sistant manager of the department at 
Chicago and then upon the death of Col. 
Halle Mr. Coates became manager. In 
1921 he was called to the home office 
in New York to become vice-president of 
the companies in the group which post 
he retained until his retirement. 

In the West Mr. Coates was active in 
organization affairs and served as presi- 
dent of the Western Insurance Bureau. 
as president of the Fire Underwriters’ 
\ssociation of the Northwest, as vice 
chairman of the conference committee of 
the Union and the Bureau and as vice- 
president of the Underwriters’ Adjusting 
Co. which he helped organize. Since 
he has been in New York Mr. Coates 
has served on several committees of the 
National Board of Fire Underwriters. 
His home is in Jackson Heights, N. Y., 
where the host of friends he has made 
through his years of faithful and con- 
structive service to fire insurance will 
find him. 


PENNA. LEGISLATURE OPENS 
Twelve Insurance Brokers and Agents 
Among Members of Senate and 
House at Harrisburg 
The Pennsylvania General Assembly. 
the state legislature, which organized 
this week, has an even dozen insurance 
brokers and agents among its members. 
The fifty members of the state senate 
include four representatives of the in- 
surance business. One is Senator James 


E. Norton of Reading, who for several. 


sessions has been chairman of the Sen- 
ate Insurance Committee. Others are 
Senators William H. Clark of West 
Chester: William D. Mansfield of Mc- 
Keesport; and Warren R. Roberts of 
Bethlehem. 

Eight from the insurance business are 
among the 208 members of the House 
of Representatives. They include Ren- 
resentative Edward Haws, Philadelphia, 
chairman of the House Insurance Com- 
mittee in the 1929 session. Others are 
Matthew A. Dunn, Pittsburgh; Frank E. 
MeArran, Danville: P. B. Rice, Harris- 
burg: Frank J. Riddle, Turtle Creek, 
near Pittsburgh; Willard G. Shortz, 
Kingston; William Sinwell, Bethlehem; 
and George N. Wade, Camp Hill. Me- 
\rran and Wade are new members, 
while Sinwell returns to the House, hav- 
ing served in the 1927 session. Others 
were members of the 1929 session also. 
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MAINTAINING 


the traditions of more than 
a century of faithful and 
reliable service to agents 
and policyholders in every 


part of the world 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 


75 Maiden Lane, New York 
HART DARLINGTON, Manager 


EAGLE FIRE COMPANY 


of New York 


Incorporated 1806 
HART DARLINGTON, President 


75 Maiden Lane, New York 
The Oldést New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


HART DARLINGTON, Chairman of the Board 
H. L. CALLANAN, President and General Manager 


In NORWICH UNION there is strength 








COMPANIES 








Mayor’s Conference 
Favors Fire Funds 


PROPOSALS TO LEGISLATURE 


Conference Asks Right for Cities to Self 
Insure; Would Also Place Limit 


On Over Insurance 


The New York State Conference of 
Mayors in its recommendations to the 
Governor and the Legislature of 1931 re- 
news its recommendation for authority 
to engage in municipal self insurance. 
The recommendation reads: 

“Increases in municipal budgets are 
causing municipalities to reduce expenses 
wherever possible. Several are consid- 
ering the advisability of reducing or 
eliminating appropriations for insurance 
on municipal property against fire loss. 
Some are advocating the establishment 
of municipal insurance funds, as one way 
of reducing the cost. We repeat our 
recommendation of last year that a law 
be enacted which will prescribe how mu- 
nicipal insurance funds may be estab- 
lished and maintained, so as to insure the 
permanency of such funds and their ef- 
ficient operation when established.” 

Other insurance recommendations in- 
clude the problem of over-insurance. On 
this subject the Conference says: 

“The ease with which owners can ob- 
tain insurance against fire loss far in 
excess of the value of the property cov- 
ered. is responsible for much incendiar- 
ism in this state. The problem is a se- 
rious one. In response to the demands 
of fire and safety officials, the Mayors’ 
Conference created a committee to in- 
vestigate and, if possible, to suggest a 
solution. The committee was composed 
of renresentatives of the National Board 
of Fire Underwriters, the local agents’ 
association. the State Insurance Depart- 
ment. the State Fire Chiefs’ Association 
and the Mayors’ Conference. We urge 
the legislature this year to enact a law, 
recommended by the committee. which 
will require insurance agents and brokers 
and the owners of insured property to 
give to fire or police chiefs of cities any 
information abont insurance he may re- 
quest. It is believed that such a law 
will greatly heln to reduce the number 
of fires for which over-insurance is re- 
sponsible.” “ 





BROWNSVILLE BROKERS’ DINNER 


Large Attendance Expected at Annual 
Dinner on January 27; Judge 
Conway Toastmaster 
All present indications point to a rec- 
ord attendance at the fifth annual dinner 
and dance given by-the Brownsville & 
East New York Insurance Brokers’ As- 
sociation to be held Tanuary 27 at the 
Union Temple, 17 Eastern Parkway, 
Brooklyn. Former Superintendent of In- 
surance Albert Conway, now county 
judge, will be the toastmaster of the eve- 
ning and Arthur Arnow, president of 
the General Brokers’ Association of the 
Metropolitan District, will be the guest 

of honor. 

The following is a list of the guests 
who will also be present that evening: 
Thomas F. Behan, New York state in- 
surance superintendent; Charles P. But- 
ler, Samuel Macpeak, Harold M. Hess, 
George H. Jamieson, Benjamin R. Mow- 
try, Mortimer L. Nathanson, Jesse L. 
Phillips, Leon Gilbert Simon, Irwin 
Steingut, J. L. Wood, Adolph Sternberg, 
Emanuel Cellers, congressman of Brook- 
lyn; Albert Cohen, assemblyman_ of 
Brooklyn; and Professor S. B. Acker- 
man. 





N. F. P. A. MEETINGS IN N. Y. 

The following National Fire Protection 
Association committee meetings are to 
be held in New York during January; 
piers and wharves, January 13; manufac- 
turing risks and special hazards, Janu- 
ary 14; field practice, January 15; gases, 
January 16; visual education, January 19; 
aviation, January 22. 
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‘Times Change”’ 


66 IMES change and we change in them,” say a Latin 
proverb. 


Insurance changes almost daily. Not in its nature, for 
from the first it has been a means whereby the many shared 
the losses of a few. But it has changed materially in its form 
and forms, in its scope and in its service. 


Its probable origin is in marine lines. In its very early 
days it smacked more of gambling than insurance, groups of 
individuals being the insurers. These methods gave way to 
the great business of fire insurance as we know it, done chiefly 
by stock companies. They issue policies covering almost 
every conceivable possibility of loss, from a simple dwelling 
or household furniture policy to a complicated cover such as 
use and occupancy, leasehold interest or other special line. 


Limited at first, insurance now extends its protecting 
mantle over practically every branch of business or industry 
and society. Similarly it passed from the stage of merely as- 
suming risk to complete advisory service. 


Fire insurance also developed an efficient means of dis- 
tributing indemnity to the public, the agency system, which 
has contributed much to the welfare of the insuring public and 
the progress of companies. 


Thus it appears that insurance has changed with the 
times, but the change constitutes a record hardly excelled by 
any other business. 





AMERICAN EQuITABLE ASSURANCE Co. 
or New York 
Capital, $2,000,000.00 





Bronx Fire INSURANCE CoMPANY 
OF THE City oF New York 
Capital, $1,000,000.00 





BROOKLYN FirE INSURANCE Co. 
Capital, $1,000,000.00 





GitosE INSURANCE Co. oF AMERICA 
Pittsburgh, Pa. 
(Incorporated 1862) 
Capital, $1,000,000.00 





INDEPENDENCE FIRE INSURANCE Co. 
Philadelphia. Pa. 
Capital, $1,000,000.00 





INDEPENDENCE INDEMNITY Co. 
Philadelphia. Pa. 
Capital, $1,250,000.00 





KNICKERBOCKER INSURANCE Co. 
or New York 
Capital, $1,000,000 00 





MERCHANTS AND MANUFACTURERS 
FirE INSURANCE CoMPANY 


Newark, N. J. 
(Chartered 1849) 


Capital, $1,000,000.00 





New York Fire INSURANCE CoMPANY 
(Incorporated 1832) 


Capital, $1,000,000.00 





REPUBLIC Fire INSURANCE Co. 
oF AMERICA 


Pittsburgh, Pa. 
(Incorporated 1871) 


Capital, $1.000,000.00 








~ CORROON & REYNOLDS 


Incorporated 


INSURANCE UNDERWRITERS 


Manager 
92 William Street 


New York, N. Y. 
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Agents Favor Plan Of 
Business Reciprocity 


ROCHESTER LOCAL BOARD ACTS 





Petitions State and National Associations 
to Have Agents Deal With Assureds 
Who Use Stock Covers 


Impetus to the movement inaugurated 
National Insur- 


“Agents looking towards establish- 


by the Association of 
ance 
ment of reciprocity in business through 
patronage of business concerns which 
evidence their belief in the sound busi- 
ness principle of capital invested for prof- 
it by supporting stock insurance, comes 
through the resolution adopted by the 
Underwriters’ Board of Rochester, New 
York, at its meeting December 23, says 
the National 


issued this week. 


\ssociation in a statement 


Embodied in the resolution is a pe- 
tition to the National Association and 
the New York State Association of Local 
Agents to hasten the formulation of 
plans for providing all members with a 
list of nationally advertised products 
which are protected by stock insurance, 
in order that companies, agents and 
brokers may confine their purchases of 
supplies to such products. The Roches- 
ter Board pledges co-operation of its 
members by supplying the information 
it may secure. 

Active Campaign Now Under Way 

“The reciprocity in business principle, 
long recognized as sound, has been the 
subject of an active campaign by the Na- 
tional Association since its annual con- 
vention at Dallas last fall, when Secre- 
tary-Counsel Walter H. Bennett pro- 
duced a number of letters from nation- 
ally known business concerns, responses 
to a question directed to them by the 
National Association, stating their po- 
sition as regards insurance coverage car- 
ried. 

“Since that time, the movement has 
gained in momentum. The action of the 
Rochester Board, one of the strongest 
and most progressive local associations 
in the country, reduces the proposal to 
conerete terms. This resolution will oc- 
cupy an important position on the pro- 
gram. of the Mid-Year Conference at 
Nashville, March 17, 18 and 19, by which 
time it is likely that other local boards 
will have taken similar action. 

“Necessity for prompt action was pre- 
cipitated when announcement was made 
last November that the Chrysler Motor 
Corporation had canceled its $125,000,- 
000 of insurance carried by stock com- 
panies, and placing the entire line in 
mutuals which have used the corpora- 
tion’s patronage of mutualism for propa- 
ganda purposes.” 

Following is the 
resolution in full: 

Resolution of Rochester Board 

“Whereas, the members of the Under- 
writers’ Board of Rochester, N. Y., Inc, 
as members of the State and National 
\ssociation of Insurance Agents realize 
the present trend toward cutting into and 
undermining the American Agency Sys- 
tem and desire to immediately prepare 
to meet the future with a confidence in 
our calling that will impress the entire 
business world with the value and neces- 
sitv of the local agent, and 

“Whereas, we realize that no longer 
can either big agents or little ones con- 


Rochester Board’s 


tinue a position of isolation because the 
effort means a joint enterprise on the 
part of all worthwhile competent and 
efficient agents of this country, and 

“Whereas, we realize the necessity for 
more alertness on the part of the com- 
panies and the agents, a greater co-oper- 
ation between the companies and the 
agents and an increased seriousness on 
the part of the companies and the agents 
as to the cause of stock insurance and 
the American Agency System, and 

“Whereas, The Underwriters’ Board of 
Rochester, N. Y., Inc., desires to show 
its appreciation and loyalty to those who 
have purchased and will continue to pur- 
chase the several lines of cover from rep- 
resentatives of old-line, stock insurance 
companies. 


Action by Central Organizations Sought 

“Be It Resolved: That the Under- 
writers’ Board of Rochester, N. Y., Inc., 
hereby petitions the State and National 
Association of Local Agents to hasten 
the formulation of plans whereby the 
following results may be accomplished: 

“First—That companies, agents and 
brokers may confine their purchases of 
supplies, materials, adjustments and _ se- 
curities to those concerns which, by con- 
sistent support of stock insurance, evi- 
dence their own belief in the sound 
principle of a fair return for invested 
capital and a legitimate acquisition cost. 

“Second—Believing that such concerns 
are entitled to our support, and that such 
support may be extended to include pur- 
chase by stock insurance agents for per- 
sonal and family requirements in daily 
use. 

“Third—Believing, as we do, in stock 
insurance as an_ essential institution 
which provides (as no other form of 
insurance can provide) the great reser- 
voir of capital which supports credit and 
is the great protective bulwark of Am- 
erican business; and in order to give 
our support as above outlined we re- 
quest that each member of the National 
Association be provided with a list of 
the nationally known concerns (whose 
products and services we all use) who 
are giving their support to this institu- 
tion by the purchase of stock insurance. 

“Fourth—That the present evil of stock 
company representation in offices repre- 
senting assessment companies be stopped. 

“Fifth—That the reinsurance of assess- 
ment companies by stock companies be 
discontinued. 

“Sixth—That the furnishing of rates 
and forms to assessment companies bv 
the rating bureaus be discontinued and 
that membership in the same bureaus by 
stock, cut-rate and assessment companies 
be prohibited. ; 

“Be It Further Resolved: That the 
Underwriters’ Board of Rochester here- 
by pledges the co-operation of its mem- 
bers in supplying such information as it 
may secure toward the compilation of a 
list of the users of stock insurance and 
hereby petitions the State and National 
Association to secure such co-operation 
country-wide.” 





DEATH OF M. H. HALL 
Millard H. Hall, sixty-five years old, 
said to be the second oldest insurance 


“agent in Rochester, N. Y., having been 


a special agent for a Berkshire company 
for twenty-one years, died of injuries 
received when he. was) run down 
by an automobile. In insurance service 
since 1891, the late Mr. Hall was one of 
the veterans honored at a dinner by 
Rochester insurance men in the Roch- 
ester Club last month. 


PUBLIC FIRE N. Y. DEP’T 





Newark Company Opens Metropolitan 
Department Here; All Lines Now 
Handled at Office at 28 Platt Street 
The Public Fire of Newark on the first 
of the year opened a metropolitan de- 
partment at its New York branch office, 
located at 28 Platt street. Heretofore 
this office has accepted only brokerage 
lines on risks located outside of the New 
York metropolitan area. In bringing to- 
gether the several underwriting branches 
and departments under one roof the Pub- 
lic is following the definite trend to- 
ward centralization and_ simplification. 
The broker may now place New York 
City, suburbs or out-of-town fire, auto- 
mobile or inland marine risks over the 

same counter. 

Paul J. Kennedy is in charge of the 
New York branch office. Walter J. 
Throckmorton, marine secretary of the 
Public, will be in charge of the inland 
marine department, and John P. Mc- 
Guinness will have charge of the subur- 
ban department as heretofore. Malcolm 
Wallace, who joined the company not 
long ago, will be in charge of the city 
counter. He is well-known to brokers 
and has been engaged in New York local 
underwriting for the last twenty-three 
years. George C. Hahn, assistant secre- 
tary of the company, will aid the met- 
ropolitan department. 





RIDER WAIVES POLICY TERMS 


The United States Court of Appeals 
in the case of the Home et al against 
J. M. Scott has held that a rider at- 
tached to a fire policy providing that 
any loss occurring under the policy 
should be payable to the assured and a 
named mortgagee, subject nevertheless 
to all the terms of the policy, precludes 
a defense by the insurance company that 
the interest of the assured in the insured 
property was other than unconditional 
and sole ownership. The court held that 
the local agent had power to place such 
a rider on the policy and by so doing 
waived the original provisions regarding 
sole ownership. In this litigation there 
were also policies which contained no 
such riders and in these instances the 
insurance companies won. 














LOGUE BROS. & CO., Inc. 


INSURANCB 
HARRY C. FRY, Je., President 
307 FOURTH AVENUB PITTSBURGH 
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INSURANCE STOCKS 


PEIN 


FRANK L. BROKAW & CO. 


Incorporated 


Frank L. Brokaw Walter J. Nichols 
Howard C. Hill Stockton Cranmer 


149 BROADWAY, NEW YORK 
Barclay 2720 


























J. Campbell Haywood _ 


ADJUSTER 


for STATE of CONNECTICUT 
Wide Experience Prompt Service 
Moderate Charges 
Tel. 221-4 Washington 
Warren, Conn. Cornwall Bridge P. O. 

















219TH YEAR 


SUN 
INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
United States Branch 
55 Fifth Ave. New York 
Western Department 
Wrigley Bldg., 410 N. Michigan Ave. 
Chicago 
Pacific Department 


N. W. Cor. Sansome and Sacramento Sts. 
n Francisco, Cal. 











O. J. PRIOR, President 


INCORPORATED 1868 


The Standard Fire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


W. M. CROZER, Secretary 























ROYAL EXCHANGE ASSURANCE (1720) 
FIRE and MARINE LINES 


THE STATE ASSURANCE CO., LTD. 
PROVIDENT FIRE INSURANCE CO. 
FIRE LINES 


: CAR & GENERAL INS. CORP., LTD. 
CASUALTY LINES 


95 Maiden Lane, New York 




















GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 





17-23 John Street, 
CORtlandt 8300 


New York 





MANAGERS 


INSURANCE CO. suttica 





Home Office, 50 Union Square, New York City 





Uptown 





420 Lexington Ave.—LEXington 6715 
245 Fifth Ave.— ASHland 1772 
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OF Globe & Rutgers 


Way FIRE INSURANCE COMPANY 
i 111 William St., New York City 
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JANUARY Ist, 1930 














ASSETS LIABILITIES 

Bonds and Mortgages....................--- $ 139,609.90 I iiiirpii scala aloeaselaaiedeacubiicasiantla $ 7,000,000.00 
U.S. Liberty Bonds 509,100.00 ea ee eer 44,315,436.03 
Government, City, Railroad and . 

other Bonds and Stocks................ 93,855,135.00 Reinsurance Reserve ................-.---- 26,803,146.42 
Cash in Banks and Office........._.. 3,784,621.70 Losses in course of Adjustment... 12,122,958.00 
Premiums in Course of Collection.... 7,216,343.56 mae 
Siiedeiilt: Deaeas * 446,013.79 Commission and other Renin 10,750,000.00 
Reinsurance Recoverable on Paid Reserve for Taxes and Depreciation 5,000,000.00 

MOSS OS hc sos iia gh ae 40,716.40 

$105,991,540.45 $105,991,540.45 
SURPLUS TO POLICYHOLDERS. -___-__- $51,315,436.03 


Losses settled and paid since organization over $259,000,000.'00 Losses settled and paid 1929 $17,513,631.10 


ISSUES POLICIES AGAINST 


Fire, Marine, Tornado, Earthquake, Hail, Explosion, Riot and Civil Commotion, Sprinkler Leakage, 
Inland Marine Transportation, Parcel Post, Automobile, Aviation Insurance. 


Agents in Canada, Manila, Shanghai, London and Principal European Cities 








E. C. Jameson, President 


Lyman Candee, Vice-President A. H. Witthohn, Secretary 

W. H. Paulison, Vice-President A. G. Cassin, Secretary 

J. H. Mulvehill, Vice-Pres. and Secy. J. L. Hahn, Assistant Secretary 

J. D. Lester, Vice-President Scott Coleman, Assistant Secretary 


A. W. Taylor, Local Secretary 








Progress since Consolidation in 1899 


Assets Reinsurance Reserve Surplus 
Se ee ee $529,282.59 $26,832.54 $3,038.94 
Gn $6, 0S... oo ice 3,932,447.83 1,753,038.09 1,256,146.92 
Ges By Bee... se cee. pee 5,255,362.12 1,936,224.86 2,365,363.37 
eS . a eee 10,178,345.13 3,532,023.67 4,769,684.89 
Bee, 9, WS. ..............-. 42,765,374.55 16,593,764.16 11,361,311.89 
eee 67,922,096.58 20,265,572.73 24,161,943.85 
Me I se hha eh Oe 71,740,996.83 21,162,599.90 25,610,575.98 
a re 80,193,738.67 21,794,727.64 29,514,699.03 
Gis 44; OO08..........25.; _. 98,190,644.96 24,332,695.62 37,252,917.34 
eS TTT eee 105,991,540.45 26,803,146.42 44,315,436.03 
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Decision On Commission Law 


(Continued from Page 1) 


discrimination among policyholders by 
facilitating rebating. It was pointed out 
that similar conditions in the life insur- 
ance field many years ago led to legis- 
lative limitation of agents’ commissions. 

Justice Brandeis went on to say that 
the insurance business is so far affected 
with a public interest that the state may 
regulate the rates and also the relations 
of those engaged in the business. He 
stated that commissions sometimes al- 
lowed agents are so large that they do 
have a direct connection with rates. The 
court was unable to find any unreason- 
ableness in the statute. 


Complete Text of Majority Opinion 


Following is the complete text of the 
majority opinion: 

“These cases, which are here on ap- 
peals from the highest court of New 
Jersey, were argued together. They pre- 
sent the question whether the following 
statutory provision, effective March 29, 
1928, is consistent with the due process 
clause of the Fourteenth Amendment : 

‘In order that rates of insurance 
against the hazards of fire shall be rea- 
sonable it shall be unlawful for any such 
insurer licensed in this state to * * * 
allow * * * any commission * * * in ex- 
cess of a reasonable amount, to any 
person for acting as its agent in respect 
to any class of such insurance, nor * * * 
to allow * * * any commission * * * to 
any person for acting as its local agent 
in respect to any class of such insur- 
ance, in excess of that * * * allowed to 
any one of its local agents on such risks 


in this state. (New Jersey Laws 1928, 
c.,128, p. 258.) 
“In each case, O’Gorman & Young, 


Inc., a domestic corporation licensed as 
an insurance broker, sues a licensed for- 
eign fire insurance company to recover 
a balance alleged to be due for services 
performed as local agent at Newark after 
the effective date of the statute. In the 
Phoenix Assurance Co. case, the com- 
plaint is on a contract terminable at 
will, made prior to the enactment of the 
statute, by which the company agreed 
to pay to the agent 25% of the premi- 
ums. In the Hartford Fire case, the 
complaint is on a contract, made after 
the enactment of the statute, by which 
the defendant agreed to pay as compen- 


sation ‘what such services were reason- 
ably worth’; and the complaint alleges 
that the services were reasonably worth 


25% of the premiums. 
Basis of the Complaints 


“Each complaint alleges that the de- 
fendant has paid the plaintiff only 20% 
of the premiums. Each answer admits 
the facts alleged in the complaint. As 
a defense, it sets up the statute and 
the fact that the defendant had at the 
date of its enactment, and ever since has 
had, several persons acting as its local 
agents within the state to whom the com- 
pensation allowed in respect to the same 
class of business has been only 20% of 
the premiums. 

“Each case was heard upon a motion 
to strike out the answer and for judg- 
ment on the ground that the statute 
is void under the due process clause of 
the Fourteenth Amendment. In each 
case the trial court denied the motion 
and entered judgment against the plain- 
tiff, the facts alleged in the answer be- 
ing admitted. In an opinion discussing 
the question presented, that court said: 

“‘Our statute provides that the rates 
for fire insurance “shall be reasonable.” 
Since the commissions paid to local 
agents naturally enter into the cost of 
such insurance to the public, and there- 
fore influence the rates which must be 
charged to the public for such insur- 
ance, it is within the police power of the 
state to require that the commissions 
must be reasonable, otherwise such large 
commissions might be allowed as to im- 
pair the financial stability of the insur- 
ance companies, and thus imperil their 


ability to meet their financial obligations 
to their policyholders. 

““Since 20% is the amount of com- 
missions paid to some of its local agents, 
the effect of this legislation is to de- 
termine that a commission in excess of 
that is unreasonable. The presumption 
is in favor of the reasonableness of the 
law until the contrary is made to appear. 

“In the facts or argument, there is 
nothing to overcome that presumption. 
+ *” 105 NN; Je 645: 

“On that opinion the Court of Errors 
and Appeals affirmed the judgments of 
the trial court. 105 N. J. L. 642. We 
think it was right in so doing. 

Life Insurance Decision Referred To 

“The business of insurance is so far 
affected with a public interest that the 
states may regulate the rates, German 
Alliance Insurance Co. Lewis, 233 U. 
S. 389; and likewise the relations of 
those engaged in the business, La Tuor- 
ette v. McMaster, 248 U. S. 405; Stipich 
v. Metropolitan Life Insurance Co., 277 
U. S. 311, 320. Compare McCarter v. 
Firemen’s Insurance Co., 74 N. J. Eq. 
372, 382. The agent’s compensation, be- 
ing a percentage of the premium, bears 
a direct relation to the rate charged to 
the insured. The percentage commonly 
allowed is so large that it is a vital ele- 
ment in the rate structure and may se- 
riously affect the adequacy of the rate. 

“Excessive commissions may result in 
an unreasonably high rate level or in 
impairment of the financial stability of 
the insurer. It was stated at the bar 
that the commission on some classes of 
insurance is as high as 35%. More- 
over, lack of a uniform scale of com- 
missions allowed local agents for the 
same service may encourage unfair dis- 
crimination among policyholders by fa- 
cilitating the forbidden practice of re- 
bating. In the field of life insurance 
such evils led long ago to legislative 
limitation of agents’ commissions. 

“The statute here questioned deals with 
a subject clearly within the scope of the 
police power. We are asked to declare 
it void on the ground that the specific 
method of regulation prescribed in un- 
reasonable and hence deprives the plain- 
tiff of due process of law. As _ under- 
lying questions of fact may condition the 
constitutionality of legislation of this 
character, the presumption of constitu- 
tionality must prevail in the absence of 
some factual foundation of record for 
overthrowing the statute. 

“Tt does not appear upon the face of 
the statute, or from any facts of which 
the court must take judicial notice, that 
in New Jersey evils did not exist in the 
business of fire insurance for which this 
statutory provision was an appropriate 
remedy. The action of the legislature 
and of the highest court of the state in- 
dicates that such evils did exist. The 
record is barren of any allegation of fact 
tending to show unreasonableness. 


“Affirmed.” 


The Dissenting Opinion 

The four dissenting justices held that 
while it has heen decided in the past 
that a state has the power to regulate 
insurance rates it did not follow that a 
state may have power over every agrec- 
ment or contract having any relation 
to the rate. The minority opinion said 
that the public has no immediate and 
direct interest in agency contracts and 
commissions and that if they are to be 
regulated then such control should be 
exercised likewise over “the wages of of- 
fice boys, printers, bookkeepers, actu- 
aries, officers and the price paid for pens, 
ink, or other supplies.” 

Following are extracts 
nority opinion: 

“This court has steadfastly upheld the 
general right to enter into private con- 
tract and has definitely disapproved at- 
tempts to fix prices by legislative fiat. 
As construed by the majority, it was 
contended, the statute declares that the 
smallest compensation voluntarily paid to 


from the mi- 


any agent shall become reasonable for 
every other agent, and permits an agent 
who has been paid according to his 
agreement to recover more it he can 
show that some other agent has received 
greater compensation. 

“The objections to the statute, no ex- 
traordinary conditions having been dis- 
closed by the defendant, should be ob- 
vious. It goes far beyond the mere reg- 
ulation of the business of insurance and 
interferes directly with the right of in- 
surers to control the conduct of their 
internal affairs; it restricts the right of 
both company and agent to make rea- 
sonable private agreements in respect to 
compensation for ordinary services; and 
the restrictions have no immediate or 
necessary relation to the maintenance of 
insurance rates fair to the public. 

“The inability of the company to make 
enforcible agreements with necessary 
agents has no appreciable relation to 
tair rates. One agent’s efforts often pro- 
duce much more valuable results than 
those of another. Such interference 
with the freedom of the parties hinders 
the proper conduct of the business and 
may ultimately cause increased rates. 
ihe statute prescribes no definite rate 
of compensation; under it no two com- 
panies are required to pay at the same 
rate for like services in the same local- 
iy; and competition for business is nec- 
essarily abridged. And in order to op- 
crate at all at some points the insurer 
may find it necessary to pay agents much 
more than prudent management would 
require, and beyond the real value of 
their services at such places. 

“Although agents are usually paid a 
specified percentage of premiums collect- 
ed, the statute is not limited to that 
situation. Certainly we cannot say that 
exercise by the companies of the ordi- 
nary right freely to contract touching 
compensation for services will tend mate- 
rially to interfere wth reasonable rates 
for insurance. Rates constitute the mat- 
ter of public concern, not the compen- 
sation of employes or representatives 
which is after all only an item of ex- 


pense. And so far as we can see this 
legislation will afford no protection to 


those who wish to insure. 

“The statute before us 
yond the usual provisions of state laws 
concerning the insurance business. In 
our views the statute is arbitrary, un- 
reasonable and beyond the power of the 
legislature.” 

Agents Secured Passage of Law 

Passage of the New Jersey uniform 
commission law arose out of a conflict 
between members of the New Jersey As- 
sociation of Underwriters (the local 
agents’ association) and the fire compan- 
ics belonging to the Eastern Underwrit- 
ers’ Association. The companies had de- 
cided in 1927 that because of conditions 
surrounding the production of fire busi- 
ness the costs were higher in that part 
of the state nearest the New York City 
metropolitan area, and therefore the 
agents there were entitled, as they had 
been, to higher commissions than paid in 
the southern part of New Jersey. 

The agents in the southern part of the 
state objected to what they termed ex- 
cessively low commissions for themselves 
and when unsuccessful in persuading the 
companies to give them additional com- 
pensation they held several mass meet- 
ings and it was decided to introduce a 
measure at the legislature at Trenton in 
1928 to force cach company to pay the 
same rate of commission on the similar 
types of risks to all agents throughout 
the state. This bill was passed over the 
opposition of agents in Hudson and Es- 
sex counties, the counties in which New- 
ark and Jersey City are located, and for 
awhile there was a split in the ranks of 
the agents themselves. 

O’Gorman & Young, agents of Newark, 
decided to bring a’test case of the con- 
stitutionality of this law because their 
commissions were reduced thereby from 
25% to 20%, the companies being unable 
and unjustified in fixing a_ state-wide 
rate of 25%. 

Some Possible Reactions 

It is possible that this decision may 

be seized upon by groups of local agents 


goes far be- 


in other states, especially those in low 
commission territories, in efforts to se- 
cure higher commissions for themselves 
just as the agents in the southern part 
of New Jersey did. Whether such at- 
tempts are probable is another question, 
Over in New Jersey some local agents 
who at first supported the uniform com- 
mission law are not today in favor of 
such legislation for they perceive how 
inelastic it’ is and what injustices are 
worked upon those agents who by virtue 
of their capabilities, their expenses or 
other reasons are unquestionably entitled 
to higher gross commissions than some 
of their fellow agents. 

Trouble may arise in those states 
which have generally lower commission 
rates than their neighboring states. Some 
difficulties have already been caused by 
agents of one state complaining about 
alleged discrimination in favor of an- 
other state, but this again is not a great 
danger because the large regional com- 
mission regulating organizations are 
coming to the point where they all pay 
about the same rates to agents in cor- 
responding producing fields. 

This Supreme Court decision, however, 
may have some effect upon the except- 
ed cities which are still not in agree- 
ment with the company organizations. 
In some cities where local agents are 
holding out for commissions higher than 
those considered equitable by the com- 
panies, the differences of opinion may 
now be settled more expeditiously. The 
excepted city agents probably will be 
agreeable to compromise arrangements 
rather than have agents elsewhere in 
these states do as the New Jersey agents 
did because of their charges that the pro- 
ducers in Newark and Jersey City were 
being paid too much. 

In the present depressed state of the 
insurance business in common with oth- 
er businesses the chances are that pro- 
ducers and companies alike are willing to 
let well enough alone and not resort to 
legislative effort to gain something which 
may be more harmful than helpful. 





FINDS BIG COMPANIES SOUND 


Frederick Hoadley, secretary of the 
American of Newark, believes that fire 
insurance in the United States is now in 
a sound condition by virtue of the elim- 
ination during 1930 of many unstable 
and unsound features. Looking toward 
the future he says: “Insurance under- 
writers have no clearer vision into the 
future course of events than other well 
informed men and are not disposed to 
forecast how long a time may be re- 
quired for the restoration of business 
and finance to a more satisfactory and 
cheerful condition than that we are now 
passing through. Those charged with 
the management of this great business 
do, however, express the conviction that 
fire insurance in this country is in as 
sound a condition now as it has ever 
been and that as in the past it has come 
through business recessions, panics, con- 
flagrations and disasters without serious 
hurt, so it will emerge from its present 
trials even stronger and better fitted to 
serve the insurance needs of our people.” 





MYERS WITH AMERICA FORE 


Frederick Myers has joined the gen- 
eral cover department of the companies 
in the America Fore group. His activi- 
ties will be in connection with the ser- 
vicing and soliciting of general cover 
business in the fire insurance field. Mr. 
Myers was for years connected with the 
New York office of Marsh & McLennan 
and more recently with the brokerage 


firm of W. W. Vincent & Co. 





ROBERT H. HUNTER DIES 


Robert H. Hunter, president of the 
general agency firm of Rollins-Burdick- 
Hunter Co. in Chicago, died suddenly 
Wednesday of a heart attack while pass- 
ing through La Salle Street Station. He 
was accompanied by his wife and daugh- 
ter at the time of the stroke. They were 


en route to New York, where they were 
planning to board a boat for Europe on 
January 10. 
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C, H. Bokman President 
Of Pittsburgh Club 


ANNUAL DINNER ON FEB. 2 








Insurance Club Making Elaborate Plans 
for Big Gathering Then; Beha to Be 
One of Principal Speakers 





The annual meeting of the board of 
directors of the Insurance Club of Pitts- 
burgh was held at the Keystone Club in 
Pittsburgh and the following officers 
clected: Chas. H. Bokman, president; 
Paul C. McKnight, vice-president; E. E. 
Cole, Jr., vice-president, and John J. 
O'Donnell, secretary and treasurer. 

Elaborate plans are being made for the 
club’s fifth annual dinner dance and re- 





CHAS. H. BOKMAN 


ception which will be held at the Wil- 
liam Penn Hotel on Monday, February 2, 
at 6:30 p.m. James W. Henry will be 
general chairman of the affair. James 
A. Beha, manager and general counsel of 
the National Bureau of Casualty and 
Surety Underwriters, has accepted an in- 
vitation to be one of the principal speak- 
ers. 

The former annual gatherings of the 
club have afforded an opportunity for 
home office executives and their local 
agency and managerial forces to come to- 
gether once a year for the mutual inter- 
ests of all concerned. The Insurance 
Club of Pittsburgh has conducted two 
successful educational courses covering 
casualty, bonds and fire insurance lines. 
The session which closed December 8 
showed an enrollment of 120 students, 
some forty of which took the final ex- 
aminations. 


Committees in Charge of Dinner-Dance 


Last year’s dinner was attended by 
about forty home office presidents, vice- 
presidents and other well known insur- 
ance representatives and about 1,000 per- 
sons were present. President Bokman 
has appointed the following committees: 

James W. Henry, general chairman, 
and E. E. Cole, Jr., vice-chairman. Re- 
ception committee, Chas. A. Reid, chair- 
man; H. S. Scott, Wm. M. Duff, Wallace 
M. Reid and W. S. Diggs; guests com- 
mittee, James W. Arrott, chairman, and 
Francis S. Guthrie; dinner and dance 
committee, John C. McCarthy, chairman ; 
W. L. Clark; W. B. Felter and C. W. 
Elton. 

Program committee, A. C. Supplee, 
chairman; P. C. McKnight, Jay M. 
Holmes, Ross L. Milliman; entertain- 
ment committee, Chas. C. Kohne, Jr., 
chairman; W. L. Anthony, Clarence V. 
Watkins, Wallace M. Reid. 

Publicity committee, R. C. Braun, 
chairman, and Robert E. Woods; ticket 
committee, John J. O'Donnell, chairman; 
Henry S. Bepler, A. B. Cockshaw. 

Floor committee, Holgar Johnson, 


/ 





CUSTOM- TAILORED 
OR 
READY-TO-WEAR? 


© inteinacilibiied advertis- 
ing is made to fit each office’s measurements. 
Ready-to-wear advertising may fit any office’s meas- 


urements. 


Ds eiincciiieests advertis- 
ing has that planned-for-this-one-office appearance, 


plus real sales-making ability. 


 __—— advertising 
always has that try-on look. 


Ou: representatives do not 
have to be satisfied with ready-to-wear advertising. 
Our Advertising Department is never happier than 
when providing the “correct thing” advertising- 


wise. 


B. it direct - mail, news- 
paper, car card, billboard, poster, window display, 
radio, anniversary, special or unusual advertising— 
each of our representatives is always cordially in- 
vited to consult our Advertising Department about 
insurance advertising, custom-tailored to fit that 


office’s individual requirements. 


NORTH BRITISH 
and 
MERCANTILE INSURANCE CO. 
Limited 
150 William Street 
New York City 


© 1931 





Higher Taxes Ave . 
Opposed By W. Va. 


COMMISSIONER TAKES STAND 





Lawson Says Anything More Than 2% 
Would Be Tax on Thrift; Wants 
More Money for Dep’t 





Insurance Commissioner and State 
Auditor Edgar C. Lawson of West Vir- 
ginia is opposed to any increase in the 
present 2% tax on gross premiums of 
insurance companies doing business in 
his state. In his biennial report for 
the fiscal years 1929-1930 Mr. Lawson 
says with respect to taxation and neces- 
sary additions to the appropriations and 
personnel of the state insurance depart- 
ment: 

Rate Higher Than Average 


“The rate of taxation on gross premi- 
ums collected from the insurance com- 
panies doing business in West Virginia 
is more than it is in a majority of the 
states. In fact, average tax on premi- 
ums for all states averages only 1.69%. 
In my opinion, it would be unwise to in- 
crease the present rate of 2%. Any ad- 
ditional increase would simply mean a 
tax on thrift and in the end the insur- 
ing public would have to pay any in- 
crease. 

“Many cities by municipal ordinances 
levy license taxes against insurance 
companies and their agents in addition 
to the state taxes. Under the old ex- 
cise tax law, prior to the passage of the 
present gross sales tax law, these com- 
panies paying state taxes were properly 
exempted from all other taxes. 

Wants More Money for Department 

“The present appropriation of $16,000 
per annum for the operation of the in- 
surance department is inadequate and it 
is seriously handicapped for want of suf- 
ficient funds with which to carry on its 
ever-increasing work necessary to ren- 
der proper public service. I respectfully 
recommend that a sufficient increase be 
made in the appropriation to enable the 
insurance commissioner to meet the in- 
creasing public demands and responsi- 
bilities of the department. I would fur- 
ther recommend that this department be 
provided an attorney to handle all its 
cases as well as the arson cases for the 
state fire marshal. 

“The amount of money paid for spe- 
cial attorneys in the cases that the in- 
surance and the fire marshal’s depart- 
ments have had would be more than suf- 
ficient to pay the salary of a full-time 
attorney. If and when the department 
has appropriation sufficient to employ 
necessary, competent and additional as- 
sistants, including an attorney, the rev- 
enue to the state will be substantially in- 
creased, the service to the public will be 
greater and the department will be per- 
mitted to function properly.” 





1931 ARSON LAW CAMPAIGN 


This year efforts will be made in at 
least twelve state legislatures to secure 
passage of the model arson law. This is 
in addition to the twenty-seven states 
where the act is already in effect. The 
states which will consider this measure 
in 1931 include Colorado, Maine, Idaho, 
Kansas, Montana, Nebraska, Oklahoma, 
Oregon, Utah, Washington, Wyoming 
and Texas. The model arson law has 
the active backing of the National Fire 
Protection Association and other fire in- 
surance organizations and has done much 
in states where it is in effect. to curtail 
arson losses. 


chairman; Gilbert S. Parnell, Frank S. 
Kauffman, Lon C. Jeffrey; door commit- 
tee, James R. Wilson, Val E. Shott, A. 
F. Moelter, H. P. Lichtenthaler; speakers 
committee, Fred W. Sippell, chairman, 
and Albert E. McCloskey. 

Charles H. Bokman, the newly elected 
president of the club, is manager of the 
Pittsburgh branch of the New Amster- 
dam Casualty. 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








In these times of depression we often 
find inspiration and comfort in small, 
usually unobserved happenings in every 
day life which benefit us spiritually 
more than prophesies of “prosperity be- 
ing right around the corner” and long 
essays about artificial spurring of busi- 
ness by “buy now” campaigns, and so on, 
and so on. Such an inspiration I at 
least received when recently I left home 
for the usual business trip after Christ- 
mas to the New Year. 

I was seated in a Pullman leaving 
New York the day after Christmas and 
knowing actual business conditions, was 
rather gloomy in my outlook as to what 
the future held in store. The passenger 
seated in front of me had asked the 
porter to be careful in handling a small 
square package which some of us con- 
cluded contained “hooch.” It was wrapped 
in strong paper, apparently completely 
excluding light and air, and we did not 
think that it could or should contain 
anything animate. In this, however, we 
were mistaken. There was a small can- 
ary contained in the package as we 
learned later. 

It probably gradually dawned on the 
owner that the bird was uncomfortable, 
if not downright panic-stricken and suf- 
focating. Therefore he got the brilliant 
idea that this little creature in the air- 
less dark might want some light and air, 
and might be dead. Another example 
of the man’s inhumanity to other crea- 
tures of the Almighty. He brought the 
package down from the rack and ripped 
off a small part of the covering and put 
it back on the rack. No sound had 
emanated from the package until then 
and we wondered what was in it. When 
we got on a little further we heard first 
a humble little chirp, like a plaintive 
thank you, and then several more or less 
plaintive chirps and finally when several 
passengers, besides myself, responded 
with cheering chirps, our little feather 
fellow became quite chummy, so much 
so that children in the car gathered 
around and helped the chirping on part 
of the humans. 

By the time we got to Albany Mr. 
Canary even essayed the rudiments of a 
song, feeling, no doubt, thankfulness in 
being alive and near other fellow crea- 
tures after being confined to what must 
have seemed worse than a prison in the 
tightly wrapped package without hope, 
light or air. 

‘I felt a strange communion with this 
little fellow creature, and its cheerful 
chirping cheered me a great deal, after 


having been in a fog of mental gloom . 


and depression on account of present 
business conditions. I do not know how 
it affected others but I do know that 
many somber faces had smiles. We can 
all learn something from this cheerful 
little bird, I think. 

Friends: Happy New Year! Take an 
example from this bird and cheer up, 
even if you have been surrounded with 
a wrapping of gloom, like this little 
creature with a paper wrapping exclud- 
ing light and air. An opening, light and 
air will soon appear. 

x * 


Employer-Employee Relations 

The European’s attitude of the employ- 
er towards those who work for him is of 
course entirely different than in younger 
and less caste ridden countries. When 
Europeans come over here they are much 
surprised that the relationship is so dif- 
ferent. I met such a man in Montreal 
who was manager for Canada for an 


American company but had transplanted 
old world notions into his office. I had 
a letter of introduction to him and 
though he treated me very nicely be- 
cause he considered me his equal or at 
least a guest his attitude in above re- 
spect was manifested when at another 
time another visitor, and at that time 
his superior, asked him to introduce his 
clerks to him. He demurred and ex- 
plained that sort of thing wasn’t done 
in his office; that “they were merely 
clerks, poor devils,” not entitled to any 
consideration. While the American boss 
did not insist he certainly did not think 
more of this manager on account of his 
attitude towards those under him and 
made a note of it. And that is how I 
got hold of the story through a fieldman 
of that company who had been told about 
it by this very American official. 


Revolt Against Tipping System 

Among the worst evils of the tipping 
system in former days was the dining 
room hat checking grafter’s game. The 
hat checking game was about the limit 
and defeated itself through its own greed. 
In one hotel upstate the checking privi- 
lege was farmed out to concessionaires 
at $5,000 a pear and the traveling man 
was the sucker who paid for it. A few 
good looking girls were put in charge 
and by making up to the guest would 
wring anything from ten cents to a 
quarter from the fool traveling man, in 
proportion to the degree he fell for it. 
I often wondered why we did not leave 
our hats in our rooms. I often did so 
and was considered hopeless by these 
grafters and laughed at by friends of 
mine who did not have the courage to 
resent this graft. 

In the last few years traveling men 
have not only not had their hats checked 
but have left them in their rooms, there- 
by saving from thirty to fifty cents a 
day which would nearly buy a new hat 
after a week. They no longer patronize 
dining rooms where this graft exists and 
have deserted the large dining rooms 
with the grafting waiters and head wait- 
ers and poor insolent service on the part 
of cheap white waiters or colored help 
and. patronizing the coffee shops, which 
the hotels in their folly did not estab- 
lish until they had lost all their restau- 
rant trade. It was a silent walk-out and 
revolt that forced this grafters’ game 
out of the hotels. 

The toilet and wash room grafters’ 
game is also being wiped out by travel- 
ing men who are refusing a tip to an 
employe stationed there to give service 
ostensibly, but who expects a tip for 
handing you a towel or brushing you 
off. It got so awful that you could not 
make a move without tipping someone. 


The hotel managements are to blame for 
this and some are commencing to see 
the light. 
* * 
High and Low Cost Tailoring 

The idea seemed to be that because 
a man stopped in a hotel he should pay 
more for incidentals than he would out- 
side. They still charge more for news- 
papers in some hotels than you pay on 
the street. Other hotels furnish a news- 
paper free in the morning. I paid only 
thirty-five cents for having some work 
done by going to the tailor who does 
the hotel’s work direct. If I had sent 
it from the hotel the cost would have 
been a dollar for the work and two tips 
at ten cents each. And they always ar- 
range to have a different bell boy de- 


‘liver to your room, thus making sure of 


two tips. On the other hand, some ho- 
tels have their own valets and at one 
hotel I have my work done cheaper and 
better than outside. The valet will come 
to your room himself, necessitating only 
one tip instead of having two intermedi- 
aries in the shape of bell boys. 
* x 


Immersed and Sprinklered Risks 

When sprinklered risks were few in 
number some companies had a query in 
their daily report forms to be answered 
by agent, asking, “Is this risk sprink- 
lered?” At that time the rates on sprink- 
lered business were not so indecently 
low that, as now, one could immediately 
discern by the rate that risk was a 
sprinklered one. 

The agent in the case I was told about 
by a veteran fieldman sent in a risk on 
a Baptist church and answered the query 
as follows: “They don’t sprinkle in this 
building, they immerse.” 

* * * 


There Ain’t No Sich Animal 

A New York state special agent in 
the days before the bureaus adjusted a 
loss by lightning to a “mast,” such as is 
usual on the grounds of salt water yacht 
clubs. The mast represents a mast on 
a ship and is used for decorative pur- 
poses and for flying the yacht club’s col- 
ors and the American flag. The special 
agent sent his papers to the home office 
at Pittsburgh, Pa., where there are no 
yacht clubs or at least if there is orie 
the president of that company had never 
seen one. 

The president wrote a censuring letter 
stating that he noted that the mast had 
been struck by lightning but that his 
company assumed no liability for masts 
of yachts when insuring a yacht club. 
“The policy covered the club buildings 
and buildings and structures of every 
kind on the ground of the yacht club, 
but not masts on yachts in the water,” 
was the learned decision. He had never 
seen or heard of club house masts so 
therefore they could not exist. A trend 
of mind not unusual. 

a 
Barbers As Super-Salesmen 

The pioneers in the business of “over- 
coming sales resistance,” the high sound- 
ing words now used to make plain sell- 
ing sound intricate, were certainly the 
former hotel barbers. If a fieldman 
would imitate the persistence these artis- 
ans employed to put over hair tonics, 
restorers, perfumes, etc., on the help- 
less traveling man, seated in a barber’s 
chair all lathered up or his hair half 
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cut, so that he could not run away one 
of two things would happen. Either he 
would place his company because the lo- 
cal agent feared to die that fearful end 
of being talked to death and accepted 
the agency to get rid of the special agent 
or the agent would fire him out of the 
office. In either case, nothing worth 
while would be accomplished. 
* x 


Once Called A Hypnotist 

The greatest compliment ever paid me 
from an unfriendly source was when an 
agent asked by a rival agent why he, 
the agent, had followed a certain course 
of action that acted adversely to said 
special agent’s interests, told the field- 
man that I had “hypnotized” him into 
doing so and so. That was in the days 
when everyone was nutty about Du 
Maurier’s Svengali and Trilby, now long 
forgotten. 

* * x 


Feeding the Pigeons in Albany 

A clever Italian in Albany sought priv- 
ileges for his stand for selling peanuts 
at the Plaza Terminal there, not because 
of the trade of people going to and from 
buses, but because the Plaza is a place 
where all the downtown pigeons in Al- 
bany collect in large numbers and are 
fed by people, not only bus passengers 
but pedestrians, all of whom are sup- 
plied by this far-seeing Italian. 

Pigeons do not eat unshelled peanuts 
there but do eat salted peanuts which 
come in handy packages for man or 
bird. He is doing a thriving business. 

Sometimes to attract customers he 
feeds them himself, especially when chil- 
dren are nearby, for when children see 
them being fed they invariably get dad- 
dy to buy them some peanuts from this 
keen Italian merchant. 





APPEARS IN NEW DRESS 





“Broadcaster” of Ohio Farmers Attract- 
ive Publication Containing Several 
Good Features 

The Ohio Farmers of LeRoy, Ohio, 
issues its company publication, “The 
Broadcaster,” this month in a new and 
attractive form. The size of each page 
is smaller than heretofore but the num- 
ber of pages is increased. It is now 
more convenient to read and to distrib- 
ute. The January issue carries a distinc- 
tive cover in red and yellow with the 
name and identification in black. The 
editors, Horace V. Chapman, Lloyd H. 
Schultz and Fred A. Spear, are to be 
congratulated on their successful efforts. 

This issue of the “Broadcaster” con- 
tains several interesting articles in addi- 
tion to personal notes about members of 
the company and agents. One is by As- 
sistant Secretary George S. Valentine on 
the “Agent Has Important Part in Ad- 
justing Losses.” Another, entitled “High- 
er Limits on Automobile Policies Cost 
Little,” is by Assistant Secretary Jean 
C. Hiestand. The magazine announces 
that the eighty-third annual meeting of 
the company will be held at LeRoy on 
Wednesday, January 21. At the same 
time there will be the second annual 
meeting of the Ohio Farmers Indemnity 
and the fortieth convention of the Ohio 
Farmers Agents’ Association. 





TO SPEAK OVER WEAF 

An important radio message on the 
subject of fire protection is to be broad- 
cast over the Eastern and Mid-West 
radio station network by Franklin H. 
Wentworth of Boston, Managing Direc- 
tor of the National Fire Protection As- 
sociation from Station WEAF, New 
York, the studio of the National Broad- 
casting Company, next Monday, January 
12, at 6:55 P. M. Eastern Standard Time. 





AGENTS FOR NORTH AMERICA 
Richey, Casey & Gragg of San An- 
tonio, Texas, have been appointed agents 


.of the Insurance Co. of North America 


for fire, automobile, marine and other 
lines. This agency has represented the 
Alliance for many years and is_ well 


known in San Antonio, a city of 250,000 
population. 
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MARINE & AUTOMOBILE 
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Higher Premiums For 
War Hazards Sought 


MOVEMENT STARTS IN ENGLAND 





Feeling That the “Notice” System Used 
There and in U. S. May Not Be 
Adequate at Present Time 





A movement is under way in some of 
the leading marine insurance markets of 
the world, and especially in London, for 
ihe elimination of war risks from the 
ilarine cargo policy, except upon the 
payment of a minimum additional pre- 
ium. The principal reason advanced 
for this proposed change is that the dis- 
turbed political situations in various 
countries are such that marine under- 
writers are no longer warranted in giving 
protection against war risks for nothing 

for a nominal premium. Even with 
the safeguard of the “notice” clause and 
he comparatively short period of notice 
of cancelation there exists a feeling of 
uneasiness. 

In the New York market most marine 
underwriters insert a clause in open pol- 
icies to the effect that they may give five 
days’ notice to assureds of an intention 
to charge an extra premium for war 
risks. Unless this notice is given there 
is generally no charge made for the 
war cover. The American market did 
charge for war risk covers during the 
brazilian revolution but not for some of 
the other South American and European 
disturbances because they were over and 
quiet restored before the machinery for 
obtaining the additional premium income 
could function. 

The average American underwriter be- 
lieves that the safeguard of the “notice” 
clause is about sufficient to take care 
of the emergencies in different countries 
as they arise from time to time. Of 
course, in the event of a.major conflict 
between two nations or a prolonged rev- 
olution such as seemed probable in Bra- 
zil there might be some change of senti- 
ment here with respect to throwing in 
war risk covers for nothing in peaceful 
times instead of always classifying it 
as an extra risk to be covered only for 
a fair premium. 


Notice Clause Held Insufficient 


Over in the British markets, however, 
the safeguard notice is not considered 
so safe just at the present stage of 
world unrest. 

The justification for the movement 
can be found in the recent situation 
arising out of the revolution in Brazil, 
when underwriters, after tendering no- 
tice of cancelation of cover against war 
risks in all open covers on voyages to, 
from or within Brazilian water, were 
pledged to continue their protection at 
merely nominal rates until the period 
of notice had expired, although they 
were incurring serious risks. It is re- 
called that owing to the revolution many 
lights were extinguished on the Brazilian 
coast, certain passages were mined, and 
the German liner Baden was damaged 
hy gunfire. This latter casualty did not 
affect the London market, but the fact 
that it was a German and not a British 
steamer that was damaged happened to 
e chance, and many foreign vessels must 
have incurred the risk of similar dam- 
ige at the time. 

So far as can be gathered, the move- 
inent originated with Lloyd’s Underwrit- 
rs’ Association, but it appears that the 
Institute of London Underwriters also 
has the matter under consideration, so 
that the movement is in every sense a 
market movement. The idea is not a new 
ne, and for many years the question of 
liminating war risks from all policies 
y reinstating it only on the payment 

a specific additional premium has been 

“idl discussed. The proposal is that 
very policy should contain the Free of 





Capture clause, and that in return for 
a specific additional premium the war 
clauses of the Institute of London Un- 
derwriters should be included. 

Effect on the Market 

So far as the market is concerned the 
adoption of the proposal would have a 
beneficial effect, it is said in England. 
In the first place underwriters would re- 
ceive a substantial sum for covering war 
risks. 

It is not, however, so much the actual 
profit to be derived from premium re- 
ceived as the moral effect which a move- 
ment of the nature of that under dis- 
cussion would have on the market that 
matters most. In recent years there has 
been so great a tendency to make the 
marine policy over comprehensive that 
any suggestion towards the elimination 
of what may be termed extraneous risks 
has much to recommend it. It may be 
argued that cover against war risks is 
essential to the merchants in modern 
times, and should be included in the 
marine policy. 

The Free of Capture clause is a com- 
paratively modern development, and up 
to the end of the nineteenth century 
war risks appear to have been included 
in the marine policy, together with. the 
perils of the seas, as a matter of course. 
The wording of the traditional form of 
policy shows that war was considered 
as one of the normal perils incurred by 
overseas trade. Even as early as 183, 
however, there was a movement afoot 
for the elimination of war risks, for 
Vaucher, in his “Guide to Marine Insur- 
ance,” commented upon the wisdom and 
propriety of confining insurance in the 
time of peace to hazards of the sea. The 
same authority also states that although 
the London policy covers war, in cases 
of capture by English vessels insurers 


are not compelled to indemnify the in-- 


sured when the insurance concerns the 


subjects of a nation at war with Eng- 
land. 





LONDON ASSURANCE BILL 

The London Assurance has deposited 
a bill for introduction into the English 
Parliament this session to repeal the 
London Assurance Act, 1891, under 
which it now carries on business, and to 
re-enact certain of its provisions with 
additional powers, as set out in a sched- 
ule attached to the Bill. Provision is 
made in the Bill to empower the cor- 
poration to “issue any part of its exist- 
ing unissued capital or any capital which 
it may hereafter create” as redeemable 
capital, or with special rights or such re- 
strictions in regard to dividend, voting, 
or the return of capital as the court of 
directors shall determine. A_ general 
power is sought by the directors to raise 
capital “without further or other author- 
ity than is given by this Act” by bor- 
rowing on mortgage or by the issue of 
debenture stock. 


SPANISH INSURANCE RISKS 





Underwriters Do Not Think They Are 
Getting Sufficient Premium for War 
and Commotion Hazards 
The recent uprisings in Spain coupled 
with the inevitable fall of the peseta 
have caused considerable consternation 
in financial circles in that country, and 
as a result a considerable number of 
inquiries have recently been received in 
the London insurance market for poli- 
cies covering mercantile property on the 
peninsula against the risks of war, revo- 

lution, and civil commotion. 

The London “Times” devoted an edi- 
torial to the subject, saying that, “Owing 
to the limitation of the news, underwrit- 
ers did not find it easy to assess the 
risks, but on goods in approved ware- 
houses in the principal ports rates were 
quoted of 3s. 4d. per £100 for one month, 
7s. 6d. for two months, and 10s. for three 
months. Underwriters interested in 
shipments of cargo to and from Spain 
were also watching the situation care- 
fully and any action they might take in 
the immediate future would be likely to 
be dependent on the latest news. Inci- 
dentally, the disturbances are likely to 
stimulate the discussion respecting the 
risks of war and civil commotion gen- 
erally, which was promoted by the re- 
cent revolt in Brazil. 

“During the last few years underwrit- 
ers have been asked to include numer- 
ous risks in policies covering cargo which 
are not direct perils of the sea, and it is 
now common to accept the risks of war 
and civil disturbance without extra 


charge, but subject to the cessation of 
liability for these risks on ten days’ 
notice.” 





ASSUREDS MAY FORM COMPANY 





Shipping Companies on Rhine, Germany, 
Feel That Regular Underwriters 
Charge Excessive Rates 
Underwriters have been watching with 
interest the moves of the Rhine shipping 
companies to establish an insurance com- 
pany of their own. The plans have been 
brought to a point now where the foun- 
dation of the company can be expected 
within a few months. Rhine hull busi- 
ness has been highly competitive in late 
years. When the German companies 
which were familiar with the results of 
the business refused to further reduce 
the rates the shipowners induced under- 
writers on the Amsterdam, Rotterdam 
and Antwerp insurance exchanges to 

cover them at lower rates. . 

Finally Dutch and Belgian underwrit- 
ers found that their own experience 
showed the necessity of adhering to Ger- 
man tariff rates and shipowners found 
that they had to pay more for their 
insurances. This is the reason for which 
they may now form their own insurance 
company. Continental underwriters 
doubt whether this business will be on 
a paying basis as it has resulted in a 
loss as a whole at present rates. Hull 
underwriters therefore are not sorry to 
lose the business. 








APPLETON 


8 South William 
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Street, New York 





AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $7,289,004.71 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $12,994,064.64 


Indemnity Mutual Marine Assurance Co., Ltd., London | 
Admitted Assets, $1,394,635.82 
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Changes Are Made 
In Iduna Companies 


HOLDING COMPANY IS FORMED 





Marine and Reinsurance Member Will 
Become Nominal Owner of Other 
Units in the Group 





The Iduna Transport & Rueck (Iduna 
Marine & Reinsurance) of Berlin will 
be converted into a holding company 
and will take over a substantial part of 
the German insurance shares now held 
by the Rossia International of Hart- 
ford. The capital of the Iduna Trans- 
port which at present is 1,000,000 marks, 
25% paid up, will be reduced to 250,000 
fully paid up by relieving shareholders 
of their obligation to pay up the out- 
standing 75%. 

The capital of the company then will 
be increased to 10,000,000 marks fully 
paid up by the chief shareholder, the 
Rossia International of Hartford. Shares 
which had been the so-called “Namen- 
saktien” (shares registered in the names 
of stockholders, subject to approval of 
the management as to the individual’s 
ability to pay up the outstanding part of 
the share) will hereafter be ordinary 
shares, automatically to be registered in 
the name of the bearer. 

The general meeting also approved the 
changes in by-laws necessary in connec- 
tion with the transformation of the com- 
pany from a marine and reinsurance com- 
pany into a holding company. It is writ- 
ing only a small amount of insurance 
business at present and in view of the 
general situation in marine insurance no 
change in this respect will take place 
for some time. 

One result of these transactions will 
be that the majority of the capital of 
the Germania-Iduna Life as well as that 
of the Iduna-Germania General will the- 
oretically be German owned again as it 
is held by the Iduna Transport & Rueck. 
The latter company is to acquire further 
insurance stocks of other companies in 
the future, according to German press 
reports. 





NEW J. C. HAYWOOD BOOK 





Connecticut Adjuster Author of “The 
Misanthrope”; Volume Contains 
Sixteen of His Verses 


John Campbell Haywood, prominent 
Connecticut adjuster, is the author of 
“The Misanthrope, or a Romance of the 
Lay-or-Bust Farm,” a book of verse pub- 
lished by the Times Print Shop, New 
Milford, Conn. The book, which sells 
for one dollar, contains sixteen of Mr. 
Haywood’s verses. 

In addition to the title piece, which is 
in fourteen cantos, the verses are: “The 
Jealous Horse,” “The Ballad of Emily 
Rose,” “Ali Baba Poona,” “The Little 
Wee Pig,” “The Traveler,” “The Herds- 
man’s Dog,” “The Winter Squall,” “A 
Sonnet,” “In Cuddlesome Land,” “My 
Baby,” “A Golfer’s If,” “The Adventures 
of an Oyster,” “Winter,” “Song of Hope” 
and “Within the Orchard.” Some of 
these verses are humorous and others 
serious. 

Previous volumes by Mr. Haywood that 
have been published include “Peter von 
Duikelspiel,” “Lily and the Prince of 
Spray” and “The Silver Cleek.” 





MICHIGAN AUTO BILL 


Support is being mustered among rep- 
resentatives of Michigan auto mutuals 
and reciprocals for a rating bill which 
would establish uniform rating sched- 
ules for auto business in that state but 
which would not prevent the home spe- 
cialty companies, of the so-called “at 
cost” form of organization, from return- 
ing dividends to policyholders. A draft 
of the measure, to be introduced early 
in the 1931 session of the legislature, is 
said to be already complete and the 
agents of the home carriers are being 
notified by their companies, according 
to information filtering into offices of 


“ 


stock companies and agents. 
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New Interests Coming 
Into Consolidated Ind. 


GETS 


N. Y. Newspapers Not Accurate in “Spe- 
cial Investigation” Stories Because 


of Bank of U. S. Tieup 


Some of the New York City news- 
papers got off on the wrong foot last 
week when they printed front page 
“scare” stories that the affairs of the 
Consolidated Indemnity & Insurance Co. 
were under a “special investigation” by 
the New York Insurance Department. 
This company, it so happens, did have 
a tieup with the closed Bank of United 
States and while it is true that depart- 
ment examiners are now in its home 
offices, they are conducting a regular ex- 
mination under the three-year regula- 

nm of law rather than a “special in- 
gation.” This examination ordinar- 

y would have been due in June, 1931, 
] is now being conducted as a pre- 
autionary measure by the insurance de- 
partment. 

The Consolidated is in a solvent con- 

ion although it has been given some 
nfortunate publicity by reason of its 
nk-up in the past with the Bank of 
ited States. Represented on its board 
rectors are Alfred E. Smith, former 

ernor of New York state, and his 
‘lose friends, William F. Kenny and 
Tohn F. Gilchrist, who is president of 
the company. 


Stl 








t 
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Agreement to Buy Control of Company 


Approved 
\ development on Saturday which will 
have considerable bearing on the future 
f the Consolidated Indemnity came 
hen the Federal Court in New York 


City approved an order for an agree- 
n between the Irving Trust Co. as 
ver for the Bankus and City Finan- 

ial Corporations (affiliated companies of 
‘he Bank of United States), and the 
(hase National Bank and Annuity Hold- 
ne Corporation, under which the last 
ramed agreed to buy 63.814 shares of 
msolidated, held as collateral by the 
Chase National Bank for a $1.000.000 
note executed by the Citv Financial Cor- 
ration on May 10, 1930. The holding 





n also agreed 


rat subject 
the approv ~ of 


to buy, 


Superintendent of 
Ranks Broderick, a block of 11.231 shares 
hich owas ad over to the Bank of 


tates before the state banking 
nartment took charge. 





The ne submitted by the Irving 
Trust Co. d: “In the cpinion of vour 
titioner, the offer of $10 is being made 
ause of the fact that the nurchas: 


rge a block of stock of the Con- 
is valuable to the purchasers 
i them a large vote ‘n the mon 
nent of the corporation.” 
R. R. Rasquin’s Statement 
Immediately following the announce- 
nt in Sunday’s papers as to the en- 
aT f the new group into the Con 
solidated. Rolland R. Rasquin. executive 
e-president, sent out an official state- 
which carricd the heading: “All 
mn being r severed between Con- 
ed Indemnity & Insurance Co. and 
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REGULAR DEP’T EXAM. 


Travelers 1930 Income 
Tops Previous Years 


INVESTMENT GAIN OF OVER 9% 


Greater Premium Volume With De- 
creases Shown Only in Compensa- 
tion, Liability and Fire Insurance 


The largest premium income as well 
as the largest investment income ever 
reported in a year have been announced 
for the year 1930 by the three Travelers 
companies in a preliminary annual state- 
ment. The combined amount totaled 
more than $217,304,000. The statement 
completed on January 3 when compared 
with the statement of the boom year of 
1929 reveals that more insurance was 
sold by the three companies in 1930 than 
in the previous year, that the income 
from all lines was greater, and that the 
income earned from investments in mort- 
gages, bonds and stocks was also ereat- 
er. The gain in investment income for 
the year was more than 9%. Compiling 
the figures kept a staff of accountants 
and clerks busy working day and night 
for a week. 

Of the total income of more than $217,- 
304.000, $185,479,000 came from. policy- 
holders as payments for insurance pro- 
tection. The remainder came from earn- 
ings on investments. The total gain in 
income for the year is more than $3,- 
799,000, with $928,000 of this gain coming 
from the increased business transacted 
by the companies last year and the re- 
mainder coming from increased earnings 
on investments. 


Lines Showing an Increase 


The lines of insurance which showed 
growth during the year were life, acci- 
dent and health, automobile casualty, au- 
tomobile fire and theft, burglary, steam 
boiler, machinery and plate glass. De- 
creases were shown only in compensa- 
tion, liability and fire insurance—lines in 
which reduced payrolls and reduced 
stocks in manufacturing, contracting and 
mercantile activities reflected their cf- 
fects on the insurance business. sut 
even in compensation the decrease was 
less than 9%. 


The figures which the Travelers re- 


leased show 1930 premium income from 
these lines as follows: 
Pe Ai ehoeaeen cao ew ete nee $106,119,000 
Accident and Health...... 14,665,000 
Day Sos cas citasenresien 5,743,000 


Automobile Casualty 26,665,000 
19,299,000 
2,492,000 
1,840,000 
6,447,000 
975,000 
496,000 
734,000 


Compensation 


RE TE Ea eee 
Automobile Fire and Theft 
Fire, Tornado, etc 


ORE hance cree aen eae 


Machinery, 
Plate Glass 


\ll of these figures represent cash in- 
come received at the home office of the 
companies in Hartford before the close 


“of business December 31. 


The record made by the three Travel- 
ers companies during the year indicates 
a substantial growth, and home office of- 
ficials regard the year’s progress as a 
reflection of the strength of the field or- 
ganization of the Travelers and the sound 
investment policy which the companies 
maintain. 
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Ward Chosen Liquidator 
Of Equitable C. & S. 


COMPANY FAILED LAST WEEK 


Strenuous Efforts Made to Merge With 
Another Co.; Spielberg Blames Bank 
of U. S. Officials for Collapse 


Francis P. Ward has been appointed 
special deputy superintendent by Super- 
intendent of Insurance Thomas F. 
3chan to liquidate the affairs of the 
Equitable Casualty & Surety which 
failed last week. Mr. Ward, named 
chairman of the board of the company 
a few months ago, had been connected 
with the New York insurance depart- 
ment in its liquidation bureau for some 
vears. He is proceeding this week with 
the liquidation as speedily as possible. 

Strenuous efforts were made by those 
interested in the Equitable Casualty & 
Surety to obtain additional funds or ef- 
fect a merger or reinsurance contract in 
order to prevent its collapse. As a mat- 
ter of fact merger papers had been 
drawn up and agreed to by one of the 
company groups along William Street 
only to strike a snag at the last min- 
ute. The insurance department co- 
operated in every way with the manage- 
ment of the c company but felt that it was 
best to take it over in the interests of 
policyholders and creditors when it was 
found that the Equitable’s capital was 
impaired on December 13 to the extent 
of $588,836. The order for liquidation 
was signed by Judge Joseph M. Calla- 
han of the Supreme Court upon the ap- 
plication of Superintendent Behan. 


Bank of U. S. Closing Blamed 

According to Harold Spielberg, chair- 
man of the executive and finance com- 
mittee who with his family owned two- 
thirds of the Equitable C. & S. stock, 
the collapse was attributed to the clos- 
ing of the Bank of United States and the 
Chelsea Bank & Trust Co. The firm 
held 6,000 shares of Bank of U. S. stock 
and 1,000 shares of the Chelsea stock. 

In a vehement interview with New 
York “Telegram” staff writers last Fri- 
day Mr. Spielberg charged that the fail- 
ure was directly due to stock selling op- 
erations of officers of the Bank of 
United States. He declared that a $400,- 
000 loan he had in the bank had been 
used to make him buy bank stock and 


(Continued on Page 37) 


S. SANFORD LEVY PROMOTED 


Elected Vice-President of Insurance Se- 
curities Group; Highly Praised by 
President W. Irving Moss 

S. Sanford Levy, who has been with 
the Union Indemnity group since 1915 
and who has been executive assistant 
to Mike M. Moss, senior vice-president, 
since April, 1928, was elected vice-presi- 
dent of all the companies in the Insur- 
ance Securities at a meeting held De- 
cember 31. President W. Irving Moss 
in commenting upon Mr. Levy’s promo- 
tion said: “There has never been a pro- 
motion more deserved nor one in which 
[ personally concur more heartily. | 
am sure that a feeling of general grati- 
fication will exist throughout our compa- 
nies at this announcement.” 

Mr. Levy’s advancement has been 
steady since he started with the organi- 
zation some fifteen years ago. He has 
worked in every department; studied 
law in the night classes of Loyola Uni- 
versity and was graduated in 1922 and 
admitted. to the bar during the same 
year. Then in 1924 he was admitted to 
practice before the Supreme Court of the 
United States. In his capacity as execu- 
tive assistant to Mike M. Moss he was 
brought into active touch with every 
phase of the management of the Union 
Indemnity group. 





PASS STOCK DIVIDEND 


C. C. Bowen Exslains Standard Accident 
Decision; Sees Surplus Higher And 
Underwriting Better 


Stockholders of the Standard Accident 
will not receive the ‘usual dividend on 
their stock at this time. In response to 
a request of The Eastern Underwriter 
for information on this decision, C. C. 
Bowen, vice-president of the company, 
says: 

“In view of general financial condi- 
tions country-wide we have deemed it 
expedient to discontinue dividends tem- 
porarily notwithstanding the fact that 
our surplus will be increased over June 
last and underwriting situation better 
than usual.” 





BIG BOSTON APPOINTMENT 

The Eastern Department of the Fire- 
man’s Fund Indemnity has appointed 
Messrs. Russell, lairfield & Ellis of 99 
Milk Street, Boston, Mass., as its gen- 
cral agents in Boston. This is one of 
the largest agencies in the Hub City. 
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Favorable Reaction to 
National Surety Move 


ST. JOHN AND ALLEN POPULAR 


Swamped With Congratulations Follow- 
ing News of Their Forthcoming 
Election to Higher Posts 


The forthcoming election of E. A. St. 
John to the new post of vice-chairman 
in the National Surety and the advance- 
ment of E. M. Allen to the presidency 
of the company, is news which, when 
made known last week by Chairman 
William B. Joyce, had a most favorable 
reception in National Surety offices 











ALLEN 


throughout the country. Congratulations 
for both poured in from all parts of the 





country. 

| It was appreciated that the recom- 
mendation of the company’s executive 
) committee to create the additional vice 


chairmanship post was designed to re- 
' lieve Chairman Joyce of many of the 
duties of an administrative nature that 
now require his individual attention. 

Mr. St. John with a background of 





E. ‘A. ST: JOHN 
arly twenty-five vears of service to the 
National Surety organization both in 
home office and field is considered ideal- 
lv equipped to assume higher responsi- 
hilities in the company. He enjoys a 
\ vide popularity among agents and, hav- 
ex been one himself, has a full appre- 
ciation of their problems. 
Allen’s Rapid Advancement 
It was less than five years ago that 
FE. M. Allen was selected by Chairman 
Jovee for an executive post in the home 
office of the company. He had _ previ- 
ously been one of the top-notch agency 








S. M. Williams Talks 
To N. J. Surety Ass’n 


J. B. CLARK AGAIN PRESIDENT 


Work of Bureau of Contract Information 
Thoroughly Described; Its Progress 
in Fourteen Months 


John Clark, American Surety-New 
York Casualty manager in Newark, was 
unanimously re-elected president of the 
Surety Association of New Jersey on 
Tuesday in Newark at one of the largest 
and most interesting luncheon meetings 
held by this body since its organization 
last year. The gathering was addressed 
by S. M. Williams, president of the Bu- 
revu. of Contract Information, Inc., of 
Washington, who had a number of sig- 
nificant remarks to make upon the advis- 
ability of prequalification for contractors. 
It is highly desirable in his opinion; 
fourteen states have prequalification laws 
in some form or other, he said. He 
ateq told the Newark surety men con- 
siderable about the scope and progress 
* ‘is Bureau and that it now has thirty- 
eight insurance companies as co-opera- 
tive members. 

Mr. Williams left this week for a 

eting of the American Road Builders’ 
Association in St. Louis following which 
he will attend the annual national con- 
v-ntion of the Associated General Con- 
‘-actors of America at San Francisco 
from January 25 to 31. Before returning 
Fast he expects to spend some days in 
Los Angeles where he will help clean up 
a deplorable situation as regards surety 
rates and commissions. This is at the 
reauest of the surety division of the 
\ffiliated Bureau of the Associated Gen- 
eral Contractors. 


Prequalification Resolution Passed 


The most important action taken by 
the association at the meeting was pass- 
ing a resolution in support of the state 
vrequalification law for public contracts. 
This was in conjunction with the New 
Tersey Constructors’ Association, Inc., of 
lrenton. The resolution reads: 

Wuereas, this Association believes that through 
the medium of prequalification for public con- 
tracts, the state will get better contractors for 
the larger jobs without injury in any way to 
contractors asking smaller jobs, and 

Wuereas, the New Jersey Constructors’ As- 
sociation, Inc., of Trenton, New Jersey, has re- 
quested the moral support of this Association 
in urging upon the highway commission the 
enforcement of the so-called prequalification law, 

Be It ReEsotven, that this Association tend its 
moral aid and support to the efforts of the New 
Tersey Constructors’ Association, Inc., to induce 
the highway commission to carry out the full 
intent of the act. 


In his talk Mr. Williams expressed 
his pleasure over the co-operation which 
the Bureau of Contract Information is 
receiving from both surety companies and 
contractors. Rapid progress has been 
made since organization on August 22, 
1929, when, he said, a most important 


leaders in the country with a highly suc- 
cessful business in Helena, Ark. As 
nresident of the National Association of 
Insurance Agents in 1917-18-19 he had 
made himself known throughout the en- 
tire United States. serving the organi- 
zation with distinction during one of the 
most trying periods in its history. 

His appointment to a National Surety 
home office post aroused considerable in- 
terest. Many looked upon the move as 
an innovation and have since seen the 
wisdom of bringing into a head office 
an agency man well versed in the prob- 
lems of the producer on the production 
“firing line.” That Mr. Allen made good 
in his first post as vice-president and as- 
sistant to the presidents of the National 
Surety and New York Indemnity is in- 
dicated by his promotion in January, 
1928. to executive vice-president of the 
company ,a position especially created 
for him. He was also elected a director 
of the company. 

A born leader, a polished and inspira- 
tional talker when on the platform, Mr. 
Allen will do full justice to the high post 
which he is soon to occupy. 


conference was held with surety execu- 
tives at which Mr. Williams stood on 
his feet for three hours for one of the 
stiffest grillings he has ever had. AI- 
though some of the company men and 
contractors were dubious at that time as 
to the results which the Bureau could 
accomplish they have since become con- 
vinced of its effectiveness. 
Has Investigated 40,000 Projects 

During the fourteen months of its ex- 
istence the Bureau has collected the 
performance records, covering the past 
three years, on nearly 3,700 individual 
contracting concerns throughout the 
country. This has involved the investi- 
gation of the performance of more than 


40,000 individual construction projects, 
which, in turn, has entailed more than 
180,000 verification inquiries. Mr. Wil- 


liams further emphasized that during this 
neriod the writing of thirty-six surety 
bonds has been discouraged with the re- 
sult that thirty-six contractors, who were 
either irresponsible or whose bids were 
definitely considered inadequate, were 
unable to secure contracts. To date, he 


suid, the Bureau has been able to ren- 
der immediate reports on 62.2% of all 
the requests received—to public officials 
74.1%; federal, 56.5%; architects, 65.3%; 
surety companies. 59.8%, and manufac- 
turers, 73.4%. This is considered to be 
a remarkable record for an institution 
cnly fourteen months old. 


Other Officers Re-elected 

In addition to the re-election of John 
B. Clark as president the following were 
re-elected by the association for the 
new year: C. J. Collins. Standard Acci- 
dent, vice-president; Clyde W. Quick, 
Aetna Casualty & Surety, secretary; and 
Roy G. Cox, Fidelity & Casualty. treas- 
urer. The executive committee is com- 
posed of George H. Brush, Union In- 
demnity; Frank J. Burns, Detroit Fidel- 
ity & Surety; Tames N. Conway, Hart- 
ford Accident; John F. Groel, Southern 
Suretv, and William J. Martin, Commer- 
cial Casualty. 


SETTLE KENTUCKY BANK LOSS 


Aetna C. & S. Completes Payment to 
State of $3,248,767 as Surety on 
Bridge Funds in Defunct Bank 


The Aetna Casualty & Surety has com- 
pleted payment of a claim (including in- 
terest) of $3,248,767 made by the state of 
Kentucky against the closed National 
Bank of Kentucky which had on deposit 
state bridge funds at the time of its fail- 
ure last month protected under a sure- 
ty bond for the amount of the deposit 
in the Aetna Casualty & Surety as the 
originating company. 

Considering the many legal formalities 
and details which had to be complied 
with before this big cash sum could be 
turned over to Mrs. Emma Guy Crom- 
well, state treasurer of Kentucky, the 
Aetna C. & S. is to be congratulated on 
its speedy settlement of the claim. There 
were as many as eighteen reinsuring 
companies on the bond so that the entire 
loss will not fall upon the Aetna which 
retained $300,000 on the line. 

In connection with the payment Mar- 
shall Bullitt, attorney for the Aetna Cas- 
ualty & Surety, said: “A curious phase 
of the situation is that although the 
Aetna Casualty & Surety has promptly 
paid the huge sum of $3,248,767 (which 
includes interest from November 17 to 
January 2), never actually was paid 
the premium for writing the bond, in 
the first place. The National Bank of 
Kentucky failed and so never paid the 
premium. 

Every effort is being made to reor- 
ganize the bank so that no ultimate loss 
will be sustained by any depositor or anv 
surety company involved on depository 
bonds for the institution. If these re- 
organization plans are not carried to ful- 
fillment, there is every indication that 
the bank, in any event, will be able to 


liquidate with substantial salvage, thus 
materially reducing the loss ultimately 
to be sustained by the Aetna and its 


reinsurers. 
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—the firsts COMPLETE handbook in this field. SS 


Casualty 


Insurance Principles 
By G. F. Michelbacher 


Vice-President, Great American Indemnity Company 
With the Cooperation of a Group of Specialists 


ERE is the first book treating the 
business as a unified whole. 


First of all, you will find the scope and 
important insurance field, its purpose, 


casualty 


nature 
relations to 


Other Titles 
in the McGraw- 
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tion, summarized and explained. 
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tion, and problems of each are fully explained. 
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Hebard, 


of Columbia University; Crewe, of the 
Hargrave, of the National Bureau; 
Indemnity; Heinrich, of the Travelers 
few—you can depend upon this book. 
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Great Britain Makes Compulsory 


Automobile Insurance For Drivers 
By N. GRAHAM TURNER 


The coverage of third party risks is 
now compulsory in the United Kingdom 
under the road traffic act of 1930 which 
became effective January 1. From this 
date it will be a punishable offense for 
any person in England, Scotland and 
Wales to drive a motor vehicle on the 
road unless he or she is insured against 
such third party risks. Under this road 
traffic act the Minister of Transport is 
--sted with extraordinary powers. 

When driving, motorists should have 
in their possession a certificate of in- 
surance which they are required to pro- 
duce on demand to policemen, and, in 
the event of an accident, to any individ- 
ual who has reasonable grounds for de- 
siring to inspect it. If the motorist has 
not this certificate upon him’ the law 
decides that it shall be produced by him 
within five days. 

Ordinary motorists will be covered by 
the policy of insurance they have al- 
ready effected, and all they will be re- 
quired to do under this section of the 
act is to obtain a certificate from the 
insurers of their existing risks stating 
that they are properly insured. This 
testimony the driver is expected to car- 
ry with him whenever using his motor 
vehicle. 

Must Produce Certificate 

“The Motor Vehicles (Third Party 

Risks) Regulations 1930” further states 


that no car owner or user will be grant- 
ed a license to dfive unless the afore- 


said certificate of insurance is produced. , 


Consequently, as licenses become due for 
renewal on January 1, 1931, for all mo- 
tor vehicles, certificates of the kind men- 
tioned will have to be shown to the au- 
thorities in the road licenses department 
of state control before a license to drive 
is renewed. 

There is this alternative, however, 
which is not likely to be popular. Where 
a person or firm deposits $75,000 with 
the British accountant general of the 


PAYMENTS BY AETNA GROUP 





More Than Billion Dollars Has Been 
Paid to Policyholders by Aetna Life 
and Affiliated Cos. 

On September 30, 1930, there had been 
paid to Aetna policyholders in all lines 
the sum of $1,050,000,000. The Aetna 
Affiliated Companies are thus 
not only the first Hartford group to pay 
out to policyholders in excess of one bil- 
lion dollars, but are also the only mul- 
tiple line insurance organization § in 
\merica to reach the billion dollar mark. 

In the fifty years prior to 1900 a little 
ver $100,000,000 was paid to Aetna pol- 
icyholders. In the thirty years since 
1900 over $900,000,000 has been paid to 
policyholders. 

During 1900, 
icvholders were a little’ over $5,000,000. 
During 1910 about $12,500,000 were thus 
paid out; in 1920 nearly $40,000,000 and 
in 1929" over $78,000,000 dollars. Pay- 
ments to policyholders at the present 
time are being made at the rate of ap- 
proximately $6,750,000. a month—an 
amount greater than the payments made 
during the entire year of 1903. 


Life and 


FORTY YEARS WITH AETNA 


John M. Parker, Jr., secretary of the 
iccident and liability department of the 
\etna Life, completed forty years of 
service with the Aetna last week. Mr. 
Parker, as chairman of the company’s 
building committee, played a most active 
part in the building of the company’s 
new home office building. He joined the 
Aetna in 1891 as stenographer to the 
late Vice-President J. C. Webster. 


Aetna payments to pol- . 


supreme court, or the obtaining of “se- 
curity” provided by a concern or body 
of guaranteeing persons able to pay any 
claim for third party risks the Minister 
of Transport might accept this method 
of protection. 

It behooves all British motorists to 
inspect their policies as insurance com- 
panies have the right to sue them in 
certain circumstances for recovery of 
claim settlements. Visitors to the United 
Kingdom who plan to drive their own 
automobile under the ordinary triptiques, 
or inte -rnational vouchers, will have eith- 
er to insure their cars while in the 
United Kingdom against third party 
risks, or to produce evidence to the Roy- 
al Automobile Club, the Automobile As- 
sociation, Royal Scottish A. C. or Lon- 
don County Council that they hold a 
valid foreign policy of indemnity to meet 
third party claims. Then they may be 
issued with the necessary certificate by 
the London County Council or any of 
the above named motor associations or 
clubs. 

It is unnecessary to go into the nu- 
merous technicalities of the intricate 
British road traffic act of 1930, but it is 
interesting to record that this law en- 
sues essentially from the results of prog- 
ress in motor vehicular transportation. 
Time may throw its reflections on other 
civilized nations not now enforcing simi- 
lar measures as a result of past ex- 
periences, when the scandal of damage 
done to life and limbs by drivers of mo- 
tor vehicles who have been financially 
incapable of compensating the damage 
they have done has been too terrible to 
be allowed to continue. 

It is believed that compulsory motor 
insurance is the only method to adopt 
in the United Kingdom to meet the 
growing problems of progress in motor 
transport popularity. The results of our 
stringent regulations for all motor driv- 
ers is bound to accumulate facts of in- 
terest and benefit to een in general. 


B. H. JOHNSON’S NEW POST 





Placed in Charge of Public Indemnity’s 
Agency Dep’t; Has Extensive Field 
Experience Over 16-Year Period 
Ben H. Johnson has been placed in 
charge of the home office agency depart- 
ment of the Public Indemnity of New- 
ark, having recently been in the gen- 
eral agency business in Seattle and San 

Diego. 

Mr. Johnson entered the business in 
1914 as a local agent in Montana. Dur- 
ing the war he was an Air Service pilot 
following which he joined the Royal In- 
demnity as special agent in its Pacific 
Coast department. Later he became 
Montana manager for that company. 

In 1923 Mr. Johnson was made assis- 
tant superintendent of the fidelity and 
surety department at the San Francisco 
office of the Royal. He then was trans- 
ferred to Seattle as superintendent for 
the company in that territory covering 
the Pacific northwest. For the past four 
years he has engaged in general agency 
work. 


E oe GRAHAM HONORED 

A luncheon was given last week to as §: 
Graham, vice-president, Hartford Steam 
Boiler, which marked the 25th anniver- 
sarv of his connection with the organi- 
zation. William R. C. Corson, president 
of the company who acted as host, pre- 
sented Mr. Graham with.a 25-year gold 
service medal. an embossed testimonial 
scroll and a leather-bound volume con- 
trining the records made in a campaign 
for new business which had just ended. 
He also received some beautiful bou- 
quets of roses. Mr. Graham has been 
vice-president since 1922, 


Must Send Summons To 
Company Immediately 


FAILURE VOIDS AUTO POLICY 





Court Holds Insurer Not Liable in Suit 
of Which It Was Not Informed 
for Seven Months 





Failure on the part of the assured to 
forward every summons or other process 
served upon her in an automobile acci- 
dent suit gives an insurance company 
ground to disclaim liability, the Circuit 
Court of Appeals, Fourth Circuit, has 
ruled. The provision of the automobile 
liability policy on which this decision 
was based reads: “Failure on the part 
of the assured to comply with any of 
the said conditions shall forfeit the right 
to recover hereunder.” Another provi- 
sion is that the assured shall immediate- 
ly forward to the company at its office 
every summons or other process served 
upon her, and the court ruling is that 
failure to do so forfeits the policy under 
the first mentioned clause. The case was 
New Jersey Fidelity & Plate Glass v. 
Love, C. C. A. 4th Circuit, 43 F. (2nd) 
82. 

The word “immediately” will not be giv- 
en a rigid interpretation, but means that 
the process must be forwarded within a 
reasonable time under all the circum- 
stances of the case, the court said. A 
delay of seven months was entirely un- 
reasonable and where the policy by its 
express terms declared that it should be 
forfeited if the process were not forward- 
ed, it was held clear that the assured 
could not possibly recover under it. 

This, however, was an action by the 
administrator of the injured person, who 
had commenced action against the insured 
on July 31 and served process by posting 
at insured’s residence during her ab- 
sence. The plaintiff’s decedent had died 
from injuries received in an accident oc- 
curring while she was a guest of the 
insured in the insured car. The insured 
found the process in the suit against her 
on her return on August 23 but did not 
forward it to the insurance company or 
notify it or its local agent of the institu- 
tion of the suit. 

The insured was subsequently served 
with notices of the taking of witnesses 
on behalf of the plaintiff, none of which 
notices were communicated to the com- 
pany or its agent. About seven months 
after the institution of the suit the local 
agent learned of it from the insured and 
obtained from her the process and no- 
tices of depositions. This was the first 
time that either the company or its local 
agent had any notice or knowledge of 
the institution of the suit. The com- 
pany then disclaimed all liability under 
the policy, and a default in that action 
was taken by the insured. 

Notified of Accident 

The insurance company had_ been 
promptly notified of the accident through 
its local agent, who paid the insured for 
the repairs on her car under the col- 
lision clause of the policy. The agent 
later heard that a claim was being made 
by plaintiff as administrator of the es- 
tate of the injured party, and that the 
matter was in the hands of an attorney. 
On several occasions the local agent and 
the attorney discussed the claim. and 
on one occasion the attorney told the 
agent that unless settlement was made 
he was instructed to institute action. 

“Tt is argued,” the court said, “that the 
insurance company in this case had an 
opportunity to defend the suit and was 
not prejudiced by the failure to forward 
the process promptly. We are not pre- 
pared to accede to the view that where 
depositions have been taken with no 
right of cross-examination where more 
than seven months clanse after the in- 
stitution of the suit before the company 
is notified, the insurance company has 
not been prejudiced. or has had a fair 
opportunity to defend the suit. But the 
question, in our view of the case, is im- 
material. Where, by the terms of the 
policy, a failure to comply is made an 
express cause for forfeiture, a showing 
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MISSOURI RATES STAY 





Very Few Changes Made in Workmen’s 
Compensation Charges for 1931; 
Almost Same as 1930 

Workmen’s compensation rates in Mis- 
souri in 1931 will be practically the same 
as in 1930, the application for an in- 
crease in such rates of the sixty compa- 
nies writing this coverage having been 
refused by Superintendent Joseph B. 
Thompson. The companies had asked 
for a 5.7% increase in the rates. Origi- 
nally an increase of about 11% was 
asked, the request being filed a few days 
after the November election in which 
the state fund compensation bill was de- 
feated. The public reaction was so strong 
>gainst the increase that many prominent 
insurance men in Missouri protested to 
their companies. 

The application for the 5.7% increase 
was filed by the National Council on 
Compensation Insurance for the sixty 
companies operating in the state. The 
raise sought would have brought Mis- 
souri compensation premiums from $350,- 
000 to $375,000 a year. 

Out of 700 classifications Superintend- 
ent Thompson decided to change very 
few rates. These were increased: quar- 
rymen, sand and gravel workers, ma- 
chine shops, sewer construction, irriga- 
tion ditch workers, masonry general and 
masonry residence. The following were 
decreased: railroad trackmen, newspa- 
per publishing, printers, cleaning and 
dyeing, bakers and creamery workers. 


APPOINTS J. M. BYRNE CO. 








Old and Prominent Newark Agency Be- 
comes United States Casualty Gen- 
eral Agent There 

Jos. M. Byrne Co., one of the oldest 
and largest agencies in New Jersey, has 
been appointed general agents of the 
United States Casualty at Newark, N. J. 
For some years this agency has repre- 
sented the company as general agents 
in its Jersey City office and this repre- 
sentation will be continued as heretofore. 





CAPITAL INCREASE APPROVED 

Stockholders of the Fidelity & Cas- 
ualty have approved the proposed in- 
crease in the capital stock from $4,000,000 
consisting of 160,000 shares, par value 
$25, to $5,000,000 consisting of 200,000 
shares, without change in par value. The 
additional stock is being offered to stock- 
holders of the present outstanding shares 
at $75 a share which will add $2,000,000 
to the company’s surplus. 

Practically all of the outstanding stock 
of the F. & C. is owned one half each 
by the Continental and the Fidelity- 
Phenix Fire. 





PROGRESS ON NEW MANUAL 

The new accident and health manual, 
approved by the Health & Accident Un- 
derwriters’ Conference at its December 
executive committee meeting, is expect- 
ed to be ready for ey use bas _— 


of suntatice is ‘not necessary. A com- 
pliance with the conditions of the con- 
tract within a reasonable time is indis- 
putable to fix liability. The condition 


is a material and important part of the 
contract and should not be deliberately 
set aside as of no moment.” 

These views the court claims to be in 
accord with the weight of authority. 
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Responsibility Law 
Sought In Bay State 


BILL FILED IN LEGISLATURE 





Would Take Place of Compulsory Law 
Now Operative; Board of Inquiry 
Provided; Features of Bill 





Substitution of a financial responsibil- 
ity law for the present compulsory auto- 
mobile liability law in Massachusetts is 
provided for in a bill, sponsored by the 
3oston Chamber of Commerce, which 
was filed this week with the state legis- 
lature. This bill is a combination of the 
laws of the other New England states, 
New York and New Jersey. 

Insurance is not compulsory under the 
provisions of this bill. It calls for a 
board of inquiry composed of the regis- 
trar of motor vehicles, or a representa- 
tive designated by the commissioner of 
public works, the commissioner of in- 
surance or his representative, and an as- 
sistant attorney-general. 

An operator of a motor vehicle con- 
victed for driving under the influence of 
liquor, driving to endanger life, hit and 
run driving, or of like serious offenses, 
shall be required by the board of inquiry 
to file with it proof of his ability to 
respond in damages. If the convicted 
operator cannot comply, he will lose his 
license and registration. This penalty is 
also applicable to the owner if the ma- 
chine is being operated in connection 
with his business or with his consent 
expressed or implied. 


Judgments 


The license and registration of the 
party against whom judgment is secured 
shall be suspended if the judgment ob- 
tained remains unsatisfied for thirty 
days. A credit of $5,000 upon any such 
judgment on account of injury to one 
person or a credit of $10,000 in the event 
of injury to more than one person shall 
be considered satisfactory. Neither li- 
cense nor registration shall be restored 
and until proof in ability to respond in 
damages for future accidents is filed. 

A hearing may be given upon request 
of the injured person or on motion of the 
board. If the board decided the autoist 
to be wholly at fault, security shall be 
required of him to take care of any 
judgment which may be rendered against 
him and upon failure to furnish such se- 
curity the license and registration will 
be suspended. This is applicable as well 
to the owner if the operator is driving 
at his expressed or implied consent. 

Proof to respond in damages may con- 
sist of an insurance policy or a surety 
company bond with the $5,000/$10,000 
limits or a sum of money or collateral 
amounting to $10,000. 

All persons ordered to furnish security 
or proof by the board shall be classified 
into three classes in accordance with the 
seriousness of the offenses, injuries, or 
the degree of their negligence. Upon 
classification or reclassification the reg- 
istration of such person, also the insur- 
ance policy or bond if he has one, shall 
be suspended and not reinstated until 
the registrar of motor vehicles has been 
notified by the board of the furnishing 
of proof. If the proof is a policy or a 
bond, he must pay the standard rate plus 
10% for class A; plus 25% for class B; 
plus 50% for class C. 

The proposed act is made applicable 
to non-residents and provision is made 
jor review by the court of any order, 
decision or classification by the board of 
inquiry. 





REPRINT STELLWAGEN BOOKLET 


_ The National Bureau of Casualty & 
Surety Underwriters has recently re- 
printed the pamphlet “Fundamentals of 
\utomobile Rate-Making” by H. P. Stell- 
wagen, Indemnity Insurance Co. of North 
America vice-president, and it may be 
obtained from the Bureau at fifty-four 
cents a copy. This pamphlet has been 
out of print for some time. 


A. E. THYSELIUS PROMOTED 


Made Hooper-Holmes Supervisor 
Newark; Grandson of Swedish Prime 
Minister During Oscar II Reign 
Albert E. Thyselius, manager of the 
Newark branch office of the Hooper- 
Holmes Bureau since 1924, was promoted 
the first of this year to be supervisor 
in charge of this territory. Although 
now a home office representative Mr. 
Thyselius will continue to make _ his 
headquarters in Newark and will have 

direct supervision over that territory. 

A grandson of Carl John Thyselius, 
prime minister of Sweden during the 
reign of Oscar II, Mr. Thyselius began 
investigation work in 1918 with the Wil- 
liam J. Burns agency after he had served 
on the Mexican border and in the world 
war. In 1922 he joined the Hooper- 
Holmes Bureau and a year later was put 
in charge of its Jersey City branch which 
he capably managed until the merger of 
that office with the Newark sub-offices. 
He then transferred to Newark where 
he has made a host of friends in the 
insurance fraternity. His promotion is 
well earned. 

Mr. Thyselius is a lieutenant and 
member of the executive board of the 
Old Guard of the City of New York 
which recently sent a delegation down 
to Washington to call on President 
Hoover. 

L. A. Hancher, formerly manager of 
the Hooper-Holmes Bureau office at 
Baltimore and for the past three months 
assistant manager of the Newark office 
has been appointed its manager. 








TRAVELERS ANNUAL MEETING 


The Travelers stockholders will mect 
at the home office of the company in 
Hartford on Wednesday, January 28. for 
the purpose of electing not less thon 
three nor more than five directors. This 
will be the first annual meeting at which 
President Edmund Zacher has presided 
since his election. 


SHIFTED FROM HOME OFFICE 





in’ R. J. Scofield, Omaha Branch Manager 


of Royal and Eagle Indemnity, Be- 

comes T. L. Bean’s Assistant 

R. J. Scofield, formerly branch man- 
ager of the Omaha service office of the 
Royal and Eagle Indemnity companies, 
has been transferred to the home office 
of the Eagle in New York. Mr. Sco- 
field will assist Thomas L. Bean, produc- 
tion manager of that company, in the 
development of its business. 

Mr. Scofield joined the Royal Indem- 
nity in 1927 as special agent for Illinois. 
In 1929 he was transferred to the Omaha 
service office as branch manager. His 
broad experience in the field makes him 
particularly qualified to handle his new 
duties. 





$200,000 CAPITAL INCREASE 
The Merchants Indemnity of 
York has increased its capital 


$400,000 to $600,000. 


F. P. Ward Named 
Equitable Liquidator 


(Continued from Page 34) 


that the value of the stock had been 
guaranteed to him. His personal hold- 
ings with his wife of 2,000 shares of the 
bank stock together with those of the 
company were worth $1,624,000 in the 
spring of 1929 and represented a large 
part of the assets of the Equitable 
Cc. & S., he said. 
Company Organized in 1924 

The Equitable Casualty & Surety got 
under way in October, 1924, with a paid- 
in capital of $250,000 and surplus funds 
paid in of $130,000. Its writings were 
limited to the surety field until 1927 when 
the financial structure of the company 
was strengthened so that it might enter 
the casualty field. During 1928 a reor- 
ganization was effected. The company 


New 
from 





began writing all casualty and surety 











organization of the 





Unrep States Casualty COMPANY 


takes pleasure in announcing that on and 


after January 1, 1931, the agency of 


JOS. M. BYRNE CO. 


will represent the Company as General Agents at 


Newark, New Jersey 


(37 Clinton Street) 


For some years the agency has represented the Company as 
General Agents in its Jersey City Office and this representation 
will be continued as heretofore. 


The Agency is one of the oldest and best known in the State 
of New Jersey. The splendid facilities of the agency in all 
casualty and surety lines will now be augmented by the com- 
plete local claim, auditing, inspection, accident prevention and 
underwriting service, backed by the nation-wide facilities and 


UNITED STATES CASUALTY COMPANY 


Home Office: 80 Maiden Lane 


New York, N. Y. 


























lines, new states were entered and addi- 
tions were made to its official personnel. 
John L. Mee, who had been with the 
National Surety as agency vice-president, 
was selected to be president of the com- 
pany; Howard T. Osborn, also National 
Surety, became its agency vice-presi- 
dent; Luther E. Mackall, who had been 
with the Metropolitan Casualty, joined 
as surety vice-president, and W. Eugene 
Roesch, formerly in the insurance news- 
paper field, became secretary. During 
the five-year period ending December 
31, 1929, the company wrote net premi- 
ums aggregating $10,484,424. 

Although Mr. Mee’s future plans are 
not ready for announcement it is known 
that he expects to remain in the surety 
business and the same holds good for 
Mr. Roesch, the Spielbergs and other 
officers of the organization. Mr. Osborn, 
who resigned his post as vice-president a 
few weeks ago, will shortly make known 
his new connection. 


Behan’s Notice to Creditors and 
Assureds 


In compliance with the law Superinten- 
dent Behan on Monday made formal an- 
nouncement of the liquidation proceed- 
ings against the Equitable Casualty & 
Surety. He emphasized that the court 
order of last week definitely dissolved 
the company and provided that all out- 
standing bonds, policies and other insur- 
ance obligations, and all subsisting con- 
tracts or other obligations of the cor- 
poration be determined and that all lia- 
bility therein cease on January 15, or 
upon the procurement by policyholders 
respectively of new insurance covering 
their risks insured thereby prior to the 
fifteenth of the month. 

Superintendent Behan stated that all 
persons indebted to the Equitable for 
unpaid premiums or otherwise or having 
in their possession any property or ef- 
fects of the company are required to 
render accounts of their indebtedness to 
Special Deputy Superintendent Ward on 
or before January 10. Similarly all cred- 
itors and all persons having any unsatis- 
fied claim or demand of any character 
against the company are required to file 
with Mr. Ward a statement in writing 
and under oath such items on or before 
March 1. 

Proof of claim filed should contain the 
following facts: 

(a) Name and address of claimant and total 
amount claimed. 

(b) A concise statement of the facts con- 
stituting the claim. 

(c) Documents sustaining claim. (1) The 
original bonds, policies, contracts of insurance 
should be attached to the proofs of claim. Cer- 
tified copies may be used if it is established 
that the originals cannot be produced. (2) If 
claim be for automobile or other loss under 
a bond, policy or contract of insurance, attach 
proof of loss or refer to proof of loss, if any, 
filed with the company prior to liquidation. 

(3) If claim be for services, advertising, 
supplies, legal or adjusting services, or if 
claim is based upon any contract other than 
a policy or contract of insurance, the original 
contract should be attached. If such contract 
is oral, give name of person who acted for the 
company. 

(d) Assignments must be acknowledged be- 
fore an officer authorized to take acknowl- 
edgments. 

(e) Nature and value of any security, in- 
cluding other bonds, policies or contracts cov- 
ering loss held by the claimant or in which 
the claimant might have any right, title or 
interest. 

(f) Additional facts and information may be 
requested by the liquidator. 

(gz) Verification of claim under oath to be 
taken before a notary public or other officer 
authorized by law. 


The liquidation proceedings are already 
well under way and as is well known in 
insurance circles they will be efficiently 
and economically carried out under the 
New York Department’s supervision. 


The past experience of the liquidation 
bureau of the department warrants the 
assertion that the affairs of the Equitable 
C. & S. will be administered and wound 
up at the lowest cost and lowest ex- 
pense possible. 
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Auto Safety Problem 
Demands Co-operation 


OPINION OF WILLIAM BROSMITH 





Calls Operator Chief Cause of Accidents 
Now; Present Safety of Railroads 
Gives Encouragement 





The automobile accident problem will 
require the use of all possible resources 
if it is to be successfully combated, but 


if enough co-operation is received the 
automobile death rate can be cut down 
to within reasonable bounds, according 
to William BroSmith, vice-president and 
general counsel of the Travelers. He 
predicts that the insurance companies 
will pay even more attention to automo- 
bile safety work in 1931 than in the 
past years. Mr. BroSmith recently wrote 
an interesting article on this subject for 
the Hartford “Times” business review 
which follows in part: 

Approximately $300,000,000 was paid 
out by insurance companies during 1930 
as the result of automobile accidents. 
Nearly four-fifths of the total was paid 
out as the result. of personal injuries, 
fatal or otherwise, and more than one- 
fifth for damage to property. A con- 
ception of the importance of this $300, 
000,000 figure can only be gained by 
comparisons with other figures. For fires 
during the past year insurance compa- 
nies paid out approximately $360,000,000. 
In industry, meaning chiefly manufac- 
turing and construction activities, the ac- 
cidental death roll for the year will prob- 
ably not exceed 25,000 as against the 
automobile fatality total of 32,000. 

These figures will, no doubt, come in 
for much attention in insurance circles 


during 1931. 
Praises National Bureau 


Through the National Bureau of Cas- 
ualty & Surety Underwriters some very 
effective accident prevention work has 
been done in conjunction with the Na- 
tional Safety Council, the teachers in 
thousands of schools and the police de- 
partments of hundreds of cities. Dur- 
ing the past decade much progress has 
been made in teaching children to be 
careful, particularly to be careful on the 
streets, and while the death rate for au- 
tomobile accidents has been steadily as- 
cending among adults, it was held at an 
even level for two years among children 
and has been going down during the 
past few years. 

Considerable progress has also been 
made in cutting down accidents in which 
trucks, delivery cars and other commer- 
cial vehicles have been involved. This 
has been accomplished through the co- 
operation of the drivers themselves, their 
employers, local safety councils and the 
safety engineers connected with casualty 
insurance companies. 

While such progress has been made 
with school children and with drivers 
of commercial vehicles, the situation with 
the adult pedestrian and the general run 
of drivers has grown steadily worse. 


Auto Accidents Can Be Reduced 


The happier of these facts, together 
with the decreases in accidents that have 
been secured in certain cities and in cer- 
tain states, indicate that automobile ac- 
cidents can be materially reduced in 
number in the same way that industrial 
accidents and railroad accidents have 
been reduced. In the early days rail- 
roads and steamboats were among the 
chief causes of accidents in the coun- 
try. Today railways, steam and electric, 
account for less than 5% of the acci- 
dents sustained by the general public 
when railway employes are excluded. In 
the seventies the railroads were unable 
to operate trains safely at thirty miles 
an hour. Today they operate at far 
greater speeds with extraordinary safety. 
There seems to be no reason why auto- 
mobiles cannot be operated with far more 
safety than they are operated today. 

As rapidly as highways and cars have 
been made safer, the drivers have in- 
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creased the speed at which they drove 
and they have continued to put the same 
excess of confidence into these highways, 
into these cars and into their own driv- 
ing ability that they displayed in the 
earlier days. It is not an unusual thing 
after a new safety factor, such as more 
reliable tires, four wheel brakes, or low- 
er center of gravity, has been introduced 
into automobiles generally to have the 
number of accidents increase materially, 
because the public abused the use of that 
safety factor. It is not an unusual thing 
to have an improved highway from which 
various hazards have been removed pro- 
duce more accidents than ever, just be- 
cause people overrated the safety factor. 

Students of automobile safety are be- 
ginning generally to recognize the fact 
that the really big problem in promot- 
ing automobile safety is the driver and 
the pedestrian, even though there is still 
much room for better highways and we 
may expect further improvements in cars, 

As the thirty or forty million people 
who drive the twenty-seven million cars 
in use in the United States are such 
a large proportion of the adult popula- 
tion of the country, the job of inculcating 
the safety idea assumes a magnitude that 
appals those who seek a method. They 
wonder whether the work can ever be 
done without the press, the pulpit, the 
theater, the radio and other means of 


adult education rallying voluntarily to 
the task. 
Merely cutting down the number of 


automobile accidents will not solve all 
of the problems which insurance compa- 
nies face in connection with the automo- 
bile hazard. Year by year automobile 
accidents have grown more serious. A 
few years ago only one automobile mis- 
hap in every hundred resulted in a fatal- 
ity. Now one in every eighty results in 
a death. That fact is brought out by 
the statistics gathered by various state 
authorities. The statistics of accident 
insurance prove the same point and show 
that people injured today in automo- 
bile accidents are laid up for longer pe- 
riods than formerly. The statistics of 
automobile liability insurance show that 
fifteen people are injured in ten auto- 
mobile accidents, whereas a few years 
ago only thirteen people were injured in 
ten automobile accidents, an increase of 
15%. The latter fact doesn’t demonstrate 
more serious injury necessarily, but it 
indicates that the results of all auto- 
mobile accidents are more serious. This 
is the natural result of increased speed. 





FEATURE INSURANCE STOCKS 





Stokes, Hoyt & Co., Open Unlisted Se- 
curity Dep’t with Walter A. Anderson 
and Wisner Miller in Charge 

Walter A. Anderson, well known to 
insurance men by reason of his connec- 
tion at 


one time with A. M. Best & 
Co., and Wisner Miller, formerly of 
Clokey & Miller, investment house, have 


joined forces with the New York Stock 
Exchange house of Stokes, Hoyt & Co., 
where they will have charge of an un- 
listed security department specializing in 
bank and insurance company stocks. The 
firm heretofore has not had such a de- 
partment. 

Mr. Anderson was connected with A. 
M. Best & Co., for twelve years and at 
the time of his resignation he was in 
charge of its fire and marine reports. 
He then went to Clokey & Miller as a 
partner and established there an insur- 
ance stock department. Mr. Miller was 
one of the organizers of Clokey & Miller 
and prior to this connection was with 
Gilbert Elliott & Co. He has had fif- 
teen years’ experience in financial work. 





WON’T RENEW LICENSE 


The permit of the Equitable Casualty 
& Surety to do business in Indiana, 
which expired December 31, will not be 
renewed. John C. Kidd, state insurance 
commissioner, has received word from 
Superintendent Thomas F. Behan of New 
York that the liquidation of the com- 
pany is progressing and that claims of 
policyholders will be paid in full. 


21 Steibieat Get Rel 
Auto Liability Rates 


INCREASES FOR MOST PART 


Promulgated by National Bureau After 
4-Year Experience Analysis; Upward 
Loss Cost Trend Noted 





As predicted in the year-end review 
symposium conducted by The Eastern 
Underwriter last month the National Bu- 
reau of Casualty & Surety Underwriters 
made known on Monday that revised 
public liability and property damage 
rates for private passenger and commer- 
cial automobiles in twenty-one states 
have been promulgated to become ef- 
fective January 5. The new rates rep- 
resent increases for the most part be- 
cause an analysis of the combined ex- 
perience for the four policy years, 1926 
to 1929 inclusive, shows that the com- 
panies have sustained underwriting loss- 
es over that period in most of the fol- 
lowing states affected: Arizona, Colo- 
rado, Connecticut, Idaho, Illinois, Indi- 
ana, Kansas, Kentucky, Michigan, Mis- 


souri, Montana, Nevada, New Jersey, 
New Mexico, Ohio, Oregon, Pennsyl- 
vania, Rhode Island, Tennessee, Utah, 


Virginia, Washington and Wyoming. 

This trend is particularly true under 
public liability coverage which, on the 
whole, has shown a steady upward trend 
in loss costs from year to year. The 
property damage experience for the same 
period has not shown up so unfavorably 
nor does it show the same upward cost 
trend. In consequence, for most states, 
the underwriting losses on property dam- 
age have been relatively slight as con- 
trasted with those sustained on public 
liability. 

Hope to Avoid Losses in Future 


The rate increases based upon these 
experience indications are not designed 
to recoup past underwriting losses but 
merely to avoid a repetition of such 
underwriting losses in the future. Even 
this objective will fail to be attained 
unless there is a material improvement 
in future public liability experience be- 
cause the new rates are generally lower 
than the experience indications for the 
last available year (1929). In other 
words, moderation has been exercised 
and the increases that have been made 
will- prove adequate only if the trend 
of experience swings downward from 
that indicated for the year 1929, 

The revised rates do not represent a 
flat or uniform increase above the old 
rates. A comparison of the new and 
old rates for the individual territories 
in each state shows a considerable vari- 
ation in the percentage of change. This 
variation is due to the fact that in the 
establishment of the revised rates, due 
consideration has been given to the ex- 
perience of the individual territories and 
states. 

Such comparison of the new and old 
rates also shows that in the case of 
private passenger automobiles the per- 
centages of change are not uniform for 
the W, X and Y classifications. Again 
this variation is due to the fact that 
consideration has been given to the vari- 
ation in the experience indications of 
these three classifications. For example, 
in most of the larger cities the experi- 
ence on the W class of private pas- 
senger automobiles has been relativelv 
worse than the experience on the X 
and Y classes. The new rates reflect 
this condition and, in consequence, the 
new W rates for the larger cities are 
either the same or nearly the same as 
the new X rates. 


Claim Frequency and Costs Show 
Increase 


In connection with this explanation 
of the reasons which have required a 
revision of rates, it may be helpful to 
point out some of the underlying causes 
that are responsible for the unsatisfac- 
tory experience and for the upward trend 
in loss costs. The experience shows that 


there has been a general tendency for 





both the claim frequency and the aver- 
age claim cost to increase during the 
last few years. By claim frequency is 
meant the number of cars out of each 
one hundred insured for one year which 
were involved in accidents that resulted 
in some amounts of indemnity being paid 
or reserved on claims for damages. By 
average claim cost is meant simply the 
average cost per claim. 

The increasing claim frequency may be 
accounted for by an increase in the ac- 
cident rate itself and by an increased 
tendency to claim damages where an ac- 
cident has occurred. The increasing av- 
erage claim cost is due partly to more 
serious accidents and partly to the suc- 
cessful demand for larger amounts of 
damages. 

The National Bureau points to the fol- 
lowing important factors which have op- 
erated to bring about the increase in 
claim frequency and average claim costs: 
(a) greater power and speed of auto- 
mobiles; (b) improved roads; (c) closed 
automobiles; (d) greatly increased fam- 
ily use with 24% increase in number of 
women operating cars. 

It is felt by the Bureau that these 
developments, occurring simultaneously, 
have had a cumulative effect upon the 
accident situation of increasing material- 
lv the hazard of automobile operation. 
If evidence other than the experience 
of the insurance companies is needed to 
substantiate this, it is to be found in the 
increase in the number of persons acci- 
dentally killed and injured. 

In 1926—23,500 persons were killed as 
the result of motor vehicle accidents in 
the United States. In each successive 
year that number increased until in 1929 
—31,000 persons were killed. It is esti- 
mated that the number killed in 1930 
will be found to have exceeded 33,000. 
This increase in the number of deaths 
has been accompanied by a correspond- 
ing increase in the number of non-fatal 
personal injuries sustained in motor ve- 
hicle accidents, both having exceeded 
proportionately the increase in the num- 
ber of automobiles in use. It has been 
estimated that the total economic loss as 
the result of motor vehicle accidents in 
1929 amounted to $850,000,000. 

Despite this increased hazard of auto- 
mobile operation, it must not be assumed 
that safety work has been ineffective. 
It does accomplish results and it should 
be encouraged at every opportunity. Ex- 
cept for such activities, it is safe to say 
that the upward trend of cost would have 
been substantially greater. 





Harvey D. Gibson, newly elected pres- 
ident of the Manufacturers Trust Co., 
is a director of the Royal Indemnity, 
Eagle Indemnity and Pacific Fire. 


Consolidated Ind. 


(Continued from Page 34) 

the Bank of United States.” He goes on 
to point out that the Annuity Holding 
Corp., which has purchased a large block 
of stock of the company (75,045 shares 
at $10 a share), is not and has never 
been identified or connected with the 
Bank of United States or any of its 
affiliates. Furthermore, none of the of- 
ficers, directors or stockholders of the 
holding corporation has in any way ever 
been identified with the closed bank. 

Although it is not mentioned in the 
release who is at the head of the Annuity 
Holding Corp., Mr. Rasquin is listed as 
its treasurer. It is made clear that fur- 
ther information as to the future of the 
Consolidated Indemnity under the con- 
trol of this new group and as to the 
1930 figures of the company cannot, out 
of courtesy to more than 3,000 stock- 
holders of the Consolidated, be given 
out prior to the annual meeting of its 
stockholders. This meeting was held 
yesterday and President John F. Gil- 
christ presented his annual report for 
1930 to the stockholders, explaining fully 
the company’s operations for the year 
and the extent to which it had been af- 
fected by the closing of the Bank of 
United States. 
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